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Courtesy of the Metropclitan Museum of Art 


Magnificent Silver Gilt Basin Showing Elaborate Repoussé Decoration; German Work of 
the Seventeenth Century, Now Preserved at the Metropolitan 
Museum of Art, New York 
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Pages from the History of Goldsmithing" 





By W. Augustus Steward 


Officer d’Academie; Head of the School of Gold and Silversmithing, L. C. C. Central School of Arts and Crafts, London. 


(Continued from issue of June 22) 


The Find at Hermopolis 
QNE should not conclude even a short 
survey of Greek goldsmithing without 
reference to the silver treasure found near 
Achmunen, a village near Roda, on the 
Western side of the Nile, on the site of the 


but it is actually beaten out of the bottom 
of the bowl, but so thin had the metal be- 
come in the working that it was apparently 
necessary to fill it in for strength. 

These objects, unlike most that have been 
found, have little artistic or technical quality 
to commend, and from that point alone are 














CENTAUR VASES OF SILVER, EARLY GREEK PERIOD 


once flourishing Greek Hermopolis. A quan- 
tity of specimens of ancient Greek smithing 
were discovered in 1898 by natives who, alas, 
melted most of them down. The treasure, 
which probably dates from the second cen- 
tury B. C., had been carefully wrapped in 
linen, and it is interesting to observe that in 
their long interment the fibres of the linen 
had left distinct marks upon the tarnished 
surface of the silver. 

The- salvaged remnants of the treasure, 
which is now kept in the Berlin Museum, 
consists of four practically plain bowls, a flat 
plate, a deep kind of pan, a small plate, and 
some broken pieces of a large, shallow, fluted 
bowl. One of the small bowls has been very 
deftly pieced together again. It has for its 
feature of decoration the head and shoulders 
of Hercules, over which is arranged a lion’s 
skin; this is tied round the neck by the 
sheaths of the legs; there is the indication of 
the right hand grasping a club which rests 
On the shoulder. The bowl is 25 cm., and 
the size of this point of ornament is such 
that it looks like a coin inlaid in the centre. 


——___ 


* All rights reserved by the Author. 


worth mention, if only to compare with the 
rich work we have occasion to admire. 
Greco-Roman Work 

The conquerors of the Greeks regarded 
art as a respectable exotic, and the gold- 
smith’s art as one which could be of service 
in emphasizing power. Precious metals were 
used in the decoration of private and public 
palaces, as well as for personal adornment, 
to the gorgeous extent I have already men- 
tioned. On the evidence of Pliny and Livy 
we learn of the golden house of Nero “pro- 
fusely adorned with gold and _ precious 
stones,” likewise the gilded statues and 
trophies which graced the forum of Trajan. 
We have the evidence also of Ovid who— 
in the Fasti—writes of “flames kindled on 
the altars irradiating the gold of the 
Temples.” Silver was used profusely in 
Rome to decorate domestic furniture. such 
as beds and chairs, which were also damas- 
cened with gold and silver. Kitchen utensils 
were also made in the precious white metal. 

The Temple Treasure of Bernay 

Let us consider some outstanding examples 

of .Greco-Roman smithing. The temple 


treasure of Bernay found at Berthouville in 
Normandy, shows that not only had the 
Greeks impressed their art upon the Romans, 
but their history and legends also. The 
oldest piece in this treasure is probably a 
product of the second century B. C.; it dates, 
at least, from just before the Roman Em- 
pire. Some of the pieces are attributed to 
the days of the decline of the Roman Em- 
pire; they consequently form an interesting 





THE NIKOPAL VASE 


Greek Silver Work 400 B. C. Showing Decorations 
of Chasing and Applied Animal Designs 


sequence. There are sixty-nine pieces, 
weighing approximately 55 Ibs., and well re- 
pay study when one is in Paris. The Bernay 
treasure is part of the treasure of the Temple 
of Mercury, patron of Canetum, and includes 
several objects beautiful in form and work, 
dexterously chased. 
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One jug, or ewer, is covered with figure 
decoration representing the triumph and 
death of Achilles. On the one side the Greek 
hero is depicted standing in his chariot, be- 
hind the driver Automedon, protecting his 
head with his shield from the shower of 
javelins hurled at him from the ramparts. 
Behind the chariot is dragged the dead body 
of the unfortunate Hector, and following 
are three Greeks in full armour encouraging 
the rest of the army to follow. On the ram- 
parts we see Hecuba with dishevelled hair, 
ther hands raised supplicatingly to heaven, 
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Trojans, Aeneas, Agenor, and Paris, pre- 
ceded by Victory, hastening to give Achilles 
the coup de grace. On the neck of the jug 
are depicted Ulysses and Dolon, the king 
interrogating a Trojan spy. A tragedy mask 
is significantly placed at the base of the 
handle. On the other jug the death of Patro- 
colus and the ransom of Hector’s body is 
strikingly depicted. On both jugs is stippled 
an inscription dedicating the vessels to the 
Temple of Mercury. A silver cotyle, or V- 
shaped goblet, is decorated in high relief 
with gods of the Isthmian games. It is a 

















EARLY GREEK AND ETRUSCAN FORMS 


Hydria or Water Vessels 
Types of Greek Patera 


Holmos, Early Etruscan 
Cylix, 1st Type 

Cylix, 2nd Type 
Cyathus, wine ladle. 


crying in despair. There also is Priam in 
his Phrygian cap with his hands extended in 
a sorrowful gesture, dismayed at the terrible 
spectacle. The reverse depicts the death of 
Achilles, nude but for his helmet. He is 
sinking down on his left knee, Ajax is sup- 
porting and protecting him, Three Greek 
heroes assist him. Nereus falls mortally 
wounded, Menelaus fights on; Neoptolimus, 
who only just comes into the picture, is also 
strenuous in the conflict. We see also the 
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Greek Wine Pourer 
Cast Bronze Wine 
Cylix, 3rd Type 
Rython, Drinking Vessel 


magnificent object and provides yet another 
example of the dignity, feeling, and expres- 
sion the craftsman could embody in his work. 


“The Treasure of Hildesheim” 


The remarkable silver objects, in the Ber- 
lin Museum, forming the “Treasure of 
Hildesheim” which was probably left by the 
legions of Varus* was brought to light in 





*I? has been suggested that Arminius, the 
famous German general, may have been the 


CIRCULAR 


31 


the nineteenth century, whilst some German 
soldiers were digging in the neighborhood of 
the city from whence the treasure is named, 
included some of the finest examples of 





SILVER EWER, SHOWING DEATH OF ACHILLES, 
IN THE BERNAY TREASURE 


craftsmanship extant. The hoard, which is 
considerable, was probably made in the first 
century of the Christian era. There are 





MINERVA PATERA, TREASURE OF HILDESHEIM 


thirty pieces of silver, and doubtless practi- 


. cally all made for domestic use. We are 


most of us familiar with the large patera 





(Continued on page 37) 





owner of the Treasure of Hildesheim, having 
collected it during his considerable run of suc- 
cesses in the war against Rome. He was ulti- 
mately defeated by Germanicus and met his 
death by poisoning at the hands of “a friend” 
in the nineteenth year of the present era. It 
was more likely to have been part of the equipage 
of Varus, who, after his sanguinary defeat a. pb. 
10, following the example of his father and grand- 
father, committed suicide. 
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Supreme Court Declines to Un- 
scramble Price Maitenance 


Tangles* 





By Gilbert H. Montague 


THE American Tobacco case decided byledo Pipe-Threading Machine case. “It 


the Supreme Court on May 31, instead 
of clearing up any of the difficulties sur- 
rounding resale price standardization, has in 
fact very considerably increased them. 

Agreements between a manufacturer and 
his wholesalers or retailers, by which a 
manufacturer seeks to maintain resale prices, 
and to prevent price-cutting, by wholesalers 
or retailers in their sales of the manufac- 
turer’s products, have repeatedly been held 
by the Supreme Court to be violations of 
the Sherman Act. 

If there be no such agreements, the Su- 
preme Court held in the Colgate case, and 
no “purpose to create or maintain monop- 
oly, the act does not restrict the long recog- 
nized right of trader or manufacturer en- 
gaged in an entirely private business freely 
to exercise his own independent discretion 
as to parties with whom he will deal. And, 
of course, he may announce in advance the 
circumstances under which he will refuse to 
sell.” 

Here, as in the association cases, the Su- 
preme Court has in effect conceded that a 
transaction which “tends to stabilize 
trade and business and to produce uniform- 
ity of price and trade practice” is neverthe- 
less not a violation of the Sherman Act, 
unless stich transaction amounts to an 
“agreement” or “understanding” or “con- 
certed action.” 

“By these decisions,” the Supreme Court 
said in the Beech Nut case, “it is settled 
that in prosecutions under the Sherman 
Act, a trader is not guilty of violating its 
terms who simply refuses to sell to others, 
and he may withhold his goods from those 
who will not sell them at the prices which 
he fixed for their resale. He may not, con- 
sistently with the act, go beyond the exer- 
cise of this right, and by contracts or com- 
binations, express or implied, unduly hinder 
or obstruct the free and natural flow of 
commerce in the channels of interstate 
trade.” 

But when is a trader “beyond the exer- 
cise of this right?” At just what point do 
these “contracts or combinations, express 
or implied,” begin to rise, by which “a 
trader” becomes “guilty of violating” the 
Sherman Act or the Federal Trade Com- 
mission Act? 

Many Circuit Courts of Appeals are al- 
ready finding it difficult to trace this line in 
the cases that are fast multiplying in this 
subject. 

“The difference between his (the dealer’s) 
express promise to observe the price here- 
after and the implied promise which he 
quite obviously makes to the same effect if 
he asks the acceptance of a further order, 
is not a sharp distinction,” said the Circuit 
Court of Appeals at Cincinnati in the To- 





*An address delivered before New York Sales 
Managers’ Club, June 10. 


may be that ultimately either the principle 
that price maintenance is an evil and may 
not be accomplished in any manner, or the 
principle that such a system may be estab- 
lished and enforced in any non-oppressive 
way, will clearly prevail.” 

In the American Tobacco case, or in 
some future case, it was hoped by many 
that the Supreme Court would squarely 
face the issue stated in the Toledo Pipe- 
Threading Machine case, and plainly indi- 
cate at just what point “contracts or combi- 
nations, expressed or implied,” begin to rise, 
by which, a “trader” becomes “guilty of 
violating” the Sherman Act or the Federal 
Trade Commission Act. 

This hope, unfortunately, has now been 
conclusively dashed by the unanimous re- 
fusal of all the Supreme Court Justices in 
the American Tobacco case to elucidate any 
further the rule that the Supreme Court 
laid down in the Beech-Nut case, or to con- 
cern themselves with the widely varying 
applications that have been and are being 
made of that rule by the various Circuit 
Courts of Appeals throughout the United 
States. 

“We adhere,” say all of the justices of the 
Supreme Court, in the American Tobacco 
case, “to the usual rule of non-interference 
where conclusions of Circuit Courts of Ap- 
peals depend on appreciation of circum- 
stances which admit of different interpreta- 
tions. And upon that ground alone we 
affirm the judgment below. 

“The opinion of the Circuit Court of 
Appeals is of uncertain intendment and is 
not satisfactory as an exposition of the law. 
What this court has said in many opinions 
indicates clearly enough the general purpose 
of the statute and the necessity of applying 
it with strict regard thereto.” 

Manufacturers and distributors who are 
seeking any protection from the ruinous 
price-cutting are left in a really serious 
predicament by this Supreme Court de- 
cision in the American Tobacco case. 

“Contracts or combinations” in violation 
of the Sherman Act, the Supreme Court has 
held, “need not be written, or oral, or even 
express, but may be implied from a course 
of dealing or other circumstances. 

This profuseness, be it noted, is in addi- 
tion to the latitude with which letters, state- 
ments and conduct of salesmen and other 
employes are admissible in Sherman Act 
cases against all the alleged conspirators. 

Resourceful prosecutors, therefore, in 
criminal proceedings or in triple-damage ac- 
tions under the Sherman Act, are usually 
able, without much difficulty, to introduce 
enough of this kind of evidence, so that they 
can prevent the trial judge from taking the 
case from the jury, and can require him to 
submit it to the jury under a charge that 
entitles the jury, as triers of the facts, to 
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find, if they are so disposed, that “contracts 
or combinations” in violation of the Sher- 
man Act are “implied from a course of 
dealing or other circumstances” of the de- 
fendants. 

Resourceful trial examiners, also, in pro- 
ceedings under the Federal Trade Commis- 
sion Act, are usually able, without much 
ditficulty, to introduce enough of this kind 
of evidence, so that the Commission has at 
least some evidence on which to find, if it 
is so disposed, that “contracts or combina- 
tions” in violation of the Sherman Act are 
“implied from a course of dealing or other 
circumstances” of the defendants. 

Neither the jury’s findings nor the Fed- 
eral Trade Commission’s findings, if there 
is any evidence whatsoever to support them, 
can be upset by any Circuit Court of Ap- 
peals. 

During the past 30 months, findings of 
the Federal Trade Commission against vari- 
ous manufacturers and distributors in resale 
price maintenance cases have been sustained 
by the United States Circuit Court of Ap- 
peals in the First Circuit (Boston), the 
Fourth Circuit (Richmond, Va.), the Sixth 
Circuit (Cincinnati, O.), the Seventh Cir- 
cuit (Chicago, Ill.), the Eighth Circuit 
(St. Louis, Mo.), and the Ninth Circuit 
(San Francisco, Cal.), and have been upset 
only by the Circuit Court of Appeals in the 
Second Circuit (New York City), 

The sharpness with which the Supreme 
Court, in the American Tobacco case de- 
clares that in that case “the Circuit Court 
of Appeals thought there was nothing to 
support their (i.e., the Federal Trade Com- 
mission’s) view” notwithstanding “circum- 
stances which admit of different interpreta- 
tions,” and then goes on to declare that “the 
opinion of the Circuit Court of Appeals is 
of uncertain intendment and is not satisfac- 
tory as an exposition of the law,” was 
plainly intended by the Supreme Court to 
be a warning to all of the Circuit Courts of 
Appeals throughout the United States, and 
the result, it is believed, will be to increase 
the disposition of those courts hereafter to 
sustain findings of the Federal Trade Com- 
mission against manufacturers and distribu- 


-tors in resale price maintenance cases which 


come up. 

Much confusion now exists because of 
erroneous comment by various trade asso- 
ciation executives and trade papers regard- 
ing the Harriet Hubbard Ayer, Inc., case. 

Here the Commission’s order against the 
Ayer company was reversed, because the 
record of the trial showed that the Com- 
mission had approved only a few instances 
of attempts by the Ayer company to prevent 
price-cutting. 

None of the Ayer company’s letters to 
price-cutters or to dealers complaining about 
price-cutters, were actually approved either 
by the Circuit Court of Appeals or by the 
Supreme Court. 

The Capper-Kelley Bill, around which ad- 
vocates of resale price standardization have 
for years been rallying, has been consider- 
ably improved in form during the past few 
months. The proceedings now pending in 
Canada against the Canadian P. A. T. A. 
under the Canadian Combines Act are 
drawing to a close, after a most vigorous 
defense by the respondents. The future as 
regards both these matters, however, is still 
too uncertain to be predictable now. 
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Vol. 1 Merchandise Bought Right Is Half Sold—Look Now! No. 47 
Hope Stones Most 


Widely Advertised 


It is a fact that, in their field, the 
various Hope Stones are by far the most 
widely known. 

In addition to the many years of na- 
tional magazine and newspaper publicity 
which has gone to back up the name 
HOPE in gems, Hope Stones have re- 
ceived endless publicity in two other 
ways. 

One is the advertising they have re- 
ceived in conjunction with Deltah 
Pearls, for with each necklace and 
with each Deltah advertisement, there is 
incidental publicity featuring Hope 
Stones. 

Second is the tremendous free adver- 
tising which Hope Stones have received 
in the shape of scientific and semi-scien- 
tific articles in newspapers and maga- 
zines. Ever since 1911, when the dis- 
covery of the Hope Sapphire created 
great comments throughout the press 
of the world, scientific and news stories 
about Hope Stones have been continu- 
ally appearing in the press. Hardly a 
week goes by but what some writer or 
reporter visits our office for informa- 
tion or a story on these famous Gems. 








Newspapers Evince 
Interest in Pearls 





During the past week a great deal of. 
news matter has been printed in the 
daily press about pearls, both genuine 
and imitation. 

In an article on pearls printed in the 
New York Times, attention is called to 

. the fact that the demand for fine pearls 
is far ahead of both the stocks on hand 
and the immediate available supply. 
Because of this fact, says the Times, an 
automatic increase in valuation of pearls 
is bound to come, although no amount 
of speculative inflation is looked for. 

Under the title ‘Pearls, Pearls and 
More Pearls, cries the World of Fash- 
jon,” the New York Telegram features a 
lengthy article on the current mode in 
pearls and pearl accessories, and ven- 
tures the guess that woman’s love for 
pearls “is a deeply ingrained sentiment 
over which she has no control.”’ 

The New York Women’s Wear Daily, 
considered the authentic daily fashion 
publication of the business world, fea- 
tures three separate important articles 
on pearls in its June 30 issue. One tells 
about the higher pearl tariff now being 
considered by the Tariff Commission. 
The other articles deal also with the de- 
mand for pearls and the demand for the 
finer qualities. 


What’s in a Name? 


A flash-light symbol of the thing it represents. 
casting full living light upon it! 


Thus for a third of a century the name 
HELLER has been bringing forth to the mind’s 
eye the best that was in stones. 


Thus the name HOPE flashes a picture of the 
finest in man-made stones. 


Thus the HELLER HOPE STONES emerge 
from the class of the unknown nameless and 
meaningless varieties of trinkets and assume 
the natural dignity of gems that have the 
atmosphere or true merit—of identity. 


Thus it is that there is a constant steady 
growth of the numbers of those who aspire to 
become owners of 


a HELLER HOPE RUBY 
a HELLER HOPE SAPPHIRE 
a HELLER HOPE EMERALD 


THERE’S MUCH IN THIS NAME 
a 


L. Heller & Son, Inc. 


Paris PROVIDENCE GENEVA 
CHICAGO Los ANGELES Lone IsLtanp Crry 


15 West 47th St., New York 








ptel Be One and all dially invited to 
Welcome Visiting Buy ers visit a. new ofices at 15° West “47th 


: Street. A cordial welcome will be ex- 
During July and August many out-of- tended and ample eppertunity given ts 





town buyers visit New York to look at inspect our lines of pearls, emeralds and 
Fall lines. Hope Stones. 
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Latest Paris Jewelry Fashions 





Finely Engraved Gold Plaque, Serpent Skin and Other New 

Types of Bracelets Now in Vogue—Gold and Silver Crosses 

- Popular—Anklets and Diamond Studded Heels Worn 
for Dancing—Coral, Amber, and Ivory Being Used 


with Seaside and Mountain Costumes 


Paris, July 1—The finely engraved gold 
plaque bracelet is beginning to have a vogue, 
these plaques filled to the very edge with 
designs, with all .kinds of “whorls and 
whirls,” cutting deep into the plaques, are 
very effective. The plaque half an inch 
deep by three-quarters of an inch long, 1s 
joined to the next plaque by hinges, the 
bracelet when in wear being rigid. As yet 
flower patterns and especially half closed 
roses are the usual thing, but conventional- 
ized animal patterns, peacocks, compressed 
in a peculiar manner to make the head the 
center of the design, the tail being twisted 
round and round the main figure, to make 
the characteristic “whorl,” are popular. 
Everywhere wheels or whorls are seen for 
these engravings on gold. 

x ok % 

Another plain gold bracelet, rigid, was in 
the finest filagree work. Worn without any 
other ornament on the arm, it looks very 
fine, being a work of art in itself. The 
fineness of the workmanship demanded good 
quality material and there was no doubt 
about the gold being fine, also a point in 
these days of shams and substitutes. 

* * * 

A “pearl” bracelet composed of rods of 
large “pearls,” between two rings, going 
round the arm, had the lower ring of pink 
“pearls,” a somewhat curious combination. 
The inclination to mix colors for “pearls” 
is very strong, leading to some rather bar- 
baric effects. 

*k ox x 

Crosses are becoming more and more 
popular. The new engraved gold and silver 
work is already seen in tiny crosses in- 
tended for wear over an afternoon gown. 
The designs are naturally kept very small 
and are very fine. With the very popular 
velvet, either black or tete de negre a gold 
cross looks very effective, while a silver 
cross looks well on any of the new 
blue or green velvets. A tiny cross set in 
sapphires, the mounting being in platinum, 
looks very dainty. A larger cross in sap- 
phires, cut in lines, with a big pearl in the 
center of the cross also looked well. A 
larg: baroque pearl cross was also a suc- 
cess. A small cross set with jaspar 
mounted in gold was also very pretty. 
These crosses are always suspended by 
slender aluminum or gold chains, and used 
as pendants. 

* * X* 

The inclination to make sautoirs so ar- 
ranged as to make a complicated “harness” 
ornament, is increasing. Rings in triangles 
are introduced, to hang in front of the orna- 
ment. to widen the sautoir, to give the 
rounded or oval bottom shape, while pat- 
terns are very intricate, sometimes looking 
like a trapeze, one line being suspended from 
another, cross and recrossing. The same 





holds good of chains, these pearl “harnesses” 
being used over a very plain gown. 
*k * x 

The very long ostrich feather boa, one 
and a half and two yards in length, wound 
round the neck, then around the arms, with 
its long fronds of fluffy feathers, like the 
very popular lace scarf, is rendering jewelry 
not indispensable. It competes with jewelry 
as the ornament of the plain straight down 
gown in plain tissues. But boa or lace scarf 
must be removed for eating and for dancing, 
and it is then that the robe looks very plain, 
unless there is the usual parure underneath 
the lace or feathers. At the same time 
jewelers should not forget that lace catches 
on uneven surfaces, while feathers also get 
caught, in rough surfaces and this mode 
will bring with it plain, flat surfaces and 
smooth edges, without points, while pins 
must be blunt, if used, other fastenings be- 
ing preferred. 

* * * 

A bizarre mode is the wearing of anklets 
for dancing. The “Charleston,” anklets, 
usually worn at the seaside, and very dis- 
creetly, have distinctly not caught on. The 
fashion plate crowd wears a tiny, slender 
gold or platinum chain on the ankle, under 
the very fine silk stocking, but the ornament 
is so discreet as almost to escape attention, 
and for this reason finds favor neither with 
the demi-monde, anxious to do something 
“noisy,” or with the quiet and sedate who 
do not wish to distinguish themselves in any 
way. 

* * * 

On the other hand, a mode that appeared 
to have less chances of success, the diamond 
studded heel is becoming very general. It 
draws attention to the shoe, and can only 
be adopted by the small foot brigade, natu- 
rally. but while it draws attention to the 
foot it also attracts it to the brilliants, tak- 
ing it away from the remainder of the foot. 
The mulicolored heel, studded with a harle- 
quin assortment of sparkling gems, has only 
caught on for the musical stage. For the 
ballroom, heels covered in sparkling dia- 
monds are seen, or again heels with an occa- 
sional large “diamond” let in the black satin 
covered heel of the shoe of the same mate- 
rial. Some white satin shoes have diamond 
heels, and this type of shoe is very effective. 
The “shield.” made of diamonds, covering 
the instep, is also very effective, as is the 
chain of diamonds, attached by a slender 
platinum chain, going over the instep. The 
effect of diamonds on dainty feet in a ball- 
room is always good. 

* ke * 

The edging of the petals of the very popu- 
lar rose, worn on the shoulder or at the 
waist with tiny brilliants and the dropping 
of a single diamond. like a dewdrop, among 
the silk-velvet petals of a rose, is another 
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instance of the “rage” for diamonds, or imi- 

tation “diamonds.” These flowers are worn 

more and more with evening dress and give 

the necessary splash of color to a robe that 

might otherwise be very undistinguished. 
ee ee 

Bracelets, made of the very fashionable 
serpent skin are seen. A strip of skin is 
made into a “tube,” maybe three or four 
inches in width. The tube. of serpent skin, 
tut to the length required, is then enclosed 
in heavy gold rings, “ovals” or “oblongs,” 
an inch in length, placed at intervals of ‘one 
and half inch, to hold in the fullness of the 
serpent skin, that must be of very fine tex- 
ture. Sometimes the folds are carefully: ar- 
ranged, sometimes they are allowed to fall 
into gathers naturally. Belts are manufac- 
tured on the same principle.: The gold rings 
are quite plain, there being sufficient pattern 
on the serpent skin. Hats are now being 
draped in serpent skin, or merely trimmed 
with a pleated band of the popular material. 
The use of serpent skin for shoes, handbags, 
card and cigarette cases was already being 
overdone, people being tired of the material, 
but its introduction as a jewelry accessory 
will probably prolong its life, as for the 
summer months. A serpent skin belt, brace- 
let, maybe collar, shoes, hat, umbrella han- 
dle, card and cigarette case will compose one 
of those ensemble toilettes that are the ideal 
of the Parisienne, especially for the seaside, 
with just that touch of eccentricity that 
pleases the young married woman or demi- 
mondaine. And it is these latter that set the 
fashions, adopted or turned down afterwards 
by the more ponderous woman. 

* * * 

While an attempt to introduce longer 
and fuller skirts has been seen at the race- 
meetings lately, the robes prepared for go- 
ing away, are shorter than ever, making a 
kind of kilt well above the knees, Among 
these toilettes mountain costumes are seen, 
and much coral, amber and ivory is seen. 
The touch of red, for seaside and mountain 
is still fashionable, and this is given by the 
red coral. Gowns for golfing are made of 
striped white flannel, with a jumper of dark 
velvet, with a sautoir in pebbles to stand 
out. Costumes are seen in navy blue, with 
a royal blue jumper and with a white pebble 
or ivory sautoir. When in beige, a sautoir 
in coral, amber or blue pebble is the thing. 
All white golf costumes are worn with a 
red coral sautoir or with amber. 

* * x 

For bathing, caps are decorated with 
jewelry, in the shape of.a buckle, a rosette, 
gathering the fullness of the cap to one side, 
producing a very coquettish appearance. 
Ivory and coral necklaces are worn with 
black taffeta gowns, piped with scarlet, these 
costumes being worn with the new rubber 
shoes. These have a buckle to match the 
cap. Naturally bathers wearing jewels do 
not go swimming, in fact, barely wet more 
than the feet. 

x * * 

Bracelets seem to be following in the 
wake of earrings as far as increase in size 
is concerned. Nothing quite so big has been 
seen for half a century, say.old dowagers, 
watching girls file into dancings and cafes 
that are still in full swing in spite of the 
fact that everyone who counts has aready 
made preparations for going to the seaside 
or mountains, The fashionable bracelet, 
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often made of heavy fetters, or rather ap- 

ently heavy, for the metal rings are gen- 
erally hollowed out, or are made in light 
composite, increase in size every day, every 
fresh model worn by the really up-to-date 
fashion plate crowd being broader and 
larger. A specimen of this type of thing, 
worn by a slender girl, was set with green 
pebbles or composite. It was in filbert-nut 
form, tapering to a point towards the ends, 
and five centimeters in length, but of small 
breadth. These lozenges were joined by 
bands of gold, flat, half a centimeter in 
breadth, of which there were five in all. 
Naturally the one bracelet only was worn 
on an entirely bare arm, and it was ex- 


ly effective. 
treme y * * * 


Another type of bracelet, finding a ready 
sale for the seaside, is composed of lozenges 
of amber, transparent and dull amber being 
used alternately. The lozenge is fully three 
centimeters in height and the bracelet is used 
to hold down the cuffless sleeve, in chiffon 
or other light material, seeming to hold a 
promise of a stiff cuff, in future, the amber 
bracelet acting in the same way. Some of 
these bracelets are tied with a bow of black 
or amber colored satin ribbon, to make them 
fit very tight, while some are made rigid, 
fastening with a slide that holds them stiff, 
the idea being that the fullness of the sleeve 
is confined on the wrist very closely. 

* * * 

The bracelet composed of great heavy 
links, with alternating pebbles, or composite 
“poured” into links, is becoming larger and 
larger, This type of bracelet, that hangs 
loose, is sometimes worn single, but as a 
rule there are several of these ornaments, 
worn one above the other, to make a deep 
cuff-like ornament. Very often they are 
attached by a rigid bar, not seen from the 
front of the arm. 

* *x* * 

The idea of putting initials or monograms 
everywhere is gaining ground. Women are 
having initials embroidered on their waist- 
belts, under their coat lapels, out of sight, 
in this case, but when the lapel is turned 
the initials are visible. As an alternative 
to embroidery, small brooches with inter- 
twined initials are used, in silver or gold, 
to match those used for handbags, while 
similar letters are affixed to umbrellas. 
This passion for marks of identity can be 
understood as far as such elusive pieces of 
property as umbrellas are concerned, but it 
is different to comprehend the present 
“rage” for having initials on frocks, etc. 
Card and cigarette cases, with raised initials, 
are still more popular, while brooches with 
full names and especially pet names are seen, 
these brooches being sometimes made of 
ordinary handwriting in silver. Sometimes 
copper-plate is used, sometimes an erratic 
handwriting, the signature of the owner or 
giver of the brooch. Sometimes a brooch 
Is engraved with the initials, in other cases 
they are picked out in diamonds or other 
gems. 

*x* * x 

Serpents are still very much to the fore. 
Serpents in gold or silver scales, are very 
large and thick. They go round the waist, 
the tail fitting into the mouth, to close. They 
are also made in multicolored beads, and in 
luminous beads. Very dainty, but costly 
Serpents, are made in tiny, pin-point jewels 
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and are used for encircling the waist. Ser- 
pent bracelets are still very much used, 
winding two or three times round the wrist, 
and are in gold or silver scales, or in beads, 
which are more worn than ever, in spite of 
all prophecies of their wane. 

*x* * * 

The ultra fashionable dance dress has a 
kind of shield in front commencing at the 
neck cut in the same material, or merely 
indicated by embroidery, a plaque of lace or 
in some similar way, the rounded bottom of 
the shield falling far below the natural 
waist-line, Very broad, this shield fre- 
quently has a sautoir to cover the joint, so 
to speak, the sautoir being very long, and so 
arranged as to outline the shield, excepting 
at the neck, the sautoir being twisted twice 
round the neck and the length so limited as 
to “take” the shape indicated. In some cases 
it is sown to the gown, to outline this pe- 
culiarly broad shield motif. This tendency 
towards “shields” or “‘stomachers” is merely 
observed on the most up-to-date models, but 
if adopted it spells the deathknell of the 
straight-down gown. At _ present many 
fashionable women are having their evening 
gowns made at home by their maid or small 
dressmaker, trusting to the jewelry worn 
and the beauty of the fabrics used to wrest 
their very simple garment from the re- 
proach of being commonplace or ordinary. 
This proceeding does not please the dress- 
maker, for he sees his trade declining. This 
introduction of these strange-shaped fronts 
is one of the many attempts to bring in 
again shape and in its train corsets for 
ordinary wear. These gowns take sautoirs 
that are weighted in a peculiar fashion, a 
certain number of beads of equal weight 
being used for the lower part of the sautoir, 
which hangs almost square, the lower row 
of beads being parallel. This effect can also 
be obtained by stringing the beads on wired 
threads, but the careful graduation of the 
beads produces a better result, as the sau- 
toir must move with the wearer when she is 
dancing. For the Summer months, much 
transparent opaque and old carved amber 
will be used for these sautoirs on white 
gowns. Following the new pattern, they are 
very effective indeed. 

* * x 

Pearls, “pearls” and luminous pearls are 
in great demand for the Summer toilette. 
Great white, grey and cream “pearls” are 
knotted, and reknotted until a great square 
knot is obtained, This knot is almost in- 
variably worn at the back of the gown, and 
is so large as to look clumsy. Sometimes 
the sautoirs are knotted front and back, for 
a pearl sautoir is nothing if not knotted, 
the knots, being the chief feature. The sau- 
toir is purchased ready-knotted and never 
undone, the making of these knots being a 
work of art. 

x *k x 

Many small strings of luminous pearls, in 
place blue, violet and pink of the faintest 
tints are seen, the large beads are worn 
towards the center and they are carefully 
graduated. These pearls go once round the 
throat only, fitting the base of the neck and 
are an offset to the immense and somewhat 
loud sautoir. 

x * 

Earrings, in tassels, are much seen. Four, 
six or eight rows of seed nearls hang from a 
small plaque of gold that is suspended from 
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the ear by a tiny gold chain. Three ropes 
of larger pearls are worn in the same man- 
ner, the ropes being long, in this case, in 
proportion to the size of the whole ornament, 
Creole earrings, composed of five rings of 
black onyx, or of jet, studded with pin- 
point diamonds are seen, the rings fitting 
one inside the other, and making a very wide 
earring. Long earrings, of lengthy pieces 
of cnyx, or dull jet, somewhat like giants’ 
clubs, are set at the ends with brilliants, 
looking like spikes. They are mostly worn 
by elderly women, or for a change from 
half-mourning, at a period before more 
showy ornaments can be worn, by younger 
people. 
* * * 


Gold card-cases, that until now have been 
plain, or ornamented with line or geometri- 
cal patterns, are seen with half plain and 
half bevelled surfaces, the two surfaces be- 
ing separated one from the other by a line 
running from one corner to the other. Other 
card cases have rose patterns, very subdued, 
but covering the entire surface, which is a 
very distinct novelty. Other flower patterns, 
the design merging into a whole, to make a 
decorated surface instead of a plain one, are 
seen. Some watches also have rose patterns 
on the back, the rose being conventionalized 
and spread until the original flower is for- 
gotten in the whirl of round lines. 








Pages from the History of 
Goldsmithing 





(Continued from page 33) 








with a boldly worked seated figure of Min- 
erva in repoussé occupying the centre, en- 
circled by a delicate border of anthemion and 
acanthus indicating the influence of the later 
Greek . whilst the figure is suggestive of 
Roman. 

A bowl with the head of the youthful Her- 
cules is interesting from both the artistic and 
technical standpoints. It was probably 
wrought in very high repoussé and is cer- 
tainly a splendid specimen of craftsmanship. 
I say it was probably wrought in repoussé 
because one can only determine the method 
by examination of the surface, but if it has 
been cast it is a fine example not only of 
clean casting but of producing a remarkably 
thin model by pouring molten metal; indica- 
tions are not wanting that this may have 
been the method employed, but as it is im- 
possible to inspect the back of the bowl we 
can only make deductions from the appear- 
ance of the surface. 


(To be continued.) 
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Market Prices for Silver Bars 


The following are the quotations for silver 
bars in London and New York as reported 
for the past week: 

Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Oficial 
Li. ah. Se 25% 58% 56% 

wie CRT ee 25% 58% 56% 

sae 3 2542 58% 56 

Se ares ce 58% 56% 

oie eee 58% 56% 

eine! 3 mr “2538 ~ 58% 56% 
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The News from England 





Queen Wears Famous Gems at Third Court of the Season at 
Buckingham Palace—Failure to Get Telephone Connection 
Gives Jewel Thief Chance to Escape—Conditions Improv- 
ing in Plate and Cutlery Market—Sale of Old English 
Plate and Other Art Objects—Gold Chain Anklets 


Lonpon, June 30.—Around 1,000 persons 
attended the third court of the season at 
Buckingham Palace last week, the Queen 
wearing a pale blue shaded pailette over 
chiffon and silver, the silver brocade train 
being studded with diamante and bordered 
with silver-metal lace. A sort of moonlight 
effect was achieved which made a fitting 
background for the diamond jewelry dis- 
played. The headdress was a plain, but 
very fine, diamond circlet. Corsage and 
other jewelry included the lesser Stars ot 
Africa which are parts of the famous Culli- 
nan diamond. Some remarkably fine jeweled 
gowns were again seen. Lady Hastings, 
who presented her daughter, wore a cream 
georgette gown embroidered with diamante 
crystal. The cream velvet train was em- 
broidered with rubies, pearls and diamante. 
The Marchioness of Salisbury wore a Marte 
gown of silver lace with nacre embroidery, 
the handsome train being embroidered with 
pearls and diamante, Several other dresses 
had diamante and crystal embroidery in an 
elaborate motif. Jeweled tulle was specially 
favored. The American type of headdress 
was rather conspicuous. This is a sort of 
halo tiara of pearls and diamonds. Silver 
tissue forms the cap and feathers support. 

* * 

Inability to get an answer from the local 
telephone exchange was considered responsi- 
ble for the escape the other morning of a 
jewel thief who smashed the window of the 
Manning jewelry store in East Grinsted, 
High St., and stole £500 worth of goods. A 
neighbor witnessed the robbery and tried in 
vain to telephone to the police. Finally he 
dressed and hurried to the police station. 
In the meantime the thief, in a luxurious 
looking car, cleared out. It is not unusual 
in this country, however, to be unable to get 
through on the telephone just when it is 
most urgent. 

* * x 

Although the home market in plate and 
cutlery is brightening a little, it is a long 
time since there was such a low level of re- 
tail sales in silver or electro-plated ware. 
Good silverware is in only moderate demand, 
despite the fine displays being made by such 
firms as the Goldsmiths and Silversmiths 
Co. It is understood that a movement is on 
foot to revive the fine traditions of English 
silver-craft. The French silversmiths are at 
Present getting most of the business in the 
luxury silver and jewelry trade in such 
export marts as North and South America. 

0 encourage the English silversmith the 
Worshipful Company of Goldsmiths is or- 
ganizing a competition in silver-work design 
and will purchase £2,500 worth of specimens 
selected by the competition judges for dis- 
Play in an exhibition to the trade and the 
buying public. The idea is to improve the 
standard of British designed and made artis- 


tic silverware and to emphasize the quality 
of British silver craft to the public. ‘Lon- 
don jewelers are prepared to co-operate by 
making individual displays of the new de- 
signs brought out by the competition in 
which the art schools of the country are 
asked to participate. 
a 
Old English silver plate, porcelain pieces, 
snuff boxes and objets d’art, the property 
of the late Sir Edward Marshall Hall, king’s 
counsel, have realized nearly £80,000. The 
silver plate was disposed of at Christie’s last 
week and realized £44,955. 
x Ok Ox 
The use of gold jewelry has been further 
extended by the new fashion of wearing gold 
chain anklets to which are attached gold 
discs bearing the wearer’s name in diamonds 
in a facsimile of her own signature. Other 
use for gold ornaments with the newest 
dresses includes the gold shoulder strap, 
which can also be adapted as a neck orna- 
ment coiled closely around the throat two or 
three times, and the gold bracelet which is 
adapted as a garter with the dance frock. 
The so-called shackle bracelet of gold con- 
tinues to maintain its popularity. 
* *k x 
The Hertfordshire police are searching for 
four men who are believed to have broken 
into the jewelry shop of William Bickell, 
Stevenage High St., during the week-end 
and afterwards abandoned their car, stolen 
in London, only to steal a second one, which 
was again abandoned in Essex County. The 
jewel thieves stole mostly tie pins. In their 
dash through the countryside they collided 
with and seriously injured a motor-cyclist. 
Police were stationed along all the principal 
roads leading to London, but so far no trace 
of the offenders has been found. 
* * * 
An illuminating discussion on the best way 
of carrying diamonds was staged during the 
hearing of an appeal from the High Court 
of Rangoon by the Judicial Committee of 
the Privy Council here this week, Viscount 
Haldane presiding. Plaintiffs sought to re- 
cover from the Royal Insurance Co., Ltd., 
the value of a parcel of diamonds estimated 
to be worth around £65,000, lost in the mails. 
The plaintiffs were two jewelers (uncle and 
nephew) and a diamond merchants’ agent. 
Fraud was alleged in connection with the 
disappearance of the diamonds. The hearing 
is continued. Their lordships could not 
agree as to the safest way to carry diamonds 
from one place to another. Lord Darling 
said he would want to carry £65,000 worth 
of gems himself if they had to be carried to 
another place. Viscount Haldane disagreed 
with this view. Lord Warrington considered 
diamonds should be safer in a wallet in a 
man’s pocket than in the mails. And Hal- 
dane asked: Then why are not a lady’s 
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diamonds safe when hung around her neck? 
Lord Atchinson thought that by government 
insurance of parcel registration people in the 
post office at once became acquainted with 
the contents of the registered parcel. In 
this case the mail carrier never delivered the 
parcel, “H’m,” said Lord Darling, “and he: 
is the man to whom we give the Christmas 
box.” 


=! > 


* * * 


A Leicester platelayer found a large un- 
cut ruby on the railroad the other day and 
gave it to his children to play with. The 
stone weighed 61 carats and was lost by 
a London man while traveling to Derby- 
shire. 

x * * 

The two men who were arrested towards 
the end of last year for the theft of the £1,- 
000,000 rose colored diamond from the 
Chantilly Museum will come up for trial at 
Beauvais the end of this month. The theft 
of the Grand Condé and other famous gems 
from the museum caused a sensation at the 
time. The thieves bridged the moat with 
ladders and got into the museum “strong 
room.” It is said that after the thieves con- 
fessed to the robbery they acted as princi- 
pals in a film for which the robbery was re- 
constructed. This may be used as part of 
the evidence in court. 








Existing Schedule of Waste Elimina- 
tion in Sterling Silver Flatware 
to Remain Unchanged for 
This Year 


Wasuincrton, D. C., July 6—The Divi- 
sion of Simplified Practice, Department of 
Commerce, has issued a notice to manufac- 
turers, distributors and users of sterling sil- 
ver flatware that, as a result of the annual 
meeting of the standing committee held in 
New York on June 22, the existing schedule 
will remain in effect without change for an- 
other year from January 1, 1927. 

The Department’s notice, which was 
signed by A. B. Galt, of the Division of 
Simplified Practice, congratulates the ster- 
ling silver flatware industry on the progress 
of its waste elimination efforts and urges 


an even closer adherence to the simplified 
line, 








Spectroscope for Scrap Metals 


NOVEL type of spectroscope for the 
rapid determination of any appreciable 
quantities of nickel, chromium, cobalt or any 
other specified metal in scrap alloy material 
has been brought out by Adam Hilger, Ltd., 
London, England. This spectroscope is so 
simply constructed that it can be set up ona 
tripod in a yard,.or warehouse, where scrap 
metal is dumped, and put into action by con- 
necting with the electric lighting system. 
As soon as the electric arc flashes between 
the tips of the metals held together, the 
observer at the spectroscope is able to tell 
approximately the amount of each mietal 
present in the scrap—The Brass World. 








Members of the Spritz Co., Elmira, N. Y., 
were guests at a beefsteak dinner given 
recently by the company at Rorick’s Glen. 
Following the dinner, a varied program of 
entertainment was enjoyed. James Spritz 
acted as host. 
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Exports of Jewelry Increasing 





Total Figures for Five Months About Ten Per Cent Ahead 
of 1926 


WasuincTon, D. C., July 8—Exports of 
jewelry continued to increase in May, ship- 
ments during the month having an aggregate 
value of $95,598, as compared to $82,575 in 
April. Exportations were 50 per cent. 
larger than in May last year, when the 
month’s total was $63,196. Exports of sil- 
verplated tableware and other silverplated 
articles were larger in May than in the pre- 
ceding month, having a value of $16,845 and 
$18,016, respectively, as compared to $14,736 
and $11,763. Shipments of tableware to for- 
eign markets amounted to little more than 
half of the exports of such ware in May, 
1926, however, when the total was $30,034. 
The comparison is more favorable in other 
silverplated articles, as such shipments in 
May last year had a value of only $17,741. 

Export shipments of goldplated goods 
were larger than usual in May, having a 
value of $51,607, as compared to $46,316 in 
the preceding month and $44,164 in May 
last year. Exports of gold manufactures 
and of silver manufactures of the same gen- 
eral description are growing to considerable 
volume. The May exports of gold manufac- 
tures had an aggregate value of $63,543, as 
compared to $47,962 in the corresponding 
month of last year. Exports of silver manu- 
factures totaled $25,867 in value, against 
$16,423. 

Total exports of jewelry to date this year 
are approximately 10 per cent. ahead of last 
year’s exports in the same period. The ag- 
gregate value of exports for the first five 
months of 1927 was $441,180, as compared 
to $406,678 in the five-month period last year. 
Exports of silverplated tableware have 
dropped, the five-month total this year being 
only $86,394, against $102,137 last year. 
Exports of other silverplated articles are 
making a better showing, the total to the 
end of May amounting to $60,305, as com- 
pared to $61,273 in the corresponding period 
of last year. Export shipments of gold- 
plated articles are leading exports last year 
by a fairly wide margin, having a total 
value for the five-month period of $218,922, 
as compared to $185,889. 

Gold manufactures of general description, 
however, account principally for the expan- 
sion in jewelry exports which is taking place 
this year. Shipments of this variety of 
goods had a value of $527,560 in the first 
fve months of the year, as compared to 
$320,600 in the corresponding period of last 
year. Silver manufactures also have shown 
some gain, with a total of $103,585, as com- 
pared to $87,065. 

Large shipments to Canada, having a value 
of $34,376, as compared to $5,890 in April, 
featured May exports of jewelry. There 
Were other notable increases in shipments to 
various countries and jewelry was shipped 
in May to a total of 48 countries. To 30 
of these, shipments were larger than in May 
last year. Exports to Cuba ranked next to 
Canada, with a total of $9,565, as compared 
to $2,575 in May last year. Exports to 
Brazil totaled $8,982, against $5,077 in May, 
1926, and exports to British Malaya were 


nearly as large, totaling $8,153. No jewelry 
was exported to that market in May last 
year. 

Exports to Oriental markets, particularly 
China and Siam, were large in May, and it 
is in these markets that American jewelry 
is making the greatest headway. Exports to 
Latin-American countries are generally 
larger than last year, while exports to Euro- 
pean markets show a wide fluctuation from 
month to month. May exports of jewelry, 
by countries, are shown in the following 
table : 


EXPORTS OF JEWELRY IN MAY, 1927, Anp 1926 





May, May, 
Country 1927 1926 
PORN OVGN IG << cs bend scaweceus wera $860 
TM a5 erechs CRS CORRS a eK eeles $132 200 
REO wis ce acs 654 55 e halecce oie 1,225 5,090 
GR ob ia8 ss os08 ss cae eee ses 165 35 
NES eine areca es nele casiceees 843 274 
TORINO) occ p Ce wine otek a eons Sees 75 
Ng i a ae 481 50 
Turkey im Europe: «... 0s scccee Saree 124 
United Kingdom .......0..0.s0c0% 1,941 3,240 
RIE a oan vaincis worm cs clesvoins 34,376 20,369 
POFICHOD TAGNOGUTES 66 os cee 600 0 29 120 
COMET ION 666k 5.55 su Ga wecesdes 225 268 
CARRIE oo 6b i e.538 000d ohne et 546 1,216 
NEE Via cartes dewencas 171 481 
NOME INAI 520/05. 6 er sdkcaniele e104: 0.0608 23 382 
NMMNNNNIEY 6.0 3u.0-5-4 61 960%.0-0 eo ose eae 500 571 
SN Ts ps aie na tile ae wees 291 586 
PEM inno. c so ee cmeteeeaes 1,149 2,319 
MRED phere aiStc:s Sox Soi nuk etes 462 141 
Trimidad and Tobago.........3 60. 207 279 
Other British West Indies...... 133 Pee 
CR sais 'e se ys aale sais aiicdse ca 9,565 2,575 
Dominican Republic ........... 888 189 
Haitian REpubh¢ ......csccces 215 1,391 
PURE Sc5 Goa a 4 clea beOKe 1,570 2,166 
ESRB SIRIRD 1654s Norcia 0'or0-8 Wie Ries laave cea 104 
PEE Pei ere setae arsine eae Celie 8,982 5,077 
66. es 5 asin ove eee eigen 824 1,368 
Cereal is'sias Ca.swsctwes snes ks 3,095 2,315 
POMMMIS iobibs 6G aidceriac ee woes 993 355 
Pyrstcre Gta yo 65:5 20's Chee aca Salers 36 
ERE bicoin a 6c acoca gs Sis we acenacoleroviale 54 74 
NEEUMING —5%s.01es:si4 oda ors dioie-0:0.0rs1bve 728 611 
I RRTO TIEN 56.5: 2 ocaare-gei ele ie a acereiaiere 241 664 
WERT CRMEE IMINO 53355000 base 10 os sine 1,923 840 
CRE as cra ecna Sodas oe nee nies 1,433 105 
Cn er eae Be ier rarer 2,292 1,164 
Java atid: MSGNrass <6 c ci cece eieurs 66 
Other Dutch East Indies....... 380 83 
UO Eee Ora a rr eer rer 160 56 
Prriopine Telands 2 .:..066 6.060% 6,744 5,601 
PME Hale ch2ic nae ara sinle Stee a bee 1,945 205 
PIMP parc ciwarsg iow east ke ease eave sales 138 
PMNS 5 558s eee ecewiccwecs 286 1,187 
Bee to), UA ea 264 120 
South British. Africa.......... 262 88 
West British Africa............ atacate 28 
(EREUUNNDS tia 1ee or SGib i njovb-40 ws) Ree 12 jae’ 
SSAC OOOO re ee ee 84 
WME ccs sok are vse Secs ws s 572 
Newfoundland and Labrador.... 613 
EY INISEE RIGS 5 655.0. ocicisrs cca 'oreree 8,153 
FUGUE PONG 66 6 400% vice saewne ds 122 
Traq (Mesopotamia) .......... 44 
PRG, 2h ccise cues sseeeeeawesare 38 
MNOS oc a a hetee sv oCen essere Zig 
POM! occ dcce Dewan swwewey $95,598 $63,196 








The Bureau of Foreign and Domestic 
Commerce announces that a firm in Pforz- 
heim, Germany, is in the market for jewelry 
boxes, cases, pads, trays and also watches, 
chains and fancy goods. Further informa- 
tion will be given by the Bureau at Wash- 
ington, D. C., or any of its branches if 
reference is made to File No. 26299, 


4] 


Beware of This Man 


ee 


Crook Who Uses Fictitious Names a J 
Passes Worthless Checks Preying 
on the Jewelery Trade 


Through several warnings issued in THE 
JEWELER’s CIRCULAR, it was learned last 
week that the swindler who had been op- 
erating in the jewelry trade for the past 
several months in New York State, Con- 
necticut and a part of Pennsylvania had 
claimed two more victims. One was an 
Oneonta, N. Y., jeweler, who lost two 
watches. The other was a retailer at Cham- 
bersburg, Pa., who also gave the same man 
two wrist watches, worth about $125, on 
memorandum. 

The New York State jeweler was visited 
on June 9 by this man, who gave his namé 
as “J. W. Gay” of Sidney, N. Y. He suc- 
ceeded in getting a 14 karat, 12 size, pocket 
watch and a wrist watch from the jeweler 
on memorandum, When the man failed to 
return with the merchandise, the jeweler 
sent a letter to Sidney, N. Y., which was 
returned. Later the jeweler made a trip to 
that city, but he could learn nothing about 
the man, The incident was immediately re- 
ported to the State troopefs. 

As far back as March 25 of this year a 
swindler, believed to be the same man, called 
on a jeweler in Chambersburg, Pa., where 
he described himself as “J. W. Schneider” 
of McConnellsburg, Pa. He told the jew- 
eler that he had been at the store before 
Christmas looking for a wrist watch of a 
certain make but the jeweler had none in 
stock. He also claimed at the same time 
that he had purchased a wrist watch for 
his wife. On his visit in March he asked 
the jeweler if he had in stock the watch 
which he was looking for before Christmas. 
The jeweler informed him that he had none, 
but the man finally selected two wrist 
watches, one costing $50 and the other $75. 
He was ailowed to take them on memoran- 
dum, saying that he would return them in 
a few days. Needless to say, he never caine 
back, and the jeweler notified the police. 

This same man has been operating for the 
past few months in the industry and a num- 
ber of warnings have been issued thrcugh 
these columns, In almost every instance he 
uses the same scheme, claiming to be some 
man whose name is listed in the local or 
suburban telephone 4irectory. ;In almost 
every case he has succeeded in making the 
jeweler believe that he is the person he 
claimed to be and the jewelers, consequently, 
let him have merchandise either on memo- 
randum or in return for a check which 
proved to be worthless. The industry is 
again warned to be cautious of this stranger 
and if he appears and is recognized the pclice 
should be notified. 

He is described by most of his victims as 
being between 45 and 50 years of age, stand- 
ing about five feet, six inches tall and weigh- 
ing in the neighborhood of 165 pounds. He 
is always well dressed and some jewelers 
claim that he can be identified by a scar on 
his left cheek. 








B. Goodman is opening a credit jewelry 
store at 825 Linden Ave., East Pittsburgh, 
Pa. He has heen in Houtzdale since July 
3, 1917. 





42 THE JEWELERS’ CIRCULAR July 13, 1927 








tes 





—— ———————————————————————___—_______ 
— 


Established 1860 





perenne 
EICHBERG & CO. 





Cutters and Importers of 


DIAMONDS 


155-157 Summit Street 511 Fifth Avenue 


NEWARK, N. J. NEW YORK | 






































é 
Him. S. Ardges & Cn. 
DIAMONDS 
gp get nn een 20 West 47th Street 
cpr agtirnroe- = gemeeamall NEW YORK maeenAtae oh 














= — = ee 


aa 
GE 
Se = 


= 


UT 


FREDERICK W. RAUCH 
522 Fifth Ave. New York 











Pearl NecKlaces | 


Loose Pearls for Additions g 
HI 


Pearl Ropes BlacK Pearls Button Pearls 


I Fancy Cut Diamonds and Precious Stones i 
il , ‘ 


lS . oo 
Ee — Pe) ape 
<-> ---= «=- 




















July 13, 1927 


Famous Essex Ring Up at Auction 


THE JEWELER®S’ 





Token Supposed to Have Been Given by Queen Elizabeth 
to Her One Time Favorite Listed to Be Sold Again 
at Christie’s of London Yesterday 


pes of the most famous pieces of jew- 
elry about which stories have constantly 
appeared for many years is the ring given 
by Queen Elizabeth to her favorite courtier, 
the Earl of Essex. Many writers have told 
the story of the death of the Earl and how, 
but for an accident, the possession of this 
ring might have saved him from his tragic 
death. ; 

According to the tales, this ring, which 
contained a cameo carved with a portrait 
of Queen Elizabeth, was given by her to her 
favorite at the height of his popularity, and 
after he was condemned to death he sent the 
ring to his monarch with a petition of 
mercy. Many believed that if Elizabeth had 
ever received the ring the old associations 
connected with it would have prompted her 
to have saved her former favorite from the 
executioner. But she did not. As it hap- 
pened, the ring was intercepted (some say 
through treachery), and was never de- 
livered to the Queen, and she heard nothing 
of it or the petition of Essex until a few 
days before her death. 

This ring has again come into prominence 
and probably will be the subject of stirring 
up the old tales connected with it, through 
the fact that it is advertised to be sold at 
the auction rooms of Christie, Manson & 
Woods in London, July 12 (yesterday). 

The cameo of Elizabeth with which the 
ring is set was made by a gem cutter whose 
name has not been brought down to us but 
who is believed to be the author of the 
famous portrait of Henry VIII in the royal 
collection at Windsor Castle. This artist is 
generally believed to be an Italian who set- 
tled in England in the 16th century. 





The history of the Essex ring was treated 
very fully in Dr. George F. Kunz’s elaborate 
work “Rings for the Finger.” In the chapter 
on English rings, he says: 

“Although not a betrothal ring, that given 
by Queen Elizabeth to the Earl of Essex was 
most certainly a love token. When this 
nobleman was high in the queen’s favor she 
bestowed upon him a gold ring set with a 
sardonyx cut with her portrait; giving him, 
at the same time, a solemn promise that 
whatever charges might be brought against 
him she would accord him her pardon if he 
sent her this ring. Some years later, Essex— 
who in the meanwhile had lost the queen’s 
favor—was impeached for high treason and 
condemned to death. In this extremity, he 
endeavored to find some means of trans- 
mitting to the queen the ring she had given 
him. Fearing to trust his keepers with the 
execution of his wish, Essex found no better 
way than to throw the ring to a boy who 
was passing the prison, directing him to give 
it to Lady Scrope, Lady Nottingham’s sister. 
Unfortunately for Essex, the boy gave the 
ring, hy mistake, to Lady Nottingham, whose 
husband was one of his bitterest enemies, so 
that the token never reached the queen, who 
was convinced that her former favorite was 


too proud and obstinate to seek her mercy. 
She thereupon left him to his fate. 

“Years afterwards, when Lady Nottingham 
was on her death-bed, she asked for the 
queen and confessed that she had failed to 
deliver the ring sent to her by Essex. This 
confession aroused the queen’s wrath to such 
an extent that she burst forth in violent 
reproaches and rushed from the room ex- 
claiming: “God may forgive you; I never 
shall!” The proud heart of the virgin queen 
was broken by this revelation, and, weighed 
down by remorse for the death of Essex, 
she expired a few weeks later. 

“Quite recently this historic Essex ring 
has found its way to the auction-room, and 
to judge from the price it brought, the pur- 
chaser must have been convinced of the 
truth of the legend concerning it, as its 
merely artistic qualities—which are in no 
wise remarkable—and the fact that it is 
incidentally a product of 16th century art 
would scarcely suffice to justify the amount 
paid for it. The sale took place at Christie’s 
in London, on May 18, 1911, and after 
spirited bidding the ring was adjudged for 
$17,060. A firm of dealers in antiquities 
were the nominal purchasers, but they are 
said to have acted for Lord Michelson of 
Hollingly, a baron in the lately overthrown 
Kingdom of Portugal, and the senior partner 
in the firm of Stern Bros. of London. 

“This ring is stated to have been be- 
queathed by mother to daughter in a long 
line of Essex’s descendants, beginning with 
his daughter Lady Frances Devereux. 
Finally it came to Louisa, daughter of John, 
Earl of Greville, and wife of Thomas 
Thyme, second Viscount Weymouth and 
great-grandfather of the late owner. 

“Some authorities do not think that the 
story of the Essex ring has a satisfactory 
historical foundation. It first appears in a 
book published about 1650 and _ entitled 
‘History of the most renowned Queen 
Elizabeth and her great Favourite, the Earl 
of Essex. In Two Parts. A Romance.’ 
In 1658 Francis Osborn repeats it in his 
‘Traditional Memoires of Elizabeth.’ It 
was even treated dramatically by John 
Banks (fl. 1696) in his play “The Unhappy 
Favourite.” Certain later writers claim to 
have learned of it through trustworthy in- 
formants, as for example, Louis Aubrey, 
Sieur de Maurier, who published in Paris, 
in 1680, a history of Holland and therein 
states that Sir Dudley Carleton told the 
story to Prince Maurice of Saxony. In the 
English translation of this work the episode 
has been omitted. Still later, at the end 
of the 17th century, it is given by Lady 
Elizabeth Spelman on the authority, as she 
alleged, of Sir Robert Carey, brother of 
Lady Scrope. In earlier versions the ring 
was represented to have been sent directly 
by Essex to Lady Nottingham; in Lady 
Spelman’s recital, however, as we have 
already noted, Essex instructed the boy to 
whom he entrusted the ring to deliver it to 
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Lady Scrope, sister of Lady Nottingham. 
It is suggested that this variation was made 
to offset the objection that Essex would 
never have chosen his enemy, Lady Not- 
tingham, as an intermediary between him- 
self and the queen. 

“Manningham, in his ‘Diary,’ the only 
contemporary who alludes to a ring in con- 
nection with Essex’s relations with Elizabeth, 
only states that “The queen wore till her 
death a ring given her by Essex.’ Possibly 
this fact may have served as a nucleus for 
the romantic tale.” 





Death of W. J. Timms 


Prominent Atlanta Jeweler Succumbs After 
a Short Illness . 


AtLanTA, Ga. July 6—William Jeffer- 
son Timms, a prominent Atlanta jeweler 
and president of the Timms Jewelry Co., 37 
S. Broad St., died Thursday morning, June 
30, in a local sanitarium after a major 
operation. Mr. Timms had been ill but a 
short time. 

He came to Atlanta in 1890, a penniless 
North Georgia mountain boy. In 1897, he 
went in the jewelry business with a capital 
of $60. By hard work and great sacrifice, 
he built up his business from this small be- 
ginning to one of the largest wholesale and 
retail jewelry businesses in the southeast. 
He accomplished this feat by 1909 and that 
year retired from active business and spent 
the remaining 18 years of his lifé doing the 
things he liked to do, which were working 
with the church and enjoying hunting and 
fishing. From the age of 16 years, he was 
a devout Christian follower and always at- 
tributed his success to the goodness of God. 
He was an active member of the College 
Park Methodist Church and at times took a 
major -part in the work of the institution. 
He was a charter member and director of 
the Atlanta Gun Club, and was founder and 
president throughout the existence of the 
College Park Gun Club. 

Funeral services were held from the resi- 
dence in College Park at 10 o’clock on the 
morning of July 1 with the Rev. S. A. 
Harris, pastor of the College Park Metho- 
dist Church officiating and interment was 
made in West View Cemetery. 

Mr. Timms was born July 9, 1866, in 
Jackson County, North Georgia. 

Besides his widow, he is survived by one 
daughter, Mrs. J. G. Pitts, of Atlanta; a 
son, Brad Timms, of College Park, and a 
sister, Mrs. Mattie Summers, of Forest 
Park. 











Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
Week Ending July 9, 1927 

The U. S. Assay Office reports: 


Gold bars exchanged for gold coin..... $285,404.99 
Gold bars paid depositors............. 82,561.51 


OME a aia de asi sis aie alas ocaueceeee $367,966.50 


Of this the gold bars exchanged for gold 
coins are reported as follows: 


Date Exchange 
OPO Sains Graienccso nus comesaesdcas $36,406.71 
RE ROC rr Ee ee it ee 35,659.81 

Or ie aie aichiaratc aint er aicbbl aaa oacer ale arn ees 182,024.35 
BOT OOS alwvig'a Rtaendveuaviueswdudcakios 31,314.12 
PROMI co aca dcorsy es acy eo eec ae ae $285,404.99 
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Charged with Concealment 
National Jewelers Board of Trade Gets In- 
dictment Against New York Concern 

in Its Fight Against Fraud 


In its campaign against fraudulent bank- 
ruptcies, the National Jewelers Board of 
Trade scored another point last week when 
the Federal Grand Jury on Tuesday, July 5, 
handed up an indictment against A. Bloom 
and S. Gophrener, officers of the Biltmore 
Watch Case Co., Inc., New York, charging 
them with conspiracy and fraudulent con- 
cealment of assets. Both defendants were 
scheduled to be arraigned on Thursday but 
the hearing was postponed until Friday 
when they were brought before Federal 
Judge Anderson and. after pleading not 
guilty’ were released in bail. An involun- 
tary petition in bankruptcy was filed 
against the Biltmore Watch Case Co., in 
June, 1926, by Sternberg & Rosen, who 
made a careful invetsigation of the bank- 
rupt’s affairs. The condition of the company 
at that time was as follows: Book value 
of assets $6,045.55; liquidated value 
$1,429.41; total direct liabilities $83,965.60 ; 
deficiency as per books $77,920.05; liquidat- 
ing deficiency $82,536.19. 

On Sept. 15, 1925, the bankrupts sub- 
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countant for the Fighting Fund of the 
Board, prepared the case for the Grand 


Jury. 

Mr. Mintzer said he expects to bring 
the defendants to trial at an early date. 

Herbert A. Wolff, of Greenbaum, Wolff 
& Ernst, general counsel for the National 
Jewelers Board of Trade, when interviewed, 
made the following comment: 

“The indictment of Bloom and Gophrener, 
of the Biltmore Watch Case Co., Inc., is 
another indication of the interest of the 
National Jewelers Board of Trade, through 
its Fighting Fund, in fraudulent bank- 
ruptcies. Our office has had splendid co- 
operation in the handling of this matter and 
I wish particularly to compliment United 
States District Attorney Tuttle and his able 
assistant, George Mintzer, for the splendid 
way that this matter has been handled. 
Every effort will be made to bring these 
defendants to trial as soon as possible.” 








The Honors Which Four Great Na- 
tions Bestowed Upon Col. 
Lindbergh 


St. Louts, Mo., July 8—The accompany- 
ing illustration ene the collection of 
medals, cups, testimonials and presents given 











Wide World Phcete 


EXHIBITION OF MEDALS AND TROPHIES GIVEN COL. CHAS, A. 


mitted a financial statement to the National 
Jewelers Board of Trade showing a net 
worth of $50,232.91. An investigation of 
their books indicated, it is alleged, that this 
Statement was false, and that on that date 
the bankrupts were probably insolvent. 
Thereafter they purchased large quantities 
of merchandise, about $50,000 of which is 
still unaccounted for, it is claimed. This 
alleged shortage they attempt to explain by 
an alleged robbery which they claim took 
Place shortly before the bankruptcy. 

_This case was called to the attention of 
United States District Attorney Tuttle by 
Greenbaum, Wolff & Ernst, representing the 
Fighting Fund of the National Jewelers 
Board of Trade. It was assigned to 
Assistant District Attorney George Mintzer 
who, together with Louis P. Galenson, ac- 


LINDBERGH 


to Col. Charles A. Lindbergh, young Ameri- 
can airman, which he brought back to 
America following his airplane trip from 
New York to Paris. 

The collection is now being exhibited by 
the Missouri Historical Society at the Jeffer- 
son Memorial in this city. 








Asks for Catalogs of Jewelry 

Wasuincton, D. C., July 8—The Rio de 
Janeiro office of the United States Bureau 
of Foreign & Domestic Commerce, Avenida 
Rio Branco 109, Sala 20, Rio de Janeiro, 
Brazil, has requested catalogs and price lists 
of jewelry and toilet article lines. 

The Bureau suggests that manufacturers 
who are interested in extending the sale of 
such products in the Brazilian market for- 
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ward their literature direct to the Rio office. | 
Brazil is one of the largest foreign markets 
for American jewelry. 








Bandit Caught 


Gunman Who Attempted to Hold Up Mil- 
waukee Pawnbroker Now 
Being Held 

MILWAUKEE, Wis., July 8—For the sec- 
ond time in less than'a year, Joe Miller, 
Milwaukee pawnbroker at 519 Wells St., 
was face to face with a gunman and was 
shot at, and for the second time the police 
captured the bandit. The prisoner, caught 
after a chase through the second floor corri- 
dors of the building, gave his name at head- 
quarters as Robert Cardwell, 19, of Greens- 
boro, N. C. 

One of Mr. Miller’s arms is still para- 
lyzed from the bullet that Edward Marks 
sent into it last Fall. Marks is now in 
Waupun serving a three to 30-year term. 
Marks had an accomplice who was never 
apprehended. Cardwell admits that he had 
an accomplice. 

The pawnbroker was in his store about 9 
A. M. when Cardwell entered. Cardwell 
stepped forward and asked Miller to show 
him a cheap trunk. At the same time an- 
other man entered, who was Cardwell’s ac- 
complice. Miller and Cardwell went to the 
back of the store and Miller threw open the 
cover of his cheapest. trunk and started a 
sales talk. The accomplice hovered around 
the center of the store. Then Cardwell 
drew a gut, with the command, “Put ’em 
up.” 

Miller started to scream and ran for a 
side door leading into an adjoining restau- 
rant. The hold-up man fired at Miller and 
missed. A number of persons were passing 
outside the door and commotion reached 
the ears of two traffic policemen on duty 
at nearby corners. - They arrived on the 
scene and managed to overtake the hold-up 
man, who offered little resistance. Cardwell 
is being held at the present without charge, 
but a warrant charging him with assault 
and robbery while armed will be sought. 











Chromium Plate Discussed in Bulle- 
tin of United States Bureau 
of Mines 


Wasuincton, D. C., July 6.—The United 
States Bureau of Mines reports in a bulle- 
tin just issued, in which the chromium situa- 
tion is discussed from a domestic standpoint, 
that the electrolytic plating of various metals 
with chromium is now on a commercial basis 
and that this is one of the most interesting 
of the newer uses of the metal. 

Describing its properties as plating, the 
Bureau states that the coating is hard and 
white, resembling platinum; it resists the 
action of ammonia fumes, hydrogen sulphide 
and nitric acid, and is not attacked by molten 
zinc, tin or brass. 

It is said that chromium adheres more 
closely to the metal on which it is placed 
than does nickel, and a brilliant finish can 
be obtained without polishing. 

As it is not corroded by vegetable and 
fruit acids, the bulletin points out that it 
may possibly supplant tin for some purposes. 
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St. Louis Jewelers Organize 
Officers of New Association Chosen and 
Plans for Co-operation 
Discussed 


Sr. Louis, Mo., July 9—An aftermath 
of the recent get-together of the members 
of the local jewelry industry, to honor 
Herman Mauch, has been the decision to 
perfect an organization of the members of 
the trade, designed to function more fre- 
quently and efficiently and to include mem- 
bers from all branches of the local trade. 

The large attendance at the dinner, as 
reported previously in these columns, and 
the enthusiasm displayed by those present 





OLIVER SELLE, PRESIDENT 


encouraged those in charge to follow up the 
interest by proposing the formation of some 
sort of organization designed to promote the 
best interests of its members and to work 
for plans calculated to help them at all 
times in increasing their business. 


The result has been that this proposed or- 
ganization has taken definite form and has 
duly elected officers to take over the work. 
As for a name, this was left open and will 
probably be settled when the new executives 
have a chance to meet and discuss the matter. 
However, the organization has as its pur- 
poses to include every member of the local 
jewelry trade, in both the retail and whole- 
sale ends as well as anyone affiliated in 
any way with it or its ramifications. 


Following short talks by influential mem- 
bers of the trade at the recent meeting the 
suggestion was enthusiastically and unani- 
mously adopted. Among those speaking for 
the plan being Leo J. Vogt, president of the 
Hess & Culbertson Jewelry Co.; J. J. 
Samesreuther, of the Jaccard Jewelry Co.; 
Leo Bauman, of the Bauman-Massa Jewelry 
Co., and George G. Gambrill, president of 
the Eisenstadt Mfg. Co. 


It being apparent that such an organiza- 
tion was desired, a motion prevailed that 
same be duly formed and that officers be 
named to direct its destinies without any 
further delay. The following slate was then 
Presented and on motion the names on it 
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were unanimously elected as officers for the 
following year: President, Oliver Selle, of 
the Selle Jewelry Co., Arcade building; vice- 
president, E. A. Horstmeyer, 5958 Easton 
Ave.; secretary, Emil H. Blust, 2742 
Cherokee St.; treasurer, Samuel Heffern, of 
the Heffern-Neuhoff Jewelry Co., 809 
Locust St. 

An early meeting of these officers with 
other influential members of the trade will 
be held, at which time it is expected that 
an official name for the organization will 
be determined upon and plans for having 
directors as well as working committees 
selected. It is proposed to have regular 
meeting four or five times a year at least 
and every effort will be made to interest the 
entire trade and develop a community spirit 
in the local trade that will be of benefit to 
all concerned. 








Syria’s New Tariff on Jewelry, 
Watches, Gems and Similar 
Articles 


Wasuinocton, D. C., July 8—A govern- 
ment decree recently issued in Syria fixes 
the following rates of duty under the mini- 
mum tariff on jewelry and precious stones 
imported from countries which are members 
of the League of Nations and also the United 


- States. 


Jewelry of gold, silver, or platinum; gold- 
smiths’ wares of gold, silver, platinum or 
silver-gilt, whatever be the proportion of 
the precious material incorporated; precious 
stones, cut, unmounted; watches, chronome- 
ters, chronographs and alarums, with cases 
made of gold or of common materials orna- 
mented with gold, and rough or finished gold 
cases, 30 per cent. ad valorem; watches, 
chronometers, chronographs and alarums, 
with silver cases, worked or unworked sil- 
ver cases; the same articles with cases made 
of common materials with silver ornamenta- 
tion or with cases gilded or silvered by vari- 
ous processes; jewelry, goldsmiths’ wares, 
and all objects gilded or silvered by any 
process, 25 per cent. ad valorem; ingots, 
leaf or wire, of gold, silver or platinum; 
and precious stones, not mounted, rough, 11 
per cent. ad valorem. 

In coming from a country not belonging 
to the League of Nations (excluding the 
United States), the articles enumerated will 
pay an import duty of 60 per cent. when 
the minimum tariff duty is 30 per cent. ad 
valorem and 50 per cent. when the mini- 
mum tariff duty is 25 per cent., or 11 per 
cent. ad valorem. 

Articles which were deposited in the State 
warehouses or bonded warehouses or in the 
special customs warehouses in French man- 
dated territories, or which were dispatched 
from the country of origin by direct route 
before Dec. 30, 1926, are subject to the old 
rates. 








A firm in Toronto, Can., is in the market 
for cheap jewelry and imitation pearl neck- 
laces, according to information given out by 
the Bureau of Foreign and Domestic Com- 
merce. Any one desirous of obtaining 
further information regarding this, by re- 
ferring to file No. 25984 will receive further 
data from the Bureau at Washington, D. C., 
or any of its branches. 
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Small Imports of Diamonds from > 
Bahia, Brazil 


Only an approximate estimate of the ex- 
ports of gems from Bahia is possible, due to 
the practice of sending stones to Rio de 
Janeiro without the formality of despatching 
them, in order to avoid payment of the State 
export tax, says United States Consul Dono- 
van in a recent report. From 10,000 to 15,- 
000 carats of rough diamonds go to Rio de 
Janeiro from Bahia annually without the 
formality of despatch, Rio dealers having 
buyers in Bahia. After arriving in Rio de 
Janeiro, the Bahia stones are mixed with 
the Matto Grosso and Diamantina product 
and shipped to London, Amsterdam, Ant- 
werp and Paris. Very few rough diamonds 
go to New York, either from Rio de Janeiro 
or Bahia. 

During 1926 only 111 carats of rough dia- 
monds, valued at $6,856, were exported from 
Bahia to the United States, while during the 
preceding year 811 carats, valued at $26,797, 
went to the United States. Exports of 
rough diamonds from Bahia to Europe dur- 
ing 1926 amounted, according to custom- 
house clearances, to 22,629 carats, of which 
22,604 carats were consigned to London and 
25 carats to Amsterdam. 

Total exports of rough diamonds from 
Bahia last year probably amounted to 35,000 
carats, but this is an estimate only, a large 
proportion of the output having been di- 
verted to Rio de Janeiro. 








Plans Completed for Convention of 
Georgia Retail Jewelers’ Associa- 
tion at Atlanta, July 20 


AtLtanTta, Ga., July 8 —Interesting ad- 
dresses by worth-while people and attractive 
entertainment features such as are rarely 
offered visitors at conventions will be 
blended in perfect harmony at the eighth 
annual convention of the Georgia Retail 
Jewelers’ Association, which will be held at 
the Hotel Cecil here on July 20. 

The morning session will open at 9:30, 
and will be featured by an address from 
President H. S. Banta and an informal talk 
by E. B. Freeman, Jr., one of best known 
jewelers in the State, on the subject of 
“Methods of Building Business.” At noon 
visiting jewelers will be the guests of the 
Atlanta retail jewelers at a luncheon served 
on the roof-garden of the Hotel Cecil. 

In the afternoon the principal speaker will 
be William G, Frasier, regional vice-presi- 
dent of the American National Retail Jew- 
elers’ Association, who will present a mes- 
sage that no jeweler can afford to miss. 

After the close of the afternoon session 
the delegates will be taken in automobiles to 
Cascade Terrace, where they will enjoy a 
real chicken dinner, later returning to the 
city to visit the new and palatial Capitol 
Theatre in a body for the nine o'clock show. 

Invitations have been extended to jew- 
elers throughout the southeast and a good 
attendance is expected. 








A new jewelry firm, to be known as 
“Myron’s,” has opened a place of business 
at 34 E. Main St., Meriden, Conn. It is 
owned by Myron Nalbandian, who has been 
in the jewelry business in Bridgeport for 
the past eight years. 
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Death of S. J. Son 


Head of Chicago Diamond Firm Passes 
Away in Germany 

Cuicaco, July 8—Members in the trade 
were grieved when a cable was received at 
the offices of Son & Prins, announcing the 
sudden death of Solomon J. Son, senior 
member of the firm, who has been spending 
several weeks in Europe. Death occurred 
on Tuesday morning, July 5, while at Bad 
Nauheim, Germany. 

“Soly” Son as he was known by mem- 
bers in the trade, was burn in Amsterdam, 
Holland, on Aug. 11, 1865. He went to 
school at Amsterdam, and when he com- 
pleted his studies became a diamond cleaver. 
About 35 years ago he came to the United 
States and made his home at Chicago. He 
rye the present business under the name 

S. J. Son, as importer of diamonds. He 











THE LATE S. J. SON 


continued alone for several years when he 
took into partnership Henri J. Prins, but 
the firm name was not changed until 1921 
when Henri J. Prins passed away and Mr. 
Son admitted D. J. B. Prins, the son of 
Henri J. Prins, into the partnership when 
the present title of Son & Prins was adopted. 

This business is now located on the eighth 
floor of the Columbus Memorial building, 
31 N. State St. The death of Mr. Son 
will not affect the business of Son & Prins, 
which will continue to operate as importers 
of diamonds the same as before under the 
management of D. J. B. Prins. 

Mr. Son was always very active in busi- 
ness and during the many years he was 
associated in the diamond business made a 
host of friends who mourn their loss. He 
was held in high esteem and respected by 
all. 

Deceased made trips to Europe at inter- 
vals, looking over the diamond markets and 
visiting with his brother and sisters who 
live in Amsterdam and France. He left on 
his last trip the first part of June and 
intended returning to Chicago the first part 
of August. 

Mr. Son was a member of the Standard 


| Club,. The. Knickerbocker. Society of Chi- 
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cago, the Netherland-America Foundation of 
New York and various commercial organ- 
izations such as the Chicago Jewelers’ Asso- 
ciation, the Chicago Association of Com- 
merce, cic: 

He never married and made his home at 
the Shoreland Hotel. He is survived by 
three sisters, and one brother as well as 
several nieces and nephews, all residing in 
Amsterdam and France, none living in this 
country. 

Funeral rites were held on Thursday, July 
7, in Bad Nauheim, Germany, and it is 
believed the body was interred at Amster- 


dam, cane 
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Death "SBeorge E. Ferguson 


ProvipENCE, R. I., July 9.—The funeral of 
George Eugene Ferguson, for more than 30 
years an engraver in the employ of the 
Theodore W. Foster & Bro. Co., manufac- 
turing jewelers, 100 Richmond St., was held 
Thursday afternoon from his late home, 200 
Thurber’s Ave., followed by services at the 
funeral home of J. F. Sheern, 170 Broad St., 
which were largely attended. His death oc- 
curred on Tuesday last in his 71st year, after 
an illness of several weeks. He devoted all 
his spare time to music and painting and 
was for many years a member of the famous 
Reeves American Band, of this city, and for 
one year was president of that organization. 

He was born in Texas, Mich., on April 
21, 1857, and came to Providence in 1870, 
where, after finishing a common school edu- 
cation, he learned the engraving business. 
He played the double bass and tuba in a 
band at the New Rocky Point in 1882 and 
1883 and became a member of Hedley’s Na- 
tional Band in 1884. He joined the Reeves 
band in 1896 and served as its president one 
year. 

Mr. Ferguson was employed as an en- 
graver by the Foster concern for more 
than 30 years. He also lived in the im- 
mediate neighborhood, where he died, for 
more than 30 years. 

He devoted much of his spare time to 
painting, and his work has been on sale by 
a number of local stores as well as by con- 
cerns in other cities. During his latter years 
he was especially devoted to his work with 
the brush. He spent some time sketching 
with a pencil the night before his death. 

Mr. Ferguson is survived by his widow, 
Maria Louise; a son, Ernest, and a daughter, 
Mrs. Grace Wickstrom. He was a mem- 
ber of Gen. Zenas R. Bliss Camp, Sons of 
Union Veterans. 





= 


Death of Ambrose M. Peck 


ProvipENcE, R. I., July 9.—The funeral of 
Ambrose Robert Peck, for 55 years an em- 
ploye of the Gorham Mfg. Co. and father 
of Horace M. Peck, secretary of the Manu- 
facturing Jewelers’ Board of Trade, was 
held this afternoon at 2 o'clock from his late 
residence, 32 Carter St., and was largely at- 
tended, a number of the veteran employes 
of the Gorham company being present. Mr. 
Peck was in his 87th year and had been sick 
for about two and a half years, death oc- 
curring on Thursday. He retired from ac- 
tive work about 10 years ago. 

Mr. Peck was born in Providence, May 
18, 1841, one of a family of nine brothers 
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and sisters, none of whom survive him. Ac- 
cording to the family records his was the 
ninth generation of the Peck family which 
came to this country in 1638 from Hingham, 
England. After he graduated from the Elm 
Street Grammar School in 1858, he entered 
the employ of the Gorham Co. as an ap- 
prentice, the concern then being known as 
Gorham, Thurber & Dexter, and located at 
North Main and Steeple Sts. His appren- 
ticeship was broken by a three months’ en- 
listment in the Union Army during the Civil 
War, when he served as a sergeant in the 
10th Rhode Island Regiment of Volunteer 
Infantry. 

He returned to Providence at the conclu- 
sion of the regiment’s term of enlistment 
and resumed his apprenticeship and, aside 
from one period of three months and an- 
other of two years, worked with that con- 
cern until the time of his retirement. He 
worked as an engraver until 1890, when he 
became a foreman. His specialty was the 
lettering of cups, memorials and_ similar 
pieces, 

Mr. Peck had few interests outside of his 
work and family, and aside from--member- 
ship in the old-time Elmwood Club, be- 
longed to no fraternal or religious bodies. 
He was married to Miss Jessie Webster, of 
this city, who died about 10 years ago. He 
is survived by only one son, Horace M. 
Peck, who has been secretary of the Manu- 
facturing Jewelers’ Board of Trade for a 
number of years, and one grandchild. 








Death of W. A. Esten 


Retired Providence Jewelry Manufacturer 
Passes On After a Long Illness 


Provinence, R. I., July 9—Willard A. 
Esten, retired manufacturing jeweler and 
former president of the Flint-Blood Mfg. 
Co., died at his home, 14 Barnes St.,_ this 
city, yesterday, in his 79th year, after an 
illness of some time. His funeral will be 
held Monday at 12 o’clock noon and burial 
will be at Swan Point Cemetery. 

William August Esten was born in Provi- 
dence on Jan. 26, 1849, the son of Reuben 
Walling Esten and Maria Patience (Brown) 
Esten, and received his education in the 
public schools and later attended the Bryant 
& Stratton Business College. After gradu- 
ating from the latter, he entered the jewelry 
business and for a number of years was as- 
sociated with the Flint-Blood Mfg. Co., 
manufacturers of rings, where he continued 
until about eight years ago, when ill-health 
necessitated his retirement from active busi- 
ness, 

He was prominently identified with the 
Masonic fraternity, being a member of Man- 
chester Lodge at Anthony; Past High Priest 
of Providence Royal Arch Chapter, and a 
member of Providence Council of Royal and 
Select Masters, of St. John’s Commandery 
of Knights Templar and Palestine Temple, 
Ancient Arabic Order, Nobles of the Mystic 
Shrine. 

He is survived by his widow, Mrs. Ella 
F. (Briggs) Esten, and two daughters. 











The Steele’s Jewelry Co. has opened a 
new store at 111 N. Superior St. Albion, 
Mich. 
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No. J. 365 B 


15 inches high, runs on main- 
spring 400 Days with one 
winding. Net $14.40 complete. 
Others at $12.00 and $15.75. 


A novelty clock is a gift all buyers seek. First for the 
novelty of seeing it rarely—secondly, for its practicability 
as an everlasting remembrance. Your sales will be sur- 


prisingly increased by carrying a line of such clocks. 








The quality and prices of our line are such that will in- 
sure you a Satisfied customer and a good profit. 





Our resale sales proposition will interest you. Write 
us about it. 


SOKOL, MONTAG & CO. 





Importers _— 
245 Fifth Ave. New York ie tee 
Novelties in 400-day, Cuckoo, Music, Traveling, Kitchen and 40-hour time. 
French Clocks. . Net $4.90 complete. 
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Price $1.00 





Jewelers Publishing Corp., 11 John St., New York 




















July 13, 1927 


Ohio Convention 





Plans Completed for Annual Meeting to 


Be Held at Cedar Point 
July 18, 19 and 20 
CueveLAND, Ohio, July 11.—Jewelers 


throughout the State are making their plans 
to attend the annual convention of the Ohio 
Retail Jewelers’ Association, which is to 
be held at Cedar Point July 18, 19 and 20. 
A fine souvenir program has been issued 
containing greetings from President E. W. 
Chamberlain, Jack Moore, secretary, and 
other officers of the association, together 
with a message from President Conrad J. 
Brotherly of the American National Retail 
Jewelers’ Association to the officers and 
members of the Ohio association. Photo- 
graphs of the officers and members of the 
executive committee of the State associa- 
tion and a large amount of advertising are 
also incorporated in the convention pro- 
gram, together with a list of the members 
of the Ohio association. The program for 
the convention indicates that there will be 
much interest in this year’s convention. 

On Monday the jewelers will register and 
will be welcomed by officers of the associa- 
tion. Badges, tickets, etc, will be dis- 
tributed and an opportunity "given to renew 
old friendships and to form new ones. It is 
expected the exhibits will be ready for in- 


spection on that day. 
On Tuesday morning the regular conven- 
tion program will be taken up as follows: 


Tuesday, July 19 


9:30—Convention called to order by President 
E. W. Chamberlin. 
Welcome address—G. F. Leingang, Man- 
ager Sandusky Chamber of Commerce. 
Reading of minutes of last convention—Jack 
Moore, Secretary. 
Secretary’s Report—Jack Moore, Akron, O. 
asia Report—James Aylward, Bucy- 
Tu 
Prenihent’s Report—E. W. Chamberlin, 
Akrcn, O. 
10:00—“What the Jewelers’ Security Alliznce is 
Doing fer the Retail Jewclers of Ohio” 
—W. H. Norton, Pinkerton’s National 
Detective Agency, Deitrcit. 
10:30—“‘Activities of American Naticnal Retail 
Jewelers’ Association’’—E. O. Little, Vice- 
President, East Central Divisien, Ameri- 
- National Retail Jewelers’ Associa- 
11 00—“Gift. " Sitieee’ ’—Edith Guyer, Manager of 
the Blue Lantern Gift Shop, Jenkins 
& Company, Richmond, Indiana. 
11:30—“Gifts that Last—If They Don’t Get Past” 
——Raymond Hay, Coshocton, O. Mr. 
Hay, in addition to delivering this ad- 
dress, will at three intervals throughout 
the convention, give practical demonstra- 
tions in attractive window trimming. 
This should be a very interesting sub- 
ject to Ohio Jewelers. 
Adjournment. - 
Inspection of Exhibits. 


AFTERNOON SESSION 


2:00—“What is Wrong with the Jewelry Busi- 
ness’ —Clifford Motz, Vice-President, 
Ohio Retail Jewelers’ ’ Association. Mr. 
Motz has developed this talk as a re- 
= of an exhaustive survey conducted 
during the past year. 
2:30—“Fine Arts in Metal”—A five reel motion 
picture which will be shown to conven- 
tion delegates, ies the courtesy of 
The Gorham 
3:30—Address by L. H. *Buisch of the National 
Cash Register Co., Dayton, 
4:00—Demonstrations in practical window trim- 
ming—Raymond Hay, Coshocton, 
Adjournment. 
Inspection of exhibits. 


EVENING SESSION 


8:15—Martin L. Davey, Congressman from the 
14th Ohio District, will speak at an open 
air meeting which will be attended not 
only by jewelers attending the conven- 
tion, but any others at Cedar Point 
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who may desire to come. You will find 
Mr. Davey a very interesting speaker, 
a he will have the kind of message 

ou will want to hear. Mr. Davey is 
the head of The Davey Tree Expert 
Company, the outstanding institution of 
its kind in America. 


Wednesday, July 20 


10: eee by Bartley J. Doyle, President of 
bs Keystone Publishing Co., Philadel- 
phia. 
11:00—Demonstrations in practical window trim- 
ming—Raymond Hay, Coshocton, 
Adjournment. 
Inspection of exhibits. 


AFTERNOON SESSION 


1:45—Question Box Session. (It was our. expe- 
rience last year that many jewelers have 
questions upon which they desire infor- 
mation. Because of the success which 
we met with in this sesssion at our 1926 
convention we have again made provi- 
sions for an afternoon devoted to this 
purpose.) A box has been placed near 
the registration desk into which mem- 
bers can place their questions. Ap- 
pended are a series of questions that 
have already been given to the pro 
gram committee: 

(1) How shall we meet unfair competition 
of manufacturers and jobbers selling 
at retail? 

(2) How much insurance should the 

wr aad carry, and what kind? 
(3) eferred Payments. 

(4) Does nationally advertised merchan- 
dise increase turnover? 

(5) What is the best method of disposing 
of slow selling lines? 

(6) What is the remedy for the abuse of 
guarantees? 

(7) Local auction ordinances. 

(8) Truth and accuracy in jewelry adver- 
tising. 

(9) Store and window displays. 

3:45—Committee Reports: 

(1) Trade Interests. 

(2) Legislation. 

(3) Membership and Grievance. 

(4) Auditing. 

(5) Resolutions. 

(6) Nominating. 

(7) Unfinished Business. 

(8) New Business. 

(9) Election of new directors and instal- 

lation. 

Adjournment. 

Inspection of exhibits. 


WELNESDAY EVENING 


Annual association banquet. President E. 
W. Chamberlin, toastmaster. 

Speaker of the Evening—James Collins Spill- 
man, New York city. 

Entertainment—Thke Lions Quartette, Wads- 
worth, O. 

Adjournment. 


7:00 








Final Arrangements for Convention 
of Pennsylvania Retail Jewelers’ 
Association at Philadelphia 
July 20 


PHILADELPHIA, Pa., July 12.—Final ar- 
rangements are being made this week by 
President Frank L. Davis and his associate 
officers for the annual convention here of 
the Pennsylvania Retail Jewelers’ Associa- 
tion which is scheduled for the Benjamin 
Franklin hotel on Wednesday, July 20, with 
the following day devoted to a trip to At- 
lantic City. A meeting of the executive 
committee of the association was held last 
evening at which the details of the program, 
which promises to be one of the most in- 
teresting ever held by the association, were 
completed. The fact that a strong move- 
ment is under way to have the convention 
made the last one of the kind to be held by 
the association, has added interest to the 
affair among the jewelers of the State and 
officials of national associations also are in- 
terested in the projected move. 

It has been arranged that Conrad J. 
Brotherly, president of the American Na- 


51 


tional Retail Jewelers’ Association, ‘was to 


be here and address the convention on the 
desirability of continuing the annual gather- 
ings but Mr. Brotherly discovered after the 
arrangements had been made that he has 
a previous appointment for the 20th which 
is practically impossible to break. He has 
advised President Davis to that effect and 
promised to send in his place one of the 
high officials of the national organization. 
It is expected this official will plead with 
the Pennsylvania jewelers not to abandon 
the yearly convention plan. 

Another speaker will be a representative 
of the Jewelers’ Security Alliance, who is 
expected to have an important message for 
the retailers and plans are under way to 
get several other speakers who will talk 
interestingly to the delegates. Recent de- 
velopments in this city and in the State will 
come up for attention at the convention. It 
is possible that a representative of the 
Better Business Bureau will be one of the 
speakers and tell how the Bureau is driv- 
ing the fake auction houses out of business 
here through enforcement of the city ordi- 
nance which was sponsored and pushed 
through by the Pennsylvania Association 
under the leadership of President Davis. 
The recent veto by Governor Fisher of the 
state-wide auction bill also will come up for 
comment and plans laid to renew the attack 
on the fakirs at the 1929 session of the state 
Legislature. 

While up to a short time ago it was 
feared that for various reasons there would 
be little interest in the convention this year, 
the situation has changed within a few days 
and a large attendance now is expected. 
One reason is the movement to make this 
the last convention of the kind and to have 
the business of the association transacted by 
the executive committee, meeting at stated 
intervals and in various sections of the 
State. Another reason is the resentment 
among Pennsylvania retailers over the un- 
called for veto by the Governor of the auc- 
tion bill. As a result, what at one time 
looked like an uninteresting meeting is 
likely to be one of the best held in several 
years. The program for the second day, 
the visit to Atlantic City, also is arousing 
considerable interest. The delegates will 
have practically the entire day at the Shore 
and will have an opportunity at first hand 
to see the operations of the auction houses, 
fake and otherwise, on the Boardwalk. 








Consular Notes 





Cheap jewelry and novelties of all kinds 
are being sought by a concern in Valparaiso, 
Chile, according to information given out by 
the Bureau of Foreign and Domestic Com- 
merce. Further information will be given 
by the Bureau at Washington, D. C., or any 
of its branches if file No. 25252 is men- 
tioned. 

* * * 

File No. 25988 has been given by the 
Bureau of Foreign and Dumestic Commerce 
to a request made by a firm in Asch, Czecho- 
slovakia, for jewelry. Further information 
regarding this will be given by the Bureau 
at Washington, D. C., or any of its branches 
if reference is made to this file number. 
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fom M »¥ Star Sapphires Direct from 
Our Mines 


We hold a large stock of best quality Star 
sapphires and Star Rubies. Wholesale 
orders promptly attended to. 
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= Special Order Work and Repairing 
C. IRVING WASHBURN, 108 Fulton Street, N.Y, 
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Latest Tariff Rulings 





Decisions of Interest to the Jewelry Trade Handed Down by 
the United States Customs Court 


MOTHER-OF-PEARL NECKLACES 


Relief is denied to the Toyo Importing 
Co., of Chicago, in a ruling just handed down 
by the United States Customs Court involv- 
ing the proper tariff classification of certain 
mother-of-pearl bead necklaces. On entry, 
duty was imposed thereon as jewelry, at 
the rate of 80 per cent. ad valorem under 
Par. 1428, Act of 1922. The importer pro- 
tested against this assessment, claiming duty 
at various lower rates under the bead para- 
graph (1403), or at 35 per cent. ad valorem 
under Par. 1440. Judge Sullivan, in over- 
ruling the importer’s protest, concludes his 
opinion as follows: 

“At the trial it was stated by counsel for 
the plaintiff that the merchandise consists 
of mother-of-pearl beads strung without 
clasps. 

“There is absolutely nothing in the 
record to indicate that this merchandise is 
not jewelry. This case was submitted with- 
out any testimony being offered by either 
party. -We can do nothing else than over- 
rule the protest and affirm the action of the 
collector.” 

CORAL BEADS 


Certain coral beads temporarily strung, 
imported by W. Reichert & Co., are held 
by the Customs Court to have been 
erroneously returned for duty at 80 per 
cent. ad valorem under Par. 1428, Act of 
1922. Judge Sullivan, in sustaining the im- 
porter’s protest, now fixes duty on the beads 
in question at but 20 per cent. ad valorem 
under the provisions of Par. 1429 of the 
said act. 

PENDANT WATCHES 


In a decision just handed down, argued 
in the names of Gaston Condas, Hussa & 
Co., and the I. Ollendorff Co., the Cus- 
toms Court classifies for duty purposes im- 
ported pendant watches with movements and 
jeweled platinum cases. According to the 
record in this case, the merchandise at issue 
consisted of a pendant watch with movement 
having 19 jewels, the pendant case being 
composed of platinum and set with diamonds 
and pearls and on a silk cord. The articles 
were returned for duty, the pendant case 
and cord, as jewelry, at 80 per cent. ad 
valorem under Par. 1428, and the movement 
according to jewels, at $10.75 under Par. 367. 

The protestants contended for duty at 45 
per cent. ad valorem under Par. 367, which 
paragraph covers, among other things, 
“watch movements, whether imported in 
cases or otherwise” at various rates accord- 
ing to the number of jewels; also “watch- 
cases and parts of watches” on which a 
duty is provided of 45 per cent. ad valorem. 
Judge Sullivan, in holding that the watch 
movement was correctly classified by the 
collector at the specific rate of duty, but that 
the pendant case should have been taxed at 
45 per cent rather than 80 per cent. ad 
valorem, finds as follows: 

“The fact established by the appraiser’s 
report, and in evidence by consent of both 
parties, is that the combination in question 





is a watch composed of a movement and 
a case. It therefore has a utilitarian pur- 
pose. Evidently it.is highly ornamental. 
This condition of being ornamental does not 
prevent it from being a watch. Congress in 
its wisdom placed a duty on the movement, 
according to the number of jewels, also a 
duty on the case.’ It matters not how the 
case may be described, whether as a pendant 
or a wrist watch, the case and the movement 
are dutiable separately. The distinction the 
Government seeks to draw from the manner 
in which the watch case may be worn, does 
not seem to us warranted by the facts. We 
are satisfied the watch movement was cor- 
rectly classified by the collector. As to the 
pendant watch case it was not properly 
classified, but is dutiable at 45 per cent. ad 
valorem under Par. 367. The protests are 
sustained to this extent.” 


ORNAMENTAL FINISHED NECKLACES 


Overruling protests of George W. Smet, 
Chicago, Judge Sullivan finds that certain 
bead necklaces were properly classified for 
duty as jewelry, at 80 per cent. ad valorem 
under Par. 1428, 1922 act. Claim was made 
for duty at various lower rates under the 
bead paragraph of the said act (1403). In 
denying relief to the importer, the Customs 
Court holds as follows: 

“The official sample consists of a highly 
ornamental finished necklace or neck chain 
without a clasp. It is composed of wooden 
beads of various sizes and shapes, mottled 
in blue and white, also of metal beads re- 
sembling nickel-plate, and faceted glass 
beads of an amber color. A colored silk 
tassel is pendant therefrom. 

“There is absolutely nothing in the record 
to indicate that the merchandise covered by 
these protests is not jewelry. We therefore 
affirm the collector’s action in each case, 
and overrule the protests. 

“We are not experts in what is or what 
is not jewelry. Such question is one of fact. 
We can not dispute the collector’s action 
by looking at a sample.” 

JADE BEADS; SEED PEARLS 


A protest filed by the Loring Andrews 
Co., of Cleveland, against the collector's 
assessment of duty at 80 per cent. ad 
valorem as unfinished jewelry, under Par. 
1428, tariff act of 1922, on certain merchan- 
dise invoiced as Chinese jade beads, loose; 
also on certain bunches of seed pearls, 80 
strands, unstrung, is sustained in a ruling 
just handed down by the Customs Court. 
In challenging the 80 per cent. classification, 
the importer claimed duty on both of these 
articles at but 20 per cent. ad valorem 
under Par. 1429, which claim is upheld by 
Judge Sullivan, who writes: 

“The testimony as to the jade beads is 


‘After they were imported, the jade beads, 


they had to be entirely restrung,’ and were 
restrung before being sold; that they could 
not be used in the imported condition. 

“As to the pearls the testimony is “They 
were temporarily strung into what is known 
as a hank of pearls,’ and that they were ‘also 
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restricted or restrung,’ ‘restricted’ meaning 
‘to make a finished article of merchandise out 
of them,’ such as tassels. 

“The witness further testified that jade is. 
a semi-precious stone, and that the pearls 
‘are a precious stone’ * * * We hold 
these seed pearls and jade beads dutiable, 
as claimed, at 20 per cent. ad valorem 
under Par. 1429.” 


DIAMONDS 


Certain merchandise, imported by Barkley 
West, Inc., and reported by the Appraiser 
as consisting of industrial diamonds, is held 
by the Customs Court to be properly 
dutiable, as claimed in the protests, as dia- 
monds, rough or uncut, at 10 per cent. ad! 
valorem under the provisions of Par. 1429, 
1922 tariff. act. The action of the collector 
in assessing the articles as being of mineral 
or earthly substance, at 30 per cent. ad 
valorem under Par. 214, is therefore set 
aside in an opinion by Judge Young. 


RICE PASTE STRINGS 


The Customs Court, in sustaining a pro- 
test filed by Hattie Carnegie, rules that cer- 
tain merchandise described as “rice paste 
strings, or similar merchandise,” was incor- 
rectly classified as jewelry, at 80 per cent. 
ad valorem under Par. 1428, act of 1922. 
Claims were made for duty under Par. 1403, 
at 45 or 60 per cent. ad valorem; or under 
the unenumerated article Par. (1459), at 20 
rer cent ad valorem; ‘or (by similitude or 
component material of chief value) Par. 727 
at only one cent per pound.’ In holding 
the merchandise to be dutiable by similitude 
to articles composed wholly or in chief 
value of beads, at 60 per cent. ad valorem 
under said Par. 1403, Judge Sullivan writes, 
in part, as follows: 

“The official sample of the merchandise 
consists of a string of small green articles 
resembling beads. The string is of cotton, 
cheap and flimsy, and the beadlike articles 
are fixed or glued thereon. In most cases 
they are slightly separated from each other 
on the string. 

“Mr. Hirschbein was the only witness. He 
testified on behalf of the plaintiff that the 
sample represented the merchandise except 
as to length; that they are imported in 
lengths of one yard, and after importation 
the lengths are cut up, and, in the words. 
of the witness, ‘it is embroidered on gar- 
ments just like you would embroider on 
silk or whatever it is.’ He introduced ar 
illustrative exhibit of a small piece of green 
cloth with short lengths of these strings sewn 
thereon in a design or pattern. He further: 
testified that strings of beads are used at 
times for making similar embroidery, and’ 
this article produces about the same effect. 
as a string of beads; that these articles: 
are made of rice flour, and that it is not 
jewelry. 

“This testimony was not contradicted by 
the Government, and convinces us that the 
classification of this merchandise as jewelry 
was erroneous.” 

The Customs Court has -handed down a 
similar decision to the above, in which it is: 
held that the rice beads, strung, imported 
by the New York Merchandise Co., were 
correctly assessed by the collector as beaded 
articles, at 60 per cent. ad valorem under 
Par. 1403. The protestant contended for 
duty at but 20 per cent. under Par. 1459; at 
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40 per cent. under Par. 921; at 40 per cent. 
under Par. 1021; or at 45 or 35 per cent. 
under Par. 1403. All of these claims are 
overruled in a rather lengthy opinion by 
Judge Sullivan, who affirms the collector’s 
classification. 

PRECIOUS STONES 


Granting a customs claim of the J. L. 
Warner Co., Inc., Judge Sullivan rules that 
certain merchandise, reported by the Ap- 
praiser as consisting of beads, graduated, 
matched, and strung in necklace lengths, for 
facility in transportation only, should have 
been assessed for duty at the rate of 20 per 
cent. ad valorem under Par. 1429, act of 
1922, as precious stones, cut but not set, and 
suitable for use in the manufacture of 
jewelry. The collector’s assessment at the 
rate of 80 per cent. ad valorem under Par. 
1428, as unfinished jewelry, is therefore set 
aside by the Court. 


IMITATION ONYX 


The Nov-E-Line Mfg. Co. wins before the 
Customs Court in a decision just handed 
down, holding certain imitation semi-precious 
stones, faceted, composed of glass or paste, 
in imitation of onyx, to be properly dutiable 
at 20 per cent. ad valorem under the pro- 
visions of Par. 1428, Act of 1922, rather 
than at 55 per cent. under Par. 218, as manu- 
factures of glass or paste colored, as classi- 
fied by the collector. 


FANCY SHOE BUCKLES 


In upholding a customs claim of the 
Wallstein Industrial Corp., Judge Sullivan 
rules that certain shoe buckles made of base 
metal, not plated, set with rhinestones, and 
valued at over 20c. per dozen pieces, were 
erroneously returned for duty on entry as 
jewelry, under Par. 1428, 1922 tariff act, at 
the rate of 80 per cent. ad valorem. The 
Customs Court now fixes duty at 15 cents 
per hundred plus 20 per cent. ad valorem 
under Par. 346. ic Sa 


PASTE BACK JEWELS 


Certain paste back jewels, entered by G. 
Hirsch Sons, Inc., and assessed by the col- 
lector at 55 per cent. ad valorem under Par. 
218, act of 1922, should have been taxed as 
imitation precious stones, cut, at only 20 
per cent. ad valorem under Par. 1429, the 
Customs Court finds in a ruling just handed 
down. 

GLASS BEADS 


A protest filed by Veit, Son & Co., against 
the collector’s assessment of duty at the rate 
of 55 per cent. ad valorem under Par. 218, 
1922 tariff law, on certain merchandise de- 
scribed as glass beads, and in fact consisting 
of semi-precious stones, cut, not set, is 
sustained in a decision by Judge Sullivan. 
The importer claimed that duty should have 
_been taken at but 20 per cent. ad valorem 

under the provisions of Par. 1429 of the 
said law, and this claim is upheld by the 
court. 

MILITARY PENDANTS 


The Customs Court rules, in a decision 
sustaining a protest of N. S. Meyer, Inc, 
that certain pendants of Croix de Guerre 
Decorations and metal slides from which 
medals are suspended, should not have been 
assessed for duty under the provision in 
Par. 1428 of the act of 1922 for “* * * 
articles valued above 20 cents per dozen 
Pieces, designed to be worn on apparel or 
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carried on or about or attached to the per- 
son, such as and including buckles, * * * 
military and hair ornaments, pins, * * * 
and like articles; all the foregoing and parts 
thereof finished or partly finished, composed 
of metal, * * * 80 per cent ad valorem.” 
Judge Sullivan, in holding the articles in 
question to be more properly classifiable 
under Par. 399 of the said act, at but 40 
per cent. ad valorem, concludes his opinion 
as follows: 

“These decorations are not such as are 
designed to be worn on apparel or carried 
on or about the person by all classes. They 
are of the nature of vocational articles, being 
worn by a specific class, viz., soldiers or 
sailors to denote the fact that they have 
been honored by the bestowal of a military 
decoration, and not for mere personal com- 
fort, convenience, or adornment.” 

PUFF BOXES, ETC. 

In denying relief to J. E. Caldwell & Co., 
Philadelphia, the Customs Court finds that 
certain merchandise described in the im- 
porters’ protests as “puff-boxes, perfume 
holders, powder boxes, or other bag fittings 
or other articles of utility,” were correctly 
assessed with duty at 80 per cent ad valorem 
under Par. 1428, act of 1922, as “* * * 
articles valued above 20 cents per dozen 
pieces, designed to be worn on apparel or 
carried on or about or attached to the person, 
such as and including buckles, * * * 
powder cases, * * * vanity cases and 
like articles; * * * composed of metal, 
whether or not * * * plated.” Among 
other things, the protestants claimed that 
duty should have been imposed at 60 per 
cent ad valorem under Par. 399, it having 
been stated by counsel for the importers that 
the articles were silver-plated. In over- 
ruling the importers’ protests, Judge Sulli- 
van states: 

“There is absolutely nothing in the record 
in this case to indicate that the collector 
incorrectly classified the merchandise covered 
by these protests. On the .ontrary the testi- 
mony tends to show his classification was 
correct. It is therefore affirmed in each case, 
and the protests overruled.” 


IMPORTED CLASPS 


Certain buckles composed of metal, im- 
ported by B. Weinstein, the New York 
Merchandise Co., the Joseph G. Brenner Co., 
and Bailey Green & Elger, are held by the 
Customs Court to have been incorrectly 
assessed for duty by the collector at either 
75 or 80 per cent. ad valorem under the 
provisions of Par. 1428, Act of 1922. Judge 
Sullivan sustains the importers’ protests 
claiming duty at only 55 per cent. ad 
valorem under Par. 348 of the said act. 








U. S. Briggs, who for the past eight years 
has conducted a jewelry store at Wisconsin 
Rapids, Wis., has sold his business in the 
River Block to F. H. Germann of Madison. 
He has taken active charge of the store. Mr. 
Briggs has made no plans for the future but 
he and his family will continue to reside in 
Wisconsin Rapids for the present. Mr. Ger- 
mann has for the past five years been em- 
ployed in the J. A. Buckmaster jewelry store 
at Madison as a watchmaker and prior to that 
time was in the same line of work at Mon- 
roe. He will continue to conduct the store 
under the same policy. 
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Bandits Sentenced 





Girl and Three Men Who Held Up Chicago 
Jeweler Get Terms in the 
Penitentiary 


Curcaco, July 9—Helen Konkel, 21-year- 
old bandit, who was dubbed “Hardboiled 
Helen” by the police at the time of her 
arrest on April 13, did not assume her usual 
attitude of defiance last Wednesday, after 
she had appeared before Judge John J. Sul- 
livan with her three companions in a series 
of robberies. The girl bandit, who was cap-'' 
tured in a tear-bomb raid on the home of 
her sweetheart, was sentenced to from three 
to 20 years in the penitentiary. On Friday, 
Judge Sullivan reduced this sentence to from’ 
one to 10 years. 

Carl Ness, her alleged sweetheart, and 
Joseph Maschinski also were sentenced to 
from three to 20 years. Carl Swenson 
pleaded guilty and received a sentence to 
from one to 10 years in the penitentiary. 

This gang was arrested after robbing the 
retail jewelry store of Joseph Robinson, 1383 
Milwaukee Ave., and through a slip of Miss 
Konkel in her flight. She left her purse on 
the counter and from a paper in it the po- 
lice traced them to Ness’ flat at 2532 N. 
Sacramento Ave., where a real battle was 
fought before the police could arrest them. 








Bethlehem, Pa., Police Arrest Men 


Alleged to Have Robbed Jewelry 
Store 


BETHLEHEM, Pa., July 9.—Pleading guilty 
to a number of robberies in Bethlehem, 
Frank Konosky, aged 39, and John Kruchko, 
aged 23, both of Wilkes-Barre, were com- 
mitted to the county prison by Alderman 
John D. Keleher to await trial at the Septem- 
ber term of court, after a hearing in police 
court. 

The proprietors of the several stores and 
places of business appeared against the pair 
and it is estimated that the total amount of 
goods stolen could be valued at $5,000, the 
bulk of which, it is alleged, was taken from 
the tailor shop of Joseph Belletti and Cohen’s 
jewelry store. The other robberies range 
from small amounts to about $150. 

Although there is strong evidence against 
them that they were the men who entered 
Cohen’s jewelry store and Phillips’ pawn 
shop, both on 3rd St., Bethlehem, they would 
not admit guilt. The evidence in these cases 
points to Konosky, since a large number of 
stolen articles were, it is alleged, found con- 
cealed near other loot which he had secreted. 

Kruchko seems to regret his activities of 
the past few months, but Konosky appears to 
be hardened to such practices and will not 
admit to any robberies except those in which 
stolen goods were found in his possession. 
The latter cannot write his name and was 
obliged to use the “X” method in signing his 
statement. 

They claim they stole a canoe from the 
boathouse belonging to Daniel Fritch, Hof- 
ford St., after a red canoe which they said 
boys had given them had capsized and floated 
down the Lehigh River. 








R. Holzman will engage in the jewelry 
business at Red Lake Falls, Minn. 








56 THE JEWELERS’ CIRCULAR July 13, 1927 





NEW Type Ladies Stone Rings 


—With the OLD-TIME CHARM Retained! 


“pone as the song of the thrush are these 
New Type Ladies Stone Rings. That elu- 
sive something which whispers smartness has 
been captured to a fascinating degree in the 
Suderov showing of new, ideal designs. 








It is this sheer mastery of craftsmanship that 
helps you to secure new customers—helps you 
to extend your business with old accounts. 





Those who do not appreciate seeming trifles or 
the niceties of rings will not share in the profits : 
of the beautiful and profitable. To rise above | 
the ordinary requires enthusiasm and a determi- 
nation not to be contented with anything short 
of the wanted ideal. 





The knowledge of what constitutes “sellers” in 
Ladies Stone Rings and the skill of rare design- 
ing are combined in the rings you see illustrated 
here. In selecting these rings you are choosing : 
the safe road to profits. | 





Your Jobber 
Will Supply You 


Look for This Symbol 
in a Ring 














A. SUDEROV 


“Mountings That Mount to Greater Achievement” 


MANUFACTURING JEWELER 
IMPORTER OF DIAMONDS 


71 Nassau Street New York | | 

















Copyright, 1927, by A. Suderov, New York City 














July 13, 1927 


Was This “Forcible Entry?” 





Jeweler Sues Insurance Company Which 
Claimed Policy Did Not Cover 
Robbery at His Store 


Satt Lake City, Utah, July 7.—What 
constitutes “forcible entry” within the mean- 
ing of an insurance policy covering contents 
of a safe? This interesting and very im- 
portant question is to be decided by the 
courts in Utah in the immediate future as 
the result of a suit which William Schubach, 
well-known S. Main St. jeweler of Salt Lake 
City, has filed against the American Surety 
Co. of New York. 

Late one night last March, as reported in 
these columns at the time, a gang of bandits 
appeared at the home of the chief clerk of 
the Schubach store and demanded the key to 
the store and the combination to the safe. 
They took the key from the young man and 
he gave them a false combination to the safe. 
Covering the clerk, his father and mother 
and other members of the family, they swore 
that all should die if the combination to the 
safe proved valueless. On hearing this, the 
correct combination was given. Some of the 
bandits remained at the clerk’s home, cover- 
ing the family with revolvers, while others 
proceeded to the store and helped themselves 
10 the contents of the safe. 

When Mr. Schubach reported his loss to 
the insurance company, he was informed that 
the safe had not been broken open and there 
was no “forcible entry.” It was claimed the 
policies did not cover the loss. The jeweler 
was dissatisfied and said he would take the 
case to the highest court if necessary. The 
suit has now been filed. 

The point in dispute is regarded as an un- 
usually interesting one, the decision of which 
may cause insurance companies covering the 
contents of safes to make many changes in 
their contracts now that banditry has bhe- 
come so common and a new style of opening 
a safe adopted. 








Diving Machines to Be Used for 
Pearl Shell Fishing in the 
Tuamotus Archipelago 


WasuincTon, D. C., July 7.—The Guv- 
ernment of Tahiti, Society Islands, will de- 
part this year from tradition and permit the 
use of diving machines for pearl shell gath- 
ering in the Tuamotus Archipelago, Consul 
Lewis V. Boyle, at Papeete, reports to the 
Department of Commerce. Mechanical ap- 
paratus will not be permitted, however, in 
areas where human divers operate. The 
season will open Aug. 1 and will extend until 
Nov. 30. 

The use of diving apparatus in fishing for 
mother-of-pearl has not been permitted for 
many years because it was feared that the 
shell beds would soon be depleted if it were 
used. Close observation and study by gov- 
ernment agents in the Tuamotus has dis- 
closed that diving operations conducted by 
human divers are unprofitable and danger- 
ous to the health of the divers in certain 
lagoons because of the great depth of the 
water. It is in these lagoons that the use 
of diving machines will be permitted. 

There has always been a strong fear in 
Tahiti that if diving apparatus was used no 
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attempt would be made to repropagate the 
mother-of-pearl oyster in the shell beds. 
The government has realized that this condi- 
tion must be faced and has prohibited the 
taking ashore of unopened shells and has 
also provided that the meat necessary for 
repropagation must be thrown again into 
the sea over the shell beds. 

The use of diving machines will not ma- 
terially affect the quantity of shell that will 
be produced during the present season as 
they will be used only in one lagoon, but 
after April, 1928, they will be used exten- 
sively and will be in operation almost con- 
tinuously until October, 1931. 








Attempts to Extradite James Owens 
from Philadelphia to Toledo, O., 
Fail for Fourth Time 


PHILADELPHIA, Pa., July 13.—Attempts 
io extradite James Owens of this city to 
Toledo, O., to stand trial on the charge of 
stealing a New York diamond salesman’s 
trunk check and looting the trunk of stones 
valued at $80,000 failed for the fourth time 
when Judge Thompson in federal court here 
sustained a writ of habeas corpus sworn 
vut for Owens. Both the prisoner and wife 
alleged that the extradition proceedings 
were instigated by a private detective agency 
which wanted to get the reward offered in 
the case. 

In granting the writ Judge Thompson 
characterized the repeated arrests of Owens 
in the case as “oppression” and scored U. S. 
Commissioner Manley for holding him. 
Owens was released from Moyamensing 
prison where he has been held in default of 
$25,000 bail. He was first arrested here 
on suspicion of complicity in a blackmail 
case but proved his innocence. City de- 


tectives then had him held on the Ohio 
charge. 
Owens, Malcolm Ritchey and George 


Reilly are under indictment in Toledo for 
the theft of the trunk, by the old “switch- 
ing’ game, of Jack Kloville, a diamond 
salesman for a New York house. It was 
alleged they shadowed Kloville from New 
York to Buffalo and thence to Toledo and 
that Owens “switched” a trunk check by 
which he obtained possession of Kloville’s 
sample trunk which was taken to a_ hotel 
in Toledo and looted. 

Owens was arrested on three different oc- 
casions in New Jersey but was discharged 
each time, once by U. S. Commissioner Car- 
ten, then by U. S. Judge Bodine and finally 
by ‘Governor Moore who refused to sign 
extradition papers for his removal to Toledo. 
Owens’ defense each time was an alibi. At 
one of his hearings before Judge Thomp- 
son here, Owens’ wife acted as his counsel. 

In discharging Owens Judge Thompson 
said: “If a defendant may be arrested 
without adducing any new evidence, his ar- 
rest may be repeated any number of times 
until the prosecutor finally obtains a hear- 
ing before a commissioner who will com- 
mit him. The practice followed in this 
case leads to abuse of criminal process and 
makes it the instrument of oppression.” 

Owens maintains his innocence of any 
complicity in the Kloville case and con- 
vinced Tudge Thompson that he was away 
from Toledo at the time of the robbery. 
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Kansas City Jewelry and Gift Wares 
Show to Be Held Aug. 15 to 20 


Kansas City, Mo., July 8—The Kansas 
City Jewelry and Gift Wares Show, which 
will have their combined showing in the 
Hotel Baltimore August 15th to 20th, are 
receiving its final bids for space. Practically 
none of the space in the 150 rooms in the 
Hotel Baltimore remains unassigned. 

Fred Sands, secretary of the show, 
has just returned from two weeks tour 
throughout the northwestern section of Mis- 
souri. During the tour, 42 towns were 
visited, and the one large subject of in- 
terest and enthusiasm among all the jewelry 
merchants was the coming show, reports 
Mr. Sands. During the past two weeks, 
Mr. Sands has had the opportunity of talk- 
ing to a number of traveling men from Colo- 
rado, Texas, Kansas, Nebraska, and Mis- 
souri, and they all report that merchants 
from these States are buying little or noth- 
ing at present because they are waiting until 
after the show has given them demon- 
strations in the latest lines. The majority 
of them feel that the show this year will 
set the coming year’s styles in practically 
every field. 

Throughout the 150 rooms in the Hotel 
Baltimore, from 180 to 200 distinct factory 
lines of merchandise is to be shown. Mr. 
Sands states that they have arranged to 
show as high as three or four factory lines 
in some of the display rooms. Three floors 
of the Baltimore will be given over to the 
show during the week. 

Mr. Sands found that a number of the 
merchants were arranging their usual sum- 
mer vacation trips in such a manner that 
they might attend the show at least two 
or three days out of the five. Mr. Sands 
computes that over 1,500 buyers will visit 
the show throughout the week besides those 
who are attending to get new ideas about 
the business. 

The Doric Room of the Baltimore will 
be used by the Missouri Retail Jewelers’ 
Association for their convention on Aug. 
15 and 16. 








W. T. MacKendrick Co., Attleboro. 
Mass., Makes an Assignment to 
Ralph C. Estes 


ATTLEBORO, Mass., July 9—W. T. Mac- 
Kendrick Co., manufacturing jewelers, 660 
Park St., has made an assignment to Ralph 
C. Estes and a meeting of the creditors was 
held Thursday afternoon at 2 o’clock at 214 
Bronson building this city, when plans were 
discussed for settlement. The business, 
which is at present conducted by Wendell T. 
MacKendrick was started by Henry Kaeckel 
in January, 1919, when it was sold to Wen- 
dell T. MacKendrick and Walter E. Guyot 
and the name changed to MacKendrick, 
Guyot & Co. On April 1, 1920, William 
Spatcher was taken into the partnership and 
the present style adopted. 

About a year later Mr. MacKendrick 
purchased the interests of the other partners 
and continued alone until 1924 when Joseph 
Gifford of Taunton, became financially in- 
terested but took no active part in the busi- 
ness. At that time it was stated that it was 
the intention of incorporating the business, 
but this has never been done, 
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Plead Guilty to Indictment 


Jack and Sol Trauss, Two More Implicated 
in Milton Watch Co. Failure, Now 
Await Sentence 


Jack and Sol Trauss of St. Louis, two 
of the defendants who were indicted in the 
Fall of 1926, pleaded guilty on July 11 in 
the United States District Court for the 
Southern District of New York to the in- 
dictment that had been found against them 
and half a dozen others charging conspiracy 
to conceal assets in connection with the 
bankruptcy of the Milton Watch Co. They 
were arraigned before Judge Anderson who 
continued their bail pending the trial of the 
other defendants which is scheduled to take 
place in the early Fall. The Trausses will 
be sentenced after the trial of the other de- 
fendants has been held. 

It will be recalled that the Milton Watch 
Co. was petitioned into involuntary bank- 
ruptcy in November, 1924, with liabilities 
‘close to half a million dollars and assets 
practically nominal. Jacob W. Ufland, the 
former president of the defunct corporation, 
absconded and for nearly two years eluded 
not only the representatives of the Depart- 
ment of Justice but also the detectives and 
special investigators employed by the Na- 
tional Jewelers Board of Trade. The case 
has been one that the National Jewelers 
Board of Trade has been intensely interested 
in, and through its counsel, Greenbaum, 
Wolff & Ernst, has bent every effort to 
bring to justice those who were responsible 
for this gigantic failure which attracted 
country wide attention. 

Largely through the efforts of counsel for 
the Board of Trade, Ufland surrendered 
himself in the Summer of 1926, after hav- 
ing spent nearly two years in various Euro- 
pean countries avoiding extradition. Im- 
mediately upon his surrender he pleaded 
guilty to the indictments which had been 
found against him and thereafter made a 
full confession, as a result of which indict- 
ments charging conspiracy to conceal were 
found against Jack and Sol Trauss, Morris 
Singer, Fred Rubenstein, Herman Willer, 
Herman Rosenthal and Atwood A. Klinger. 
Ufland was sentenced to serve one year and 
one day in the Federal Penitentiary at At- 
lanta, Ga., and is now serving that sentence. 
The other defendants, most of whom hail 
from St. Louis, resisted removal in St. Louis 
and extended hearings were had before the 
United States Commissioner sitting at St. 
Louis, who finally ordered all of the afore- 
mentioned defendants to appear in New 
York for pleading. The defendants did ap- 
pear in the Federal Court at New York 
city on July 11, at which time Jack and Sol 
Trauss, realizing the overwhelming evidence 
that had been assembled against them, 
pleaded guilty. The other defendants plead- 
ed not guilty and stated that they intended 
to fight the indictments. 

The government’s case is in charge of 
Assistant United States Attorney George 
Mintzer, who in the past has successfully 
conducted a considerable number of fraudu- 
lent jewelry bankruptcy cases. Mr. Mintzer 
is receiving the whole-hearted co-operation 
of Herbert A. Wolff and Newman Levy, of 
the firm of Greenbaum, Wolff & Ernst, gen- 
eral counsel for the National Jewelers Board 
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of Trade, and its Fighting Fund. The ac- 
countancy work is in charge of Louis P. 
Galenson, C. P. A., who is well known to 
the trade in this class of cases. 

Herbert A. Wolff, who has had general 
charge of the case since its inception, when 
interviewed, made the following statement: 

“T was not surprised that Jack and Sol 
Trauss threw up the sponge and decided to 
plead guilty to the indictments heretofore 
found against them in connection with the 
nefarious part that they played in the Mil- 
ton Watch Co. failure. The evidence against 
them was of such a convincing and proba- 
tive nature that there could not have been 
the slightest doubt as to a jury’s verdict. I 
confidently expect that others of the defend- 
ants, before trial, will come to a realization 
of the futility of further resistance and will 
follow the example set by the Trausses. I 
again wish to allude to the splendid co- 
operation that our office has had and is hav- 
ing from Charles H. Tuttle, the United 
States Attorney in this Judicial District, 
and his able assistant, George Mintzer, as 
well as Louis P. Galenson, the accountant.” 








Takes His Own Life 


Paul A. Benton, Seattle, Wash., Jeweler 
Hangs Himself with a Clothesline 


SEATTLE, Wash., July 7—Hanging himself 
with a clothesline in the bathroom of a 
vacant house, Paul A. Benton, well-known 
jeweler of the University district of Seattle, 
Wash., and a community leader of that busi- 
ness section built up around the campus of 
the University of Washington, ended his 
career July 6. 

Mr. Benton, the president of Benton 
Bros., who was only 39 years old, had been 
in poor health for some time, and had re- 
cently suffered a nervous breakdown. It is 
believed by his family that despondency over 
ill health was the cause of his leaving his 
home in the morning, and going to one of 
the eight houses which he owned, and 
hanging himself in the bathroom. His family 
had searched for him all afternoon, when his 
father, Benjamin Benton, ended the search 
with the discovery of his son’s body dangling 
from a clothesline in the bathroom of the 
house at 461614 Twenty-second Ave., N. E., 
at 6 o’clock in the evening. 

For many years Paul Benton had taken 
a most active part in the development of 
that business center near the University, 
catering to the college man and woman, the 
members of the faculty of this higher 
institution of learning, and their families. 
He has been president of the University 
Commercial Club several times, and took a 
major share of the work in developing the 
University District into a $9,000,000 shopping 
area, which has redounded to the benefit of 
every business man in this section, as well 
as to the shopper and the people living so 
far from the downtown district of the city. 

One of the most ardent boosters for civic 
betterment, Mr. Benton was a leading factor 
in the mauguration of the large advertising 
campaign which gave publicity to the many 
advantages and resources of the University 
District of the city as a place to live and 
trade in. He also assisted in the organiza- 





tion of a Kiwanis Club in the University 
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District and helped to make each weekly 
meeting a success. 

Jewelers of the State have also honored 
Mr. Benton, as he was a past president of 
the Washington State Retail Jewelers’ Asso- 
ciation, which will hold its convention ip 
Seattle next month. He was also prominent 
in fraternity work, being a member of a 
number of lodges, of the University Lodge 
of Masons, and the University Chapter of 
the Royal Arch Masons, and the University 
Golf Club. 

A father and mother survive him, as well 
as a widow and daughter, and his brother, 
Dwight, who was his partner in the large 
jewelry store at 4343 University Way. Mrs, 
Benton, his widow, has been grief stricken 
over the accident, inasmuch as she had a 
premonition of evil as her husband sadly 
kissed both his wife and daughter, Hope, 
good-bye as he left his home with the pur- 
pose of inspecting the vacant house in which 
he was found dead. 








Sneak Thieves Cleverly Rob Glen 
Cove, N. Y., Jeweler 


GLen Cove, New York, July 11, 1927— 
Clever sneak thieves working here suc- 
ceeded in robbing Theodore Jospe who owns 
a jewelry and music store in the village, of 
diamonds said to be worth about $10,000. 
The men escaped in an automobile which 
it was later learned had been rented from 
a New York garage. Leon Jospe, son of 
the proprietor was alone in the store at noon- 
time when a call came from the drug store 
adjoining, saying that he could not be reached 
on the wire in the jewelry store and the 
message was urgent. Young Jospe, think- 
ing it might have come from his mother 
who is ill answered the call in the drug 
store and while he was absent the thief or 
thieves slipped into the jewelry establish- 
ment, grabbed a tray of the most valuable 
rings and departed. 

The police are working on the case and 
hope to get a clue of the men now that they 
have identified the car. 








Fred A. Lipscomb, Milwaukee, Wis., 
Files Voluntary Petition in 
Bankruptcy 


MILWAUKEE, Wis., July 9.—A voluntary 
petition in bankruptcy has been filed in Dis- 
trict Court here before Judge Geiger by 
Fred A. Lipscomb, retail jeweler at 3503 
Lisbon Ave. His attorney is C. C. Foster. 

Unsecured creditors listed with amounts 
over $100 include: Brown & Bigelow, $121; 
M. B. Barkan, $344; O. H. Bingenheimer 
Co., $148; Henry Davidson, $345; Engels- 
man Bros., $103; M. J. Furstenberg Co., 
$141; Glastonburg Silver Co., $105; C. C. 
Foster, $250; Heuer Bros., $200; Erwin 
Katz, $140; S. Lazarus & Sons, $314; Na- 
tional Jewelers’ Publicity Association, $120; 
Reliance Silver Co., $359; Joseph Sculler, 


$720; Sheaffer Pen Co., $204; Schlitz 
Brewing Co., $695; Waldemar Sonneman, 
$200. 


Total liabilities including taxes, secured 
and unsecured claims amount to $8,816.02. 
Total assets, of which $710 is claimed 
exempt, amount to $5,565.80. 
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Great Trade Gathering Starts 





Jewelers from Thirty-five States as Well as Canada Attend 
Opening Session of the Second Annual Sales Conference 
of the Gorham Co. at Providence 


ProvipeNce, R. I., July 12.—Jewelers 
from 35 States and Canadian provinces rep- 
resenting a large portion of the substantial 
jewelry houses of the country assembled in 
Providence, Monday morning for the second 
annual Gorham sales conference for retail 
jewelers. The early part of the morning 
was devoted to registration and following 
this the conference, which will continue 
throughout five days, was opened by Presi- 
dent E. C. Mayo, of the Gorham Co., who 





WHO ADDRESSED THE 
JEWELERS 


said that the purpose of the gathering was 
to stimulate thought and action along mer- 
chandise lines. He continued: 


ADDRESS OF PRESIDENT MAYO 


“We do not presume to tell you jewelers 
how to run your business. It would be im- 
possible for us to do so. However, we op- 
erate annually a laboratory for the purpose 
of dissecting and analyzing the various prob- 
lems which confront our industry. Re- 
search today plays a big part in business 
and it is because of this that we present to 
you the advice of experts in their respective 
lines. These men, who will explain to you 
their views on merchandising, will not give 
you the opinions of The Gorham Co., but 
the result of their own extensive research 
and study. We ask you to accept so much 
of their talks as you feel will be helpful to 
you in the conduct of your business.” 


PROF. H. W. 


HESS, 


ADDRESS OF PROF. HESS 


Conference Director Gordon Lang, at 
once presented Prof. Herbert W. Hess, head 
of the merchandising department, Wharton 
School, University of Pennsylvania, whose 
subject was “The Administration of a 
Jewelry Business in Relation to Profits.” 
Prof. Hess pointed out that the pressure of 
modern business is that of high specializa- 
tion creating a condition of interdependence, 


a situation which compels constant reorgani- 
zation of distributed merchandising so that 
the retailer may better compete for a share 
of the potential business in his own line and 
also enable him to get his share of the con- 
sumers’ expenditure in competition with 
other lines. He added: 

“Manufacturing plants have got to the 
point where they produce in excess of con- 
sumption, and, therefore, the economic law 
at work in the sale of present day necessi- 
ties, as well as luxuries, is that of a sur- 
plus. Chain stores, elimination of middle- 
men, installment selling, closer relations 
among the manufacturers, distributors and 
consumers are signs of present-day business 
organization to get the consumers to buy. 

“Just as the problem of production brought 


' forth experts to turn out goods at the low- 


est level of costs commensurate with qual- 
ity, so the problem of distribution is de- 
veloping experts in this line. 

“The weakest link in the distribution of 
jewelry and silverware is the retail sales- 
man. His knowledge and capacity does not 
seem to measure up to his responsibility. 
The jewelry business requires salesmen who 
can speak authoritatively and also persua- 
sively. An aristocracy encourages the highest 
creative skill, while a democracy needs to 
be educated to the highest standards of 
beauty and excellence. Quick changes in 
the possession of wealth often encourages 
ostentatiousness rather than things in good 
taste. Jewelers should sense the necessity 
for educating the consuming public with 
new creations consequential in interpreting 
the spirit of our generation and they should 
constantly remember that future generations 
will preserve many of the articles of the 
year 1927 in museums.” 

Regarding the problem of business, Prof. 
Hess said merchandising has become a sta- 
tistical process dealing in potential sales, 
defining limitations of sales possibilities, in- 
terpreting increases in population into terms 
of sales, becoming informed as to compe- 
tition, and buying intelligently in relation to 
seasonal demands and according to cus- 
tomers, their incomes, habits, etc. 


DEPARTMENTIZING THE JEWELRY STORE 


Prof. M. P. McNair, of the Harvard 
Bureau of Business Research, conducted a 
class in departmentizing a jewelry store, 
showing step by step how essential it is for 
the retail jeweler to segregate his merchan- 
dise not only physically, but according to 
its value and turn-over. He made it clear 
that departmentizing should be not only a 
factor in determining costs, expense and 
profits, but that it may also be made to play 
an important part in displaying the various 
kinds of merchandise to the best advantage. 

The classes will be in session every day 
from nine in the morning until five in the 
afternoon, closing Friday evening. 

The sessions will continue today, July 11, 
and extend until the night of July 15. 
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The jewelers attending the convention 
together with the firms which they repre- 
sent are as follows: 


The Roster 

Charles M. Bromberg, Bromberg & Co., 
Birmingham, Ala. 

Harry Griffin and Ernest Ward, Henry 
Birks & Sons, Montreal, Canada. 

Frederick H. Reid and Frank M. Todd, 
Reid & Todd; and William C. Hawley, 
Davis & Hawley, Bridgeport, Conn. 

Samuel H. Havens, Henry Kohn & Sons, 
and J. O’Donnell and F. G. Wagoner, 
Philip H. Stevens Co., Hartford, Conn. 

Samuel A. Kirby, S. H. Kirby & Sons, 
New Haven, Conn. 

Elwood A. Davis, Millard F. Davis, Wil- 
mington, Del. 

Lewis E. Godfrey, Dulin & Martin Co., 
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and Arthur J. Sundlun, A. Kahn & Co, 
Washington, D. C. 

LeGrand Elebash & Eugene Elebash, Ele- 
bash Jewelry Co., Orlando, Fila. 

H. A. Maier, and H. A. Maier, Jr., Maier 
& Berkele, and Mrs. D. P. Spang, Myron 
E. Freeman & Bros., Atlanta, Ga. 

Earle N. McIntosh and Henry C. Tilden, 
Spaulding & Co., Chicago, IIl. 

Robert Koerber, Robert Koerber, 
Wayne, Ind. 

Willard F. Keith and Albion Keith, J. A. 
Merrill & Co., Portland, Me. 

Arthur E. Pearson, J. R. Armiger Co., 
Baltimore, Md. 

W. A. Lee, and B. D. Shreve, Shreve, 
Crump & Low Co., and John C. Hass, Smith 
Patterson Co., and Donald Tucker and F. 
E, Folsom, Bigelow-Kennard & Co., and N. 
E. Hooper, National Casket Co., and Allen 
Davidson, Thomas Long Co., Boston, Mass. 

D. E. Nathan, S. M. Nathan, Fitchburg, 
Mass. 

E. B. Van Vorst, E. B. Van Vorst, Great 
Barrington, Mass. 

George C. Lunt, Rogers, Lunt & Bowlen 
Co., Greenfield, Mass. 

Charles O’Hearn, Firestone-Apsley Co., 
Hudson, Mass. 


(Continued on page 63) 
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New Jersey Jewelers at Sea Side Resort 


Over One Hundred and Seventy Members of State Retailers’ Association and Their Guests 
Attend Eighteenth Annual Convention at Asbury Park, July 10 and 11—President Tack 
Re-elected—Shore Dinner on Sunday Night—Resolutions Adopted and Other 


Assury Park, N. J., July 11—The scene 
of the annual convention of the New Jersey 
Retail Jewelers’ Association was shifted this 
year from the Coleman House where it has 
been held for 12 vears to the beautiful new 
Berkeley-Carteret Hotel situated on the 
boardwalk along the ocean front. From the 
standpoint of attendance, at least, the change 





JEAN R. TACK, PRESIDENT 


helped over 170 jewelers and guests from all 
parts of the State coming not only to partici- 
pate in the two days’ convention but to 
enjoy a brief holiday as well, at this famous 
Jersey Coast resort. Unfortunately it 
rained all Sunday and the cloudy weather on 
Monday made it somewhat disagreeable out- 
doors. 

The program this year was similar in 
many respects to the procedure followed at 
previous conventions of this organization. 
Activities started yesterday afternoon with 
a shore dinner followed today by business 
sessions in the morning and afternoon. The 
curtain was dropped on the 18th annual con- 
vention of the Jersey State jewelers tonight 
when the banquet was held in the Mandarin 
grill room of the hotel, where Mayor 
C. E. F. Hetrick extended his usual yearly 
greetings to the jewelers, and Judge Walter 
D. Van Riper delivered the only address of 
the evening. 

The business sessions were unusually 
interesting, a fine array of speakers being 
present to talk on _ subjects of vital 
importance to the jewelers. Then there was 
a general discussion of -questions arising in 
the every-day life of the retailer which 
many jewelers presented to the convention 
with the idea of bringing forth expressions 
of opinion. This is always an important 
feature of the New Jersey jewelers’ conven- 





Business Transacted 


tion and this year was equally as interesting 
and enlightening. The election of officers 
which came just before the class of the after- 
noon business sessions resulted in the selec- 
tion of Jean R. Tack, as president for the 
13th consecutive time. 


Sunday 


The first group of jewelers coming to at- 
tend the convention arrived in Asbury Park 
shortly before noon on Sunday and from 
then on retailers from all parts of the State 
reached here and went to the Berkeley- 
Carteret, where they registered. As usual 
the “glad hand” committee was present to 


welcome the incoming jewelers and _ their ° 


families and guests, and the committee lost 
no time in making arrangements for the 
Sunday arrivals to attend the opening event 
cf the convention—a shore dinner and enter- 
tainment at Deal Inn, Deal, N. J., which 
is just outside of Asbury Park. At 5.30 
e’clock, those jewelers who ‘brought their 
cars drove them up in front of the hotel 
and in a few moments, the machines were 
filled and started on their way to Deal Inn. 
Arriving there, the retailers and _ their 
families and guests were ushered into the 
huge dining room where they enjoyed an 
excellent shore dinner. While the dinner 
was being served, the Newark Collegians, 
a jazz orchestra entertained, the strains 
of the music preving so alluring to many 
of the diners that they left their food to 
enjoy dancing on the spacious dance floor at 
the Inn. The dinner was presided over by 
Secretary Richard P. Hartdegen, who before 
the entertainment introduced “Ed” Mulkay, 
a well known Broadwayite, as master of 


ceremonies. When not telling humorous 
stories, Mr. Mulkay was introducing the 
performers. The entertainment was excep- 


tionally fine and included a number of high- 
class artists. Numbered among these enter- 
tainers were: Torre and Biviano, WEAF 
radio entertainers, who played the accordion 
and violin; Miss Virginia Pearson, who 
did acrobatic contortions and_ eccentric 
classical dances; Miss Billie Stout, of the 
Winter Garden, who sang jazz songs and 
did some “snappy” dancing, and Miss Betty 
Hayes, eccentric dancing. While all the 
performers were loudly applauded the “hits” 
of the evening were Torre and Biviano. 
The evening proved very enjoyable and 
put the retailers in an excellent mood for 
the opening business sessions on the follow- 
ing day. Practically every jeweler and his 
guest remained to enjoy the entire program 
of the evening and it was not until 10 o’clock 
that they began to leave for their hotels in 
Asbury Park. Several pen and pencil sets 
were distributed during the evening while 
each of the ladies received a leather-bound 
memorandum book with pencil attached and 
the men a pig-skin leather paper holder in- 
scribed with the association’s name. 


Monday 

The Beach Solarium just across the 
Boulevard from the Berkeley-Carteret was 
the scene this year of the business sessions 
of the convention. Though the first session 
was scheduled to start at 9.45 a. M. it was 
some time later before the members could 
be rounded up and President Tack rapped 








WILLIAM P. WALSH, FIRST VICE-PRESIDENT 
for order. Owing to the lateness of the 
hour the President’s address and Secretary's 
report were dispensed with and Treasurer 
A. J. Jaeckle was thereupon requested to 
submit his financial statement. This re- 
port showed the organization to be in good 
financial standing, with a balance in the 
treasury. 

The first speaker introduced to the con- 
vention this morning was Herbert S. 
Mosher, manager of the criminal depart- 
ment of the Pinkerton National Detective 
Agency. Mr. Mosher came as the repre- 
sentative of the Jewelers’ Security Alliance. 

ADDRESS OF HERBERT S. MOSHER 

During his talk, Mr. Mosher, in describing 
the old time criminal, stated that he was usu- 
ally a man between 25 and 40 years, of rough 
appearance, poorly dressed and usually an il- 
literate person. Invariably, he operated with 
the same associates and his loitering places 
were usually a few saloons or sporting 
houses. His method of travel was usually the 
railroad train and he almost always special- 
ized in one line of endeavor. All these 
features played an important part in the work 
of the detective who usually followed a 
certain procedure and invariably got his man. 

Today, however, the criminals are mere 
youths ranging in age from 17 to 28 years. 
They always dress well, buy expensive 
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clothes and give the appearance of a success- 
ful businessman or college graduate, never 
that of a bandit. Mr. Mosher pointed out 
how these present day crooks have little re- 
gard for a human life and in many instances 
are drug addicts. His “hangout” is usually 
some apartment in the residential section 
where it is difficult to locate him. His mode 
of living and his general type and appearance 
make it difficult, stated Mr. Mosher, to 
identify these men as bandits. 

Many other features about the present day 
criminal were also outlined by Mr. Mosher 
who told the jewelers that the automobile 
plays probably the most important part in 
these men’s operations. All of these condi- 
tions make the work of the detective excep- 
tionally hard and it is a most difficult thing 
to keep them under surveillance, stated the 
speaker. Mr. Mosher also advised the jewel- 
ers about some of the precautions they should 
take in operating their business. A bandit, 
concluded Mr. Mosher, will often hesitate be- 
fore he will attack a merchant whom he 
knows is taking every precaution to thwart 
any attempt at robbery. 

The next speaker presented was B. J. 
Doyle, of Philadelphia, Pa., whose remarks 
were confined principally to the Jewelers 
Better Business Association. This talk 
closed the first business session of the con- 
vention. 

AFTERNOON SESSION 

For the first time since the jewelers 
arrived here the sun peeped out from behind 
the clouds shortly after the noon hour and 
it was consequently with difficulty that 
President Tack was able to coax the retailers 
indoors. At 3 o’clock he finally called the 
session to order and asked for the jewelers’ 
opinions on the changing of wedding an- 
niversaries being advocated by some in the 
trade. This proposed list would make the 
silver anniversary at the 10th year and the 
diamond jubilee at 25 years. P. J. Coffey 
suggested that the jewelers’ opinions should 
be submitted to the national association and 
when this organization had reached its final 
conclusions to turn the matter over to the 
National Jewelers’ Publicity Association 
which in turn will circulate the information 
to the public. The New Jersey jewelers 
voiced no official opinion and consequently 
the discussion came to a close. 


ADDRESS OF P. J. COFFEY 


The first speaker this afternoon was P. J. 
Coffey, president of the National Jewelers 
Board of Trade. Mr. Coffey described in- 
terestingly the work of the Board, pointing 
out that it is not a money making organiza- 
tion. The Board he stated is primarily a 
credit rating association and as such per- 
forms a real service to the trade. Another 
activity of the Board is the Fighting Fund, 
which the Board has set up to prosecute 
fraudulent bankruptcies. With this Fund, 
stated Mr. Coffey, the Board goes after the 
most flagrant offenders. To prosecute all 
of these fraudulent bankrupts, Mr. Coffey 
told the convention, would be impossible, 
Principally because of the lack of funds. 
He cited several flagrant cases which the 
Board has prosecuted successfully. Fraudu- 
lent bankrupts, he remarked, are more 
dangerous crooks than the men who walk 
mto a store and hold up a merchant at the 
point of a gun. 

Mr. Coffey next took up the functions of 


THE JEWELERS’ CIRCULAR 


the Adjustment Committee of the Board, 
explaining how this committee works for 
the saving of the honest merchant from 
going into bankruptcy. All of the decisions 
and recommendations of this committee, 
stated Mr. Coffey, are made only after a 
thorough investigation is completed. 

The work of the Arbitration Committee 
was also explained by the speaker who also 
told the jewelers what an important duty 
the Good and Welfare Committee performs 
to the trade. The purposes of the latter 
committee stated Mr. Coffey are manifold, 
probably the most important one being the 
prosecution of talse stamping. 

The speaker also touched on the question 
of admitting retailers to membership in the 
Board. Mr. Coffey explained that he is 
strongly in favor of allowing retailers to 
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join the Board and stated that a vote of the 
entire membership of the organization is now 
being taken and that he will have the 
decision ready for the national retailers con- 
vention in September. 

The report of the Resolutions Committee 
Was next presented by William P. Walsh, 
chairman. These resolutions, which were 
approved by the convention are as follows: 


Resolutions 
REsoL_veD: That the attention of manufacturers 
advertising resale prices on their merchandise direct 
to the public, be called to the facts that in many 
cases these prices do not cover the actual overhead 


of the retailer. 
* * * 


Reso_vep: That we again call the attention of 
manufacturers and wholesalers to the indiscriminate 
distribution of their catalogs and ask that their 
mailing lists be revised carefully so as to exclude 
other than legitimate jewelers. 

* * * 

Resotvep: That the thanks of this convention be 
extended to the speakers who have given .us valu- 
able ideas and information and have contributed so 
much for the success of this session. 

* * * 

ResoLvep: That we indorse the re-sale price 

legislation as proposed in the Capper-Kelly bills. 
* * * 

Resotvep: That we extend to the trade papers 
our sincere appreciation of the great amount of 
space given by him in our behalf, and their wonder- 


ful co-operation. 
* * * 


RESOLVED: That our association go on record as 


61 


indorsing the work of the Horological Institute of 
America, and that we pledge our hearty co-opera- 
tion and support. 

* * 

RESOLVED: That we strongly urge that the jewel- 
ers start the wearing of jewelry at home by adorn- 
ing their wives and daughters and themselves with: 
appropriate jewelry, their tables with sterling silver- 
ware and their mantels with clocks. Things which’ 
add so much to the charm and happiness and senti- 
ment and service of the American home. Start 
an example to others. 

7 * * 

Resotvep: That we call the attention of our 
members to the advantage of placing a share of 
their fire insurance with our own Jewelers’ Na- 
tional Mutual Fire Insurance Co. 

— * * 

REsoLveD: That the thanks of the jewelers of 
New Jersey be expressed to the manufacturers and: 
jobbers who are confining the sale of their mer- 
chandise to the legitimate jewelry trade. 

* 8 @ 

RESOLVED: That we commend the officers of the: 
American National Retail Jewelers’ Association for 
their efforts in tying up with the Harvard Bureau 
of Research: and urge them to continue their survey 
of our trade, and that we as members will give our 
hearty support, both financially and by sending in: 
reports, 

* * * 

ReEsoLtveD: That we note with much satisfaction: 
the action of the Elgin National watch factory in 
continuing this year the same form of co-operative 
advertising as initiated by them in 1926. 

* * * 

RESOLVED: That we condemn the practice of some 
wholesale houses of quoting net wholesale prices in 
catalogues, booklets and other advertising matter, 
sent through the open mail, and we call upon alf 
retail jewelers to protest by letter to those who: 
persist in this injurious practice. 

* * * 

RESoLveD: That we especially commend the 
policies of those wholesalers and jobbers who make 
use of the Keystone and JEWELERS’ CIRCULAR key 
in their advertising matter and who realize the 
value of restricting the distribution of their mer- 
chandise to the retail jeWeler and who, in all other 
work and act in the interest of the retail 


ways, 
jeweler. 
* * * 
ReEso_vepD: That we pledge our supyort to the 


National Publicity Association and urge all mem- 

bers of the trade, particularly our own members, to 

give to the limit of their ability to this great cause. 
* * * 

That jewelers everywhere see that 


RESOLVED: 
their customers that 


their salesmen do not tell 


-watches will keep perfect time, as no watch will. 


That three months of free service on watches ‘be 
given to replace the often misunderstood “‘guaran- 
tee.” 

* * * 

RESOLVED: That we stop knocking our wonderful 
craft and learn the reason why we should be proud 
of such a charming business that offers such a great 
opportunity through the blessing of humanity in 
many ways. 

* - + 

Our thanks are due to the Sterling Silver Manu- 
facturers for the generous support of their adver. 
tising campaign in educating the public in the pur- 
chase of sterling silver. 

* * * 

Ovr exhibitors and our program advertisers as- 
sisted materially in the success of the convention, 
and to them, and to the traveling representatives 
who were present at the convention, we feel indebted 
their help, encouragement and _ co-operation. 

* aa * 


for 


In conclusion we. express our deep appreciation to 
our National President, Conrad J. Brotherly, and 
his able Secretary, and our own “Andy,” and other 
officers for their able and unselfish devotion to our 
cause. 

* * * 

We are in favor of a National Stamping Act, 
platinum to be stamped exact quality; metals of 
platinum group to be stamped with correct names; 
plated and other kinds of jewelry imitating precious 
metals to be stamped exactly what they are; every- 
thing used for personal adornment must be quality 
stamped, whether it is brass, aluminum, tin or any 
other metal or substitute. 


“How to Make the Jeweiry Business 
Profitable.” was the subject discussed by 
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Conrad J. Brotherly, President A. N. R. 
J. A., the next speaker introduced. The 
jeweler opened his talk by reciting figures 
to show the general good condition of busi- 
ness, but remarked that the jewelers should 
stop “kidding” themselves, and determine 
what is wrong with the jewelry industry. 
When the trouble is located, said Mr. 
Brotherly, the ailment should be cured. 

Mr. Brotherly pointed out that jewelers 
are doing business on a declining market 
explaining that as a result those having an 
insufficient knowledge of merchandising will 
probably pass out of existence during this 
period of declining prices. For this reason, 
stated the speaker, it behooves the jewelers 
to be better merchants. 

Another fault of the jewelry business, 
remarked the speaker, is that the products 
of the industry are distributed through too 
many channels. Almost every store cater- 
ing to the public sells many of the items 
carried by the retailer, remarked Mr. 
Brotherly. This condition, said the speaker, 
makes it harder for the wholesaler and re- 
tailer to exist. 

The foofish and destructive competition in 
the industry was also deplored by Mr. 
Brotherly, who likewise condemned unethical 
practices within the trade such as false 
stamping, untruthful advertising, — etc. 
Jewelers, pointed out the speaker, should 
wear more jewelry, if they expect the con- 
sumers to have faith in their products. Mr. 
Brotherly concluded by urging the jewelers 
to back up the publicity campaign, pointing 
out that publicity can remedy many of the 
ills in the trade. 

After this talk, Presfient Tack announced 
that the Question Box, always an interesting 
feature of this convention, would be in charge 
of Secretary Hartdegen. He read the ques- 
tions submitted by the retailers, which were 
answered by National President Brotherly 
and others in the hall. These questions 
dealt with the effect of the automobile, 
phonograph and radio on the industry, the 
proper wearing of jewelry, competition of 
the nail order houses, etc. 

At this point the meeting was turned over 
to National President Brotherly, who asked 
for the report of the nominating committee. 
The slate submitted by L. J. Rad, chairman 
of this committee, was unanimously adopted 
by one vote cast by the secretary, electing 
the following: President Jean R. Tack, 
Newark; first vice-president, William P. 
' ‘Walsh, Passaic; second vice-president, Wil- 
liam Baird, Jersey City; third vice-presi- 
dent, C. A. Lund, East Orange; fourth vice- 
president, B. N. Van Cleve, Morristown; 
fifth vice-president, P. J. de la Reussille, Red 
Bank; treasurer, A. J. Jaeckle, Jersey City, 
and secretary, Richard P. Hartdegen, New- 
ark. The trustees chosen include the above- 
named officers and, in addition, Michael 
Cohn, Elizabeth and George J. Busch, New- 
ark. 

The concluding feature on the afternoon 
program was a short address and demon- 
stration of a window-lighting device, by 
Frank Tedd, of Bridgeport, Conn. Mr. 
Todd showed at this convention for the 
first time the window device which he will 
take to the national convention in Milwau- 
kee in September. In order to show his 
arrangement of rotating electric lights to 
the best advantage and just how they will 
function in any jewelry store window, Mr. 
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Todd had made, not a miniature, but an 
exact duplicate of a display. In this Nor- 
bert Bertl, a Newark jeweler, placed many 
diamond pieces, which scintillated and fairly 
danced with fire when the lamps were start- 
ed in motion. The address which Mr. Todd 
delivered was similar in most respects to 
the talks he has given at several other State 
jewelers’ conventions, 

After the business of the convention was 
concluded at 6 p. M., the jewelers and guests 
adjourned to the hotel, where they wit- 
nessed a moving picture, put on by the 
Elgin National Watch Co. 


The Banquet 


The annual banquet, which always occurs 
at the close of these State conventions, was 
held in the Mandarin Room of the hotel. 
The dining room was well filled when the 
first course was served, about 8 o’clock. 

President Tack and a few of the officers 
and invited guests were seated at the head 
table, while the other diners were placed at 
numerous small tables. B. J. Doyle, of 
Philadelphia, acted as toastmaster. 

Mayor C. E. F. Hetrick, of Asbury Park, 
delivered his annual address of welcome and 
again assured the jewelers that Asbury 
Park is always happy to have them come 
to this famous Jersey coast resort. 

The only other speaker was the Hon. 
Walter D. Van Riper, Judge of the Court 
of Common Pleas of Essex County. He 
delivered an interesting address on “Re- 
sponsibility of Business to the Public.” 


An enjoyable program of entertainment 
was staged at the banquet, E. D. Mulkay 
again acting as song leader and master of 
ceremonies. The entertainment features in- 
cluded: Miss Evelyn Laska, jazz singer 
and dancer; Miss Helen Brennan, “blues 
singer”; Billy Dick, unusual guitar artist, 
who told stories and sang songs; Miss 
Chick Kennedy, eccentric comedienne from 
the “Silver Slipper.” 

Following the banquet and entertainment 
the jewelers and their friends enjoyed 
dancing. 








Black Diamonds from Brazil 
Consul at Bahia Reports on Production of 
Carbonado Used for Commercial Pur- 
poses—New York Gets All the Best 
Specimens 
WasuHincTon, D. C., July 8—Total ex- 
ports of black diamonds (carbonadoes) from 
Bahia, Brazil, to foreign countries in 1926, 
amounted to 21,313 carats, of which 16,328 
carats, or 76.6 per cent., went to New York, 
and the remaining 4,985 carats, or 23.4 per 
cent., to London and Amsterdam. The ex- 
ports to the United States were 20 per cent. 
smaller in volume than in the preceding year, 
when shipments amounted to 20,197 carats; 
but there was a decline in value of only 10 
per cent., from $1,104,834 in 1925 to $1,004,- 
246 last year. The average price per carat, 
which has increased steadily since 1922, 
reached the highest figure on record during 
1926, namely, $61.50, as compared to $54.70 

during the preceding year. 

No report on the value of 1926 exports 
to Europe is available, Consul Howard Don- 
ovan at Bahia advises, but it is generally 
known that practically all of the higher 
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grade stones go to New York, the larger 
requirements of the American market per- 
mitting the American buyers to outbid their 
European competitors, who usually desire a 
lower grade of stone. This advantage is the 
more marked on account of the practice of 
producers of selling only an entire parcel of 
stones, which always includes a certain num- 
ber of undesirable pieces. The subjoined 
table shows the exports to the United States 
by quantity and value during the eight-year 
period from 19192 to 1926, inclusive, with the 
average annual price per carat paid for the 
diamonds : 

Average Price 


Year Carats Value Per Carat 
1OED. -2666%% 10,859 $530,171 $48.83 
(ee 12,789 575,908 45.04 
3 eae 3,620 190,182 52.54 
Lt eee 11,896 320,609 26.95 
lo ae 14,723 450,918 30.63 
Bee .casiss 13,254 567,220 42.80 
a 20,197 1,104,834 54.70 
eee 16,327 1,004,246 61.50 


Consul Donovan reports that production 
was normal in the black diamond fields dur- 
ing 1926, barring a few weeks when the 
activities of rebel troops caused a stoppage 
of work. The sharp increase in price was 
due to the keen competition among resident 
American buyers. No comparative statistics 
of exports to Europe are available, but the 
1926 exports of 4,985 carats may be taken 
as an average for several years previous, 
Exports of carbonadoes from Rio de Janeiro 
to the United States during 1924 amounted 
to 100 carats, valued at $860; in 1925 to 496 
carats ,valued at $6,005, while in 1926 no 
shipments were made. 








Jewelers’ Security Alliance 
Executive Committee Holds Monthly Meet- 
ing in New York—Transfers Made and 
Rewards Paid 


The regular monthly meeting of the ex- 
ecutive committee of the Jewelers’ Security 
Alliance was held Friday, July 8. The fol- 
lowing members were present: President 
Harry C. Larter, Vice-Presidents H. H. 
Butts, C. J. Brotherly and Leo Wormser, 
Secretary James H. Noyes, Alpheus L. 
Brown, H. H. Dillingham, Prentice Luckey, 
Frank T. Sloan, Nathan J. Stern. 

Nine new members were admitted to Class 
B and three Class A members were trans- 
ferred to Class B. 

Three rewards were ordered paid. 
One was for the arrest and conviction of 
Francis Daly, who smashed a window at 
the store of Reagan-Kipp Co., Boston, 
Mass., May 15, and stole $135 worth of 
articles, which were recovered. Daly was 
placed on probation, the reward being paid 
to Officer Herbert L. Harrington. Another 
reward was paid for the arrest and con- 
viction of George Seymour, who entered the 
store of C. H. Savage, Elyria, O., March 
15, and stole articles valued at $325, which 
were not recovered. Seymour was sen- 
tecned to three years in prison. The third 
reward was for the arrest and conviction of 
Will Grier, who entered the store of 
William Urbansky, Salisbury, N. C., May 
24, and stole a small amount of money. 
Grier was given a fine, the reward being 
paid to J. W. Kessler and G. D. Wilker- 


son. 
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Great Trade Gathering Starts 
(Continued from page 59) 








_——__ —_—_ 
Mr. and Mrs. F. C. Newhall, W. F. New- 
Son, Lynn, Mass. 
oi Gidley, Gidley, New Bedford, Mass. 
Mr. and Mrs. William F. Patch, Daniel 
o., Salem, Mass. 
a 5 oe Tuyl, Charles Hall, Inc., and 
Abbott Stevens and W. L. Stiles, True 
.. Springfield, Mass. 
«% EF Wright and A. C. Pickering, 
Wright, Kay & Co.; W. Emery Fitch, Chas. 
W. Warren & Co., Detroit, Mich. 

H. Walter Haller, Hallers, Ann Arbor, 
Mich. : 

Mr. and Mrs. E. Gilbert Jaccard, Jac- 
card Jewelry Corp., Kansas City, Mo. 

Mr. and Mrs. N. P. Logan, Hess & Cul- 
bertson, St. Louis, Mo. 

Mr. and Mrs. Oscar C. Homan, C. B. 
Brown Co., Omaha, Neb. 

A. Samuels and Gus Schneider and R. L. 
Barrows and D. H. Uptegrove, Barrows, 
Richardson & Alley; C. A. Hammarstrom 
and H. A. Hilcken, Black, Starr & Frost; 
Mr. and Mrs. Ferris E. Reeve, Reeve & 
Schumann; Alexander Vincent, Silversmiths 
Guild; William Wagner, Keystone Publish- 
ing Co., and G. H. Niemeyer, Handy & 
Harman, New York City, N. Y. 

Russell Scheer, E. J. Scheer, Rochester, 
N. Y. 

Mr. and Mrs. A. L. Lusty, Sim & Com- 
pany, Troy, N. Y. 

John M. Brown, Evans & Sons, Utica, 
N. Y. 

J. D. Hursey, Hursey & Co., Asheville, 
mn. C 

Mrs. Joe Garabaldi and L. D. Garabaldi, 
and W. A. Zwier, Garabaldi & Bruns, Char- 
lotte, N. C. 

C. V. Roberts, Starnes & Parker, Salis- 
bury, N. C. 

Mrs. J. R. Jolly, Jolly’s, Raleigh, N. C. 

Mr. and Mrs. C. S. Reynolds, Hibbard 
Jewelry Co., Akron, O. 

James L. Chapman and Morton P. Fran- 
cis, Loring Andrews Co., Cincinnati, O. 

Raymond A. Porter, Webb C. Ball Co.; 
C. W. Burdick, Bowler & Burdick; and E. 
H. Dutter, Cowell & Hubbard Co., Cleve- 
land, O. 

F. J. Nichols, National Cash Register, 
Dayton, O. 

Sanders Rones, Sanders Rones & Co., 
Tulsa, Okla. 

Frank Heitkemper, Frank A. Heitkem- 
per, Inc., Portland, Oregon. 

Herbert Wendler, S. Kind & Sons; Bart- 
ley J. Doyle, Keystone Pub. Co.; C. W. 
Oakford and Ralph C. Putnam and Wm. M. 
J. E. Caldwell & Co., Philadelphia, 

a. 


Daniel Brose and Miss Evangeline Fisher, 
W. W. Wattles & Sons Co.; Lynford Keat- 
ing, E. H. Wagner, George E. Nicholas 
and W. J. Hillerbrand, Grogan Company; 
Pearce C. Poyntz, George B. Barrett Co., 
and Gerald J. Terheyden, Terheyden Co., 
Pittsburgh, Pa. 

F. B. Thurber and Wm. C. Thurber, Til- 
den-Thurber Corp., Providence, R. I. 

W. Porter Cart, W. P. Cart Co., Charles- 
om, -S.. C. 


S. H. Cayce, Edwards & LeBron, Chat- 
tanooga, Tenn. 
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W. W. Deupree, George T. Brodnax, 
Memphis, Tenn. 

Mr. and Mrs. A.:A. Everts and Mrs. A. 
Y. Shiels and Miss Lauretine Shiels, Mr. 
and Mrs. Myron Everts, Arthur A. Everts 
Co., Dallas, Tex. 

Mrs. Mable I. Bartle, J. J. Sweeney 
Jewelry Co., Houston, Tex. 

W. D. Oppleman, Phillips Bros., Lynch- 
burg, Va. 

F. A. Hallenback, Paul-Gale Greenwood 
Co., Norfolk, Va. 

W. E. Gayle, C. S. Sherwood, Inc., Ports- 
mouth, Va. 

Miss Edith Statham, Frederick & Nelson, 
Seattle, Washington. 

H. J. Homrich, H. J. Homrich, Hunting- 
ton, W. Va. 

Edwin Schwanke, Alsted-Kasten Co., 
and A. E. Jones, Jones-Neverman, Mil- 
waukee, Wis. 








Death of Carl K. Ebann 


Heart Disease Claims Prominent Chicago 
Jeweler 


Cuicaco, July 11—The grim reaper dealt 
the Chicago jewelry trade another blow 
when Carl K. Ebann, one of the most suc- 
cessful and prominent men in the retail 
trade passed away on Saturday. Death was 
very sudden and was caused by heart dis- 
ease. Mr. Ebann, who was president of 
Olsen & Ebann, was taken sick about 11:00 
o'clock Saturday morning while at his desk. 
He was taken to a rest room in the rear 
of their offices and a physician summoned, 
and later removed to the Illinois Masonic 
Hospital where he passed away about 1:15 
in the afternoon. 

Carl K. Ebann was born in Bremen, Ger- 
many, Jan. 6, 1871. When just a lad he 
came to the United States with his parents. 
They settled at Cincinnati, O., and it was 
there that he completed his schooling. About 
30 years ago he came to Chicago and asso- 
ciated himself with the Herbert L. Joseph 
Co. He remained with that concern for 
about 10 years, after which time he and 
Clarence Olsen organized the business of 
Olsen & Ebann, a deferred-payment busi- 
ness, and this business has always been con- 
ducted in the Republic building, 209 S. State 
St. During the 20 years they have been 
in business they have grown rapidly and 
have opened branch stores in Chicago and 
throughout the country. It was integrity 
and high business ideals that built this busi- 
ness from a small beginning to one of the 
most successful and well-known houses in 
the country. 

He was married to Miss Sophia F. Benck- 
enstein, of Cincinnati, about 31 years ago, and 
to this union one son was born, Robert B. 
Ebann, who was associated with his father 
and has charge of the advertising depart- 
ment. Mrs. Ebann has been spending sev- 
eral months in Europe with friends and 
was cabled the sad news of Saturday. She 
will leave England, on Wednesday, July 13, 
for home, and after her arrival here funeral 
arrangements will be made. 

Clarence Olsen, his close business asso- 
ciate, was up in the north woods of Wiscon- 
sin with his family. He could not be 
reached by wire but was finally notified of 
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Mr. Ebann’s death through radio broadcast- 
ing. He immediately left for Chicago and 
arrived at his office on Monday. 

Deceased was a member of Oak’ Park 
Masonic Lodge, Chicago Consistory and the 
Medinah Shrine. He was one of the or- 
ganizers and president of the Chicago Credit 
Jewelers’ Association, and vice-president of 
the National Retail Credit Jewelers’ Asso- 
ciation. 

The remains are being held at the Chapel 
at 3341 Lincoln Ave., awaiting the arrival 
of his widow, who with one son Robert 
survives him. 

It has been announced that the business 
of Olsen & Ebann will be continued under 
the same name and policies as have existed 
for the past years. 








Official Badge for Elks Convention in 
Cincinnati 

The official badge to be used during the 
national convention of the Elks to be held in 
Cincinnati, this month, are being supplied by 
the Gustave Fox Co., Cincinnati, @. These 
badges are to be made on genuine bronze and 
finely finished. Approximately 40,000 will be 
used. The badge represents Cincinnatus lift- 
ing the portals and inviting Elkdom to Cin- 
cinnati. The Cincinnati temple is shown in 
the background. This is the 63rd annual 
convention, which is practically the period 
that the Gustave Fox concern has been in 
business. The concern was established 64 
years ago, and a year later made the first 
Elks’ emblems, 











The Russell Jewelry Co., 21 Main St., E., 
introduced a novel window display for the 
Independence Day week-end. The windows 
were cleared of goods and in their stead 
were placed a tribute to “the men of the 
air,” Lindbergh, Maitland, Hegenberger, 
Chamberlin, Byrd, Nungesser and Coli. In 
one window were miniatures of Columbus 
ships, the Nina, the Pinta and the Santa 
Maria. In the other stood an all-metal air- 
plane miniature, with the names of the air- 
men under floodlight, behind. 

Six months in the penitentiary, suspended 
during good behavior, was the sentence 
drawn by George Riley, 1063 Monroe Ave., 
accused of falling through the jewelry store 
window of Sol Weiss, 48 Main St. Riley 
pleaded guilty to a charge of public intoxi- 
cation after the crash had brought police on 
the run. Crowds, fearing a burglary, col- 
lected from all parts of the downtown dis- 
trict. Several hundred dollars’ worth of 
jewelry was exposed for 20 minutes after 
the arrest. There was nothing stolen. 








C. C. Smith and N. L. Smith have opened 
a new jewelry store at 112 Lincoln St., Port 
Angeles, Washington. C. C. Smith is an 
expert watchmaker and repairer, having 
been employed for over five years in that 
line of work. For the past three years he 
has been manager of the Lundborg Jewelry 
Co., of Brainerd, Minn. C. W. Calkins will 
be associated with the Smiths. 
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Valuable Optical Books 


The prices quoted are net. No books sent on approval. 


Prices subject to change without notice. 








Medical Ophthalmology 


By Arnold Knapp, M. D. 510 pages, with 32 
illustrations. Chapter I, comprising 80 pages, is 
devoted to the anatomy of the eye and especially 
the ocular nervous system. Price $5.00 


Compend of Diseases of the Eye and 
Refraction 


By Gould and Pyle. Including Treatment and 
Operations, and a Section on Local Therapeutics. 
With Formulae, Useful Tables, a Glossary and 
111 illustrations, several of which are in colors. 
Price, Cloth, $2.00. 


Diseases of the Eye 


696 pages. By De Schweinitz. Illustrated. Price, 
Cloth, $12.00. 


The Recognition of Ocular Disease 


By James Forrest. A treatise for optometrists. 
The author’s aim is to impart a general knowl- 
edge of eye diseases that are most commonly 
encountered. 172 pages, with many illustrations, 
including plates in colors. Price, $2 


Diseases of the Eye 


With separate chapters on Anatomy, Physiology, 
Bacteriology, The Relation of the Eye to the 
Nose, etc. By Henry Caldwell Parker, Clinical 
Professor of Ophthalmology in the Indiana Uni- 
versity School of Medicine, Indianapolis, Ind. 116 
text illustrations and 6 full-page chromo-litho- 
graphic plates with 19 figures. Flexible cloth. 
Rounded corners. 303 pages. Price, $1.75. 


Encyclopedic Optical Dictionary. 


By Jas. J. Lewis, Oph.D. A dictionary of the 
terms used in Optometry and Ophthalmometry. 
Practical hints, things to be remembered and 
questions for those contemplating present or fu- 
tt os state examinations. Seventh edition. Price, 


Refraction of the Eye 


By Gustavus Hartridge, F.R.C.R.A. A manual 
for students. 275 pages, 107 illustrations and 
sheet of test types. Price, $2.75 


Ophthalmometry 


By E. LeRoy Ryer: Places ophthalmometry on a 
practical and usable basis, enabling the optome- 
trist to make a trustworthy examination with 
ease and assurance; Illustrated. Price, $3.50 net. 


Refraction of the Eye 


By Morton. Its diagnosis and the correction of 
its errors. Price $1.75. 


Medical Pocket Pronouncing Dictionary 


By Gould. 30,000 Medical Words Pronounced and 
Defined. Price, Full Limp Leather, Gilt Edges, 
$2.00; Thumb Index, $2.50. 


An Optical Primer 


By C. H. Pixley and collaborators. Three hun- 
dred pages; cloth; illustrated. A primer invalu- 
able to all beginners in their early studies and 
contains a vast amount of material of value to 
every practicing refractionist. Price, $1.50. 


Manual of Diseases of the Eye 


By Charles H. May, M.D., New York. For stu- 
dents and general practitioners, with 377 original 
illustrations, including 22 plates with 71 colored 
i, Eleventh edition. Cloth, 390 pages. Price, 
4.00. 


Ocular Therapeutics 


By Ohlemann. Authorized translation, and ed- 
ited by Dr. Charles A. Oliver. Price $1.75. 


Lenses and Mirrors 


By George A. Rogers. 68 pages; 20 diagrams 
and a comprehensive and extensive quiz at the 
end. Price, cloth binding, $1.00. 


Prisms: Their Use and Equivalents 


A book containing a more extended knowledge 
on this branch of refraction than is contained in 
works on ophthalmology. Price, $2.00. 


Refraction and Motility of the Eye 


With special chapters on Color Blindness, Field 
of Vision, The Relation of Functional Eye Dis- 
eases to General Medicine. By Ellice M. Alger, 
Adjunct Professor of Diseases of the Eye in the 
New York Post-Graduate Medical School and 
Hospital, etc. 120 illustrations. Extra Cloth. 380 
pages. Price, $2.50 net. 
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The plant of the A. 
this week for renovation and vacation. 

Howard D. Wilcox was a business visitor 
in New York and vicinity the past week. 

Jacob Solinger, of J. Solinger & Co., is 


convalescing from a_ severe attack of 


pneumonia. 

Walter S. Lederer spent a portion of the 
past week in New York and vicinity on a 
business trip. 

Oscar A. Kunz has been drawn by the 
Bristol Town Council for petit jury duty 
in Superior Court. 

Jules P. Goldstein, of Jules P. Goldstein 
& Co., was a business visitor in New York 
city the past week. 

A mortgage for $3,000 against property 
of Frank E. Farnham has been discharged 
by David P. Moulton. 

The plant of the Vennerbeck & Clase Co., 
has been closed the past week for annual 
renovations and vacations. 

T. Clyde Foster is having a new two- 
story one-family dwelling house erected at 
Margrave and Grotto Aves. 

The Wilson Jewelry Co., 3 N. Union St., 
Pawtucket, is selling out the balance of the 
stock of the London Jewelry Co. 


Harry N. Berkander, manufacturer of 
strap wrist bracelets, is now conducting the 
business from his home at 64 Atlantic Ave. 

John J. Collins, of the sales forces of the 
Ostby & Barton Co., was a Dusiness visitor 
in New York city and vicinity the past 
week. 

Two mortgages for $1,000 and $5,000 re- 
spectively against property of Samuel A. 
Markoff have been discharged by S. S. 
Anthony. 

The offices of the General Chemical Co. 
have been removed from 32 Exchange place 
to room 806 Rhode Island Hospital Trust 
building. 

H. C. Springer has given a chattel mort- 
gage for $805 to Joseph M. Kirby, on the 
stock, tools, etc., in store at 31 Broadway, 
Newport. 


J. Robert Sweet, of the Providence office 
of the National Jewelers’ Board of Trade, 
was in Boston and vicinity for the board 
the past week. 

David Robinson, formerly president of 
the Robinson Jewelry Co., is now conduct- 
ing the business from his home at 32 
Princeton Ave. 

William A. Shawcross, of Monroe Block 
& Co., returned on the Leviathan last week 
following a six weeks’ stay in France, Italy 
and Switzerland. 

Frank Kelley, representing the Manufac- 
turing Jewelers’ Board of Trade, was a 
business visitor in New York city and vi- 
cinity last week, 

The employes of the E. N. Cook Plating 
Co. have been enjoying a week’s respite 
from work during the annual vacation 
Period, the past week. 

The National Leather Goods Co., at 1710 
Westminster St. is being conducted by 
Charles Koffler, according to his statement 
filed at the city clerk’s office. 

Miss Mary E. McCabe has been elected 
vice-president of the W. J. Feeley, Inc., to 
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succeed Henry A. Boland, who resigned 
that position some time ago. 

At the annual meeting of the stockholders 
of the Citizens’ Savings Bank held last week, 
among the directors elected were Charles 
F. Irons, Charles C. Darling and Arthur O. 
Ostby. 

Among those drawn for jury duty in the 
Superior Court for Kent County by the 
West Warwick Town Council are Aime D. 
Thuotte, Raoul J. Cartier and Ovide 
Thuotte. 

Edward M. Wheeler, manager of the 
Providence office of the National Jewelers’ 
Board of Trade, was in central Massachu- 
setts the past week on business in the 
interests of the Board. 

Jacob Solinger, of J. Solinger & Co., has 
returned to his home on Freeman Parkway 
from the hospital where he has been under 
treatment for pneumonia and is reported as 
convalescing satisfactorily. 

George A. Brown, for more than 30 years 
an engraver for Theodore W. Foster & Bro. 
Co., died at his home, 326 Dudley St., last 
week in his 73rd year. He is survived by 
a daughter and four grandchildren. 

A family gathering took place on the 
Fourth at the Darling cottage at Cole’s 
Station the Summer home of Mr. and Mrs. 
Louis S. Darling. The party numbered 
more than a dozen and a bake was a feature. 

Statement has been filed at the Secretary 
of State’s office that the capital of Metal 
Craftsmen, Inc., has been changed from 
$50,000 and 1,250 shares of common no-par 
stock to $100,000 and 3,000 shares of com- 
mon no par stock. 

The American Chain Co. which recently 
obtained a charter from Secretary of State 
Ernest L. Sprague under the laws of Rhode 
Island, has organized with Julius T. Fink 
as president and Frederick W. Bopp as. sec- 
retary and treasurer. 

Among the 89 players who engaged in the 
qualifying round of the annual State golf 
championship tournament on the grounds of 
the Metacomet Country Club, in East Provi- 
dence last Tuesday, were: Andrew Dole- 
man, Howard K. Clery and Charles A. 
Mealey. 

Clarence M. Dunbar, of the Cook, Dun- 
bar, Smith Co., is one of the directors of 
the new $1,500,000 Shelter Harbor Country 
Club at Westerly, the cornerstone for whose 
club house was laid on the Fourth. The new 
club house is to be a national Masonic 
memorial. 

Notice has been posted in the Metcalf 
building at 144-158 Pine St. that power will 
be shut off for annual overhauling and re- 
pairs during the week of July 25. This 
will affect some 35 or more tenants who 
are manufacturing jewelers or allied in- 
dustries. 

The retail jewelry store at 238 Atwell’s 
Ave., belonging to Attillo Simonelli was 
broken into and ransacked one night the 
past week. A show case was broken open 
and a motion picture projector stolen there- 
from, false keys being used in effecting an 
entrance. 

The machinery and office fixtures, etc., of 
the Platinide Co., at 5 Mason St., were sold 
at public auction last Wednesday morning, 
in lots to suit the various purchasers. 
Charles E. Hansen, who recently died, and 
was president of the concern, left the busi- 


65. 


ness to his widow and the sale was held to 
settie the estate. 

Last week, Saturday, the officers and em- 
iployes of the Manufacturing Jewelers’ Board 
of Trade went down to Plum Beach on the 
west side of Narragansett bay and enjoyed 
their annual outing. The trip was made by 
automobiles and chowder was served at the 
Plum Beach House upon arrival and after 
a program of games and out-door sport 
a shore dinner was served and dancing 
followed. 

A luncheon meeting of the members of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association will be held 
at the Metacomet Country Club in East 
Providence on Tuesday, July 19, at 12:15 
o'clock. Charles A. Whiting of Whiting 
& Davis Co., of Plainville, will be the 
speaker on his impressions during his recent 
European trip of the jewelry business there 
as applicable to this country. 

Among the jewelry: buyers reported in 
this city and vicinity during the past week 
were the following: Mr. Reinschreiber, of 
Cahn & Co., Inc., New York city; A. B. 
Stralser, of Detroit, Mich.; Messrs. Borrelli 
and Vitelli of Borrelli & Vitelli, New York 
city; Mr. Kappenberg, of James A. Hearn 
& Sons, New York city; Misses Birkenbuhl 
and Bagley of Marshall, Field & Co., Chi- 
cago; Mr. Henne, of Carson, Pirie, Scott 
& Co., Chicago; Mr. Morris, of Morris, 
Mann & Reilly, Inc., Chicago, and Mr. Mer- 
shon of Mershon Mfg. Co., New York city. 

Deputy Sheriff Charles J. Nichols, of 
Taunton, Mass., has instituted a suit against 
J. Cunliffe Bullock of this city, as ad- 
ministrator of the estate of the late William 
H. Draper, holder of a mortgage on the 
H. O. Rogers Silver Co.’s plant at Taunton 
which was destroyed by fire some time ago. 
Sheriff Nichols asserts in his declaration 
that the Rogers plant was attached by him 
in behalf of Pierce Hardware Co., of 
Taunton, on Feb. 27, 1924, in the sum of 
$4,500, and that in Dec., 1926, the defendant 
converted the property under attachment to 
the use of the estate. 

Knocked to the ground by a night-stick 
hurled by a policeman in an early morning 
chase iast week, Arthur Green, 30 years 
of age, of 31 Lawn Ave., Pawtucket, was 
adjudged probably guilty by Judge Howard 
B. Gorham in Sixth District Court, this 
city, last Wednesday morning of charges 
of breaking and entering and larceny. He 
was held in $4,000 surety to await the ac- 
tion of the grand jury. Capt. Harry Drown 
of Precinct 1 testified that Green wrapped 
a stone in a handkerchief and smashed a 
display window of the Kay Jewelry Co., 
240 Westminster St., stealing eight watches 
valued at $170.21. Green, according to the 
police, has a record of eight months in jail 
for breaking and entering in 1916 and five 
years in State Prison for burglary in 1921. 
‘When Green was arrested he told the police 
his name was Ray Fitzsimmons and that he 
had recently come from a soldiers’ home in 
Maine. 








Stadium’s, Inc., jewelers located at 332A 
S. Elm St., Greensboro, N. C., held an auc- 
tion sale under a licensed and bonded 
auctioneer during the latter part of June 
and early part of July. 
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F. W. Muller, of Plymouth, has gone out 
of business. The stock in trade was sold 
by William Nelson, of Boston. 

The premises formerly occupied by the 
Lewis Diamond Co. are being torn down 
and the Federal National Bank will occupy 
the new premises to be erected on the site. 

Several of the retail jewelers have in- 
stalled electric signs of handsome design to 
display imitation pearls. The pearls are 
shown on a background of mauve and are 
periodically lighted with fine effect. 

Mr. and Mrs. Jacob DeYoung have just 
celebrated the 44th anniversary of their 
wedding day. They received many suitable 
gifts irom friends in the trade and from 
personal friends to mark the occasion. Mr. 
DeYoung is one of the oldest diamond mer- 
chants, in point of years of business, in the 
trade, and was one of the original diamond 
cutters to learn the trade from John Morse. 
He carries his years remarkably well. 

The Boston Better Business Bureau re- 
ports that William Penfield, head of the 
Penfield Jewelry Co., 357 Washington St., 
was found guilty last week by Judge Sulli- 
van in Municipal Court for violation of the 
advertising law. <A fine was imposed, but 
the case was appealed to the Superior Court 
where Penfield pleaded nolo contendere and 
the case was placed on file on payment of 
costs. Penfield advertised by window signs 
a group of Knockabout Watches. Recently 
the Penfield store was entered by safe 
crackers who rifled the safe and made away 
with several thousand dollars’ worth of 
jewelry. The company is making a big 
display of photographs of the rifled safe 
taken by newspapers and is conducting a 
burglary sale as a result of the break. 

Since the death of James S. Blake 
arrangements have been made to continue 
the business of Kettell, Blake & Co. with 
Elmer C. Read, a member of the concern, 
in charge. Mr. Read was with Mr. Blake 
for many years and will carry on under 
the same conditions as previously, assisted 
by an able corps of watchmakers, including 
W. C. Garfield, John H. Semple, T. Pratt, 
Clarence H. Swasey and Augustus Sly, 
most of whom have been with the company 
many years. Miss Louise Hollis will re- 
main as bookkeeper, and George C. Ever- 
beck will continue to assist as a clerk. 
Ellsworth W. Read, a son of Mr. Read, will 
enter the services of the company as a 
clerk. The concern is one of the oldest and 
best established in this city, and has a wide 
reputation in the sale of Masonic emblems 
and watches. 

Whether she thought she was buying 
Russian Crown jewels is not disclosed, but 
Mrs. Rose Rottenberg, of Chelsea, reported 
to the police last week that she bought 26 
“diamonds” of a man, whom she described 
as a Russian sailor, and said she was 
swindled. She paid $530 for the collection, 
said to be worth about $75. Two other 
men beside the Russian were involved in 
the trick. Mrs. Rottenberg said she met 
on the street the Russian sailor who, after 
asking her where he could find a bank, 
pulled out a roll of money and a diamond. 
‘He offered to sell her the diamond. While 
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they were talking a man came along and 
advised her not to buy the diamond until 
it had been appraised by a jeweler. He said 
he had a friend in the business and took 
her to a man named Rosenthal who posed 
as a jeweler. He said the stone was worth 
$750 and offered to buy it, but was dissuaded 
by his friend. Mrs. Rottenberg was told 
she could have the lot for $530 so she went 
home, got the money and handed it over 
in a doorway, receiving in exchange a small 
plush box containing the 26 fake stones. A 
similar swindle was attempted on another 
woman on Broadway but the intended victim 
refused to be caught and reported the mat- 
ter to the police. 
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H. C. Morrison, Mt. Pleasant, is discon- 
tinuing business and intends to go west to 
live. Mr. Morrison was engaged in busi- 
ness in Mt. Pleasant for many years. 

S. H. DeRoy, of S. H. DeRoy & Co., has 
been in New York the last few weeks visit- 
ing relatives and taking a needed rest. Mr. 
DeRoy, who is also the secretary of the 
American Jewelers’ Credit Association, mo- 
tored over to the east from here. 

Kaufmann’s Department Stores, Inc., have 
declared the usual dividend of $2 a share on 
the common stock, the amount paid quar- 
terly for some time. The firm just com- 
pleted a successful 56th anniversary sale, 
with some good business enjoyed in the 
jewelry department. 

Sol. Cerf & Co. have moved to the sixth 
floor of their building at 800 Penn Ave., 
having been on the first floor for a number 
of years. The firm finds that just as many 
customers will take the elevator to the sixth 
floor as walked in the first, and there is 
quite a difference in the rent. 

Louis DeRoy & Bro. are building a new 
front in their three-story building on Smith- 
field St., and say that when the job is 
finished they will have one of the most im- 
posing fronts of any jewelry house on that 
thoroughfare. The firm owns the property, 
so it figures that the investment being made 
in remodeling is well worth while. The 
firm is preparing for a large holiday busi- 
ness. 

A. P. Dupuis, buyer of jewelry for the 
Kaufmann & Baer Co., has just returned 
from a buying trip to Europe, spending some 
time in Czecho-Slovakia, where he bought 
considerable novelty stuff and where he re- 
ports manufacturers are quite busy selling 
merchandise and none too anxious to sell, 
owing to thé excellent state of business. He 
found conditions in that land better than 
anywhere else. Some new showcases have 
been installed in the aisles of the jewelry 
department of the Kaufmann & Baer Co. in 
displaying some of the latest things in jewel- 
ry. There is quite an active demand for 
beads, necklaces of pearl and ropes of pearl. 

One day last week a customer walked into 
a Pittsburgh jewelry store and said she 
wanted to buy a ring. Then she suddenly 
said: “Oh, what about my car; what will 
I do if I get a tag?” The jeweler simply 
smiled and requested her to forget about the 
car, adding, “if you make a cash purchase 
and get a tag, just bring the tag into me and 
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I will pay the fine.” The woman was in the 
store about two hours, bought a ring for 
more than $200 and sure enough she did get 
a tag. She brought it in. The jeweler took 
it and said he would pay it, as it would not 
be over $3, and the sale was worth it. The 
fine will be charged up to profit and loss, 
The jeweler discussing the matter said that 
if he had not offered to pay the fine, pro- 
vided the car was tagged, the chances were 
he would have lost the sale. 








Allentown, Pa. 





All jewelry stores in Allentown 
closed Independence Day. 

Harry McKnight, 112 N. 6th St., returned 
home on Tuesday from Fort Wayne, Ind, 
where he spent several days transacting 
business. 

The following traveling men are calling 
on the trade in this locality: J. J. Horton, 
International Silver Co.; Mr. Reeves, Reeves 
& Mitchell Co. 


Paul Stern, of the Louis Stern Co., who 
is touring Europe with his bride, is sending 
picture postcards from Switzerland to his 
friends in the trade in this locality. 

E. F. Schertzinger, Slatington, was chair- 
man of this week’s meeting of the Slatington 
Rotary Club. At last week’s meeting of the 
fellowship committee of the club, Mr, 
Schertzinger was presented with the cus- 
tomary rosebud in honor of his birthday an- 
niversary. 

S. S. Brone, 735 Hamilton St., was elected 
a member of the finance committee of the 
recently organized Berkleigh Country Club. 
This club is composed of members hailing 
from Reading, Berks county, and Allentown, 
Lehigh county, and gets its name from the 
word “Berks” and a contraction of the word 
“Lehigh.” A number of Reading and Allen- 
town jewelers are enrolled as members. 

Traveling men calling on the trade in 
Allentown will rejoice to learn that the new 
Americus Hotel, at 6th and Hamilton Sts., 
is being rushed to completion. It is ex- 
pected that it will be ready for occupancy 
the first week in September. Orders are 
now being placed for the furnishings and fix- 
tures. The hotel will have 300 rooms with 
private baths and ample facilities for large 
dinners and other public and private func- 
tions. 

Owen “Scotty” Smith, charged with bur- 
glary in connection with the robbery of a 
show window at the Barney Berkov Jewelry 
and Loan Offices, 387 Hamilton St., was 
committed to jail Tuesday night for a hear- 
ing. The date for this has not been set by 
Alderman Bower, who issued the warrant 
on complaint of Motorcycle Officer J. Mc- 
Fadden, the arresting officer. Another war- 
rant for “John Doe” is in the hands of the 
policeman for Smith’s accomplice. Smith 
claims he does not know the man who, he 
says, told him he would receive $300 if he 
stood watch while the robbery was being 
committed. Merchandise valued at $25 was 
stolen from the show window, a portion of 
which, worth $18.50, was later recovered, 
hidden under a porch at a Hickory St. home. 
Officer McFadden had noticed the men some 
time before the robbery and later located 
them at Aronsky’s scrap yard. Smith was 
caught, but his companion escaped. 
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Seale R. A. Smith, Andersonberg, Pa., 
was a recent visitor here. 

Miss Harriet Alexander, of the sales force 
of the S. Kurtz Zook store, is spending a 
two weeks’ vacation at Atlantic City. 

Mrs. Benjamin Lichtenstein has returned 
from a seven weeks’ visit to her daughter, 
Mrs. Louis Rosenberg, at Milwaukee. 

Saul L. Solomon and family spent part 
of last week at Lewistown, Pa. C. W. 
Nutto, of the Solomon establishment, and 
wife have returned from a visit to Deer 
Mountain, Pa. 

Fred A. Wheeler, of the staff of the Non- 
Retailing Co., returned last week from an 
extended visit to Keene, N. H., and Mr. 
Wheeler will leave this week on a tour of 
their western trade. 

George Gollatz, Pasadena, Cal., and fam- 
ily are visiting friends here, having made 
the overland trip by automobile. He for- 
merly resided in Lancaster. They will re- 
main here a month. 

Among recent visitors were: Leo Henle, 
Sussfeld, Lorsch & Schimmel, New York; 
Louis Glick, Hammel-Riglander & Co., New 
York; S. H. Miller, Mt. Joy, Pa., and J. 
D. Mayers, Littletown, Pa. 

The reunion held here last week by the 
alumni of Alpha Chapter, Beta Sigma Fra- 
ternity, was a big success. The members 
of this chapter are students of the Bowman 
Technical School. The reunion continued 
three days. 

John B. Frantis, Clinton, S. C., a former 
student of the Bowman Technical School, 
visited Lancaster last week. Carl Breinig, 
of the traveling sales force of the H. S. 
Meiskey Co., has returned from a visit to 
Atlantic City. 

The beautiful memorial windows placed 


' in the Unitarian Church of Our Father, 


commemorating the “Emancipation of Man- 
kind,” came direct from F. X. Zetler, of 
Munich, Germany. The dedication services 
were conducted by the pastor, Rev. J. B. W. 
Day. 

Harold Rutishauser, Canajoharie, N. Y., 
returned home last week after finishing a 
course at the Bowman Technical School. 
Everett Broyles, proprietor of the Alderson 
jewelry store, Alderson, W. Va., a former 
student of this school, visited friends here 
last week. 

The silver cup which the Stanley Theater 
Co. will award to the winning baseball team 
of attaches of its three Lancaster theaters 
this Summer was furnished by W. W. Appel 
& Son. The senior member of the firm and 
his wife spent part of last week on an auto- 
mobile trip in central Pennsylvania. 

The 59th annual reunion of the Tucquan 
Club, a famous local camping organization 
of business and professional men, is now 
being held at their clubhouse at York Fur- 
nace, on the Susquehanna river. Among 
those attending are Alfred W. Moyer, T. 
Wilson Dubbs and Dr. J. Paul Roebuck. 

These visitors, former students of the 
Bowman Technical School, were here last 
week: W. E. Bailey, of Bailey & Holland, 
Uniontown, Pa.; Kenneth B. Daub, Pitts- 
burgh; W. Z. Perkinson, of the Schiffner 


THE JEWELERS’ CIRCULAR 


Jewelry Co., Greensburg, N. C.; Guy K. 
Herr, of Herr & Kline, Norfolk, Va.; W. 
K. Metzger, of the Fisher Jewelry Co., Sun- 
bury, Pa. 

The annual Summer vacation at the Ham- 
ilton watch factory was last week. Some 
of the employes are having an extra week 
at their own request. A cablegram received 
by the Hamilton Watch Co. last week from 
Honolulu says the Hamilton watch carried 
by Lieutenant Albert Hegenberger in the 
California-Hawaii flight functioned most 
satisfactorily throughout the trip. The time- 
piece is similar to the Hamilton watch car- 
ried by Commander Byrd in his dash across 
the North Pole. 


Nour ATTLEBORO 











Joseph McAvoy left last week for a 
vacation trip to Canada. 

John Killion and family are enjoying a 
vacation stay at Skowhegan, Maine. 

Mr. and Mrs. James P. Black have re- 
turned from a recreation trip in Maine. 

W. G. Clark & Co.’s factory was closed 
the past week for the annual vacation period. 

John McGowan left last week for a tour 
of northern New England and New York 
State. 

Alfred B. Hadfield, with the Evans Case 
Co., was married last week to Miss Helen 
La Porte. 

Mr. and Mrs. George Hartman are spend- 
ing a vacation period at York Beach down 
in Maine. 

Mr. and Mrs. Roland H. Sherman and 
family are spending the month of July at 
Harwichport. 

Mr. and Mrs. Percy Woodworth left last 
week for Nova Scotia, where they are spend- 
ing their vacation. 

Mr. and Mrs. J. Frank Mason, who are 
making an extended tour through Europe, 
are now in Italy, having visited France, Bel- 
gium, Germany and Switzerland. 

Mr. and Mrs. Percy B. Stanley and chil- 
dren left last week on an automobile trip to 
Canada. On their return they will spend 
two weeks in the Catskill Mountains. 

Edward E. Bauman, who holds a respon- 
sible position with the F. M. Whiting Co., 
was married last week, Saturday morning, to 
Miss Emily W. McAlpin and left at once 
on a honeymoon trip. 











The Webster Co.’s factory has been closed 
down the past week for the annual vacation 
period. 

Curtis W. Leonard, with The Watson 
Co., was married last week to Miss Mildred 
E. Sullivan of this city. 

Edmund Wuilleumier won the opening 
tennis tournament at Capron Park last 
Monday morning, a round robin affair in 
which everyone played everyone else, and 
out of a total of 56 games played, Wuilleu- 
mier won 43, leading Earle Fisher by one 
game. 

Miss Loretta Lareau, who has been with 
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the L. G. Balfour Co., for some time, was 
married last Monday morning to Henry E. 
R. Valle, at St. Joseph’s Church. 

Ernest Hill defeated Lawrence P. Keeler 
for the 1927 golf championship of the High- 
land Country Club on the Fourth when, 
playing two 18-hole rounds his score was 
144 to 146. 

Mr. and Mrs. Andrew B. Flagg have re- 
turned home after spending the past week 
at the Summer place of Mr. and Mrs. R. 
Foster Reynolds of Providence, at Camp 
Tanglewood, Bridgton, Me. 

Francis H. Stelter, with the Thomae Co., 
was married last Saturday morning at St. 
John’s Church, to Miss Margaret R. 
McLaughlin, who has been in the employ 
of the same concern for some time. 

Elwin A. Potter and two sons have pur- 
chased the interests of George M. Baker 
in the Baker & Potter Refining Co., rear 
of 100 Dunham St. The concern will 
change its name to Elwin A. Potter & 
Sons and will continue the same kind of 
business at the same address. The two sons, 
Maurice C. Potter and Donald M. Potter, 
who have been connected with the old con- 
cern for some time, have bought shares in 
the business. 








Atlanta, Ga. 


C. N. Thomas, retail jeweler, Savannah, 
Ga., was in Atlanta during the week on a 
short business trip. 

Mr. Mauck, with the Douglas Bros. Jew- 
elry Co., Troy, Ala. was an out-of-State 
visitor in Atlanta last week. He reports 
business conditions in his section as satis- 
factory. . 

H. S. Banta, of Newnan, Ga. was in 
Atlanta during the week, arranging final 
details for the coming State jewelers’ con- 
vention. Mr. Banta is president of the Geor- 
gia Retail Jewelers’ Association. 

J. P. Stevens, president of the Horological 
Institute of America, and E. B. Freeman, 
Jr., a member of the executive committee of 
the institute, have returned from Washing- 
ton, D. C., where they attended a meeting 
of the board of directors. 

Mr. Atkinson, of Latham & Atkinson, is 
planning on a trip to California and other 
far western points. While gone he will in- 
spect a number of large and modern jew- 
elry stores in search for new ideas to put 
in operation in the company’s new store on 
Peachtree St. 

A majority of the Atlanta jewelers closed 
their shops on the Saturday before the 
Fourth of July, giving their employes the 
benefit of a two-and-a-half days’ vacation. 
Shops were closed at noon Saturday, and 
reopened for business on Tuesday morning 
following the Fourth. 

Charles Pass, of Ewing Bros., wholesale 
jewelers, celebrated the Fourth of July bv 
getting lost in the Nacoochee National For- 
est, where he had gone on a fishing trip. 
After catching a fine mess of bass, trout 
and other fish, Mr. Pass discovered that he 
had become separated from his companions. 
After he had been gone the biggest part 
of the afternoon, a party was sent in search 
of him. He finally made his way back to 
the camp, after walking for more than 10 
miles through the mountains. 
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Editorials 





S noted at the 
time, the wild 
tales of “over- 
production of dia- 
monds” in South Africa during the 
first months of the year due to the 
opening of alluvial fields, were greatly 
exaggerated and it seems now that 
the statements of many writers that 
the alluvial production was about to 
double that of the entire country, were 
clearly without foundation and based 
on no statistics but simply upon wild 
rumor. Of course, the jewelry trade 
knew this but it was hard to make 
the public realize the silliness of the 
reports coming over here both direct- 
ly from South Africa and from Lon- 
don, and, in fact, for sometime after- 
wards newspaper writer took it for 
granted that the alluvial production 
had equalled or exceeded that of the 
mines. Fortunately, now, we have 
some authentic figures from South 
Africa which should set rest all these 
wild stories. They come in the form 
of a report to the Department of Com- 
merce from the American Trade Com- 
missioner at Johannesburg, Floyd E. 
Sullivan, which shows that while the 
diamond production of South Africa 
during January and February was 
larger than the previous year, it gave 
no real basis for the sensational ac- 
counts that were disseminated, prob- 
ably for an ulterior purpose and for 
their effect upon the stock market. 
According to Commissioner Sulli- 
van, during January the entire value 
of the diamonds produced in the mines 
and alluvial diggings was £1,112,632 
while in February, the total output 
from both was reported £1,185,502. 
This was at the height of the alluvial 
production and it brought the figures 
of the two months up to approximately 
25 per cent of the production of 1926, 
a substantial gain had this increase 
continued for the rest of the year, but 
in no way did it warrant the estimates 
that the sensational writers put. out to 
the public. 


Authentic Figures 
As to Diamond 
Production 


The total production of both mined.. 


and alluvial stones for 1926 is esti- 
mated at £10,683,597, Of this total; 
the value of the stones coming. from 
the mines is given as £6,681,047° and 
the value of the alluvial diamonds, 
£3,983,681. 


debris washers. : ow 

Trade Commissioner Sullivan’s re- 
port calls attention to the fact brought 
out before*the second reading of the 
government’s bill to control produc- 


The remainder are cred-,. 
ited to the mines as obtained from the " 


lature, that the government was in- 
terested to the extent of.one-fifth of 
the diamond production both of South 
Africa and South West Africa. 


MERICAN 
business has 

Tendency to gone through 

Exaggerate a complete revolu- 
tion in the last 10 or dozen years that 
is bringing to a head problems new to 
the business world, or at least problems 
hardly known in pre-war periods. In 
this country, from the end of or direct- 
ly after the war, there came a period of 
tremendous production which resulted 
in an expansion of industry to an ex* 
tent little: ‘drearned of by the older 
generation. ‘Factories increased to an 
enormous extent ; mass production was 
developed and the standards set in the 
boom times with its artificial stimula- 
tion, have been adhered to even though 
the factors which caused the artificial 
stimulation in buying have gradually 
disappeared. This was followed by 
the development of intensive selling 
methods and of high-powered sales- 
manship and sales campaigns that 
sought not only to grab the available 
dollar of the purchaser at the time but 
to get the dollars that would be avail- 
able in the future. The automobile in- 
dustry has been a particularly promi- 
nent example in this regard. All this 
has produced an intensive competition 
that has often shifted from the mer- 
chandise itself to the terms on which it 
may be purchased, and many mer- 





Jewelers Must 
Avoid Present 


‘chants have found themselves in a posi- 


tion of selling terms instead of mer- 
chandise. The resultant problems in 
the financial and credit worlds have 
been a natural consequence. 

As a corollary of the high-powered 
salesmanship and its development, 
there has been an intensive develop- 
ment in publicity methods both direct 
and in advertising, which has gradually 


fostered exaggeration and bombastic 


statement to a degree that has come 
close to misrepresentation. In most 
instances, the truth has been used, but 
often not the whole truth. What was 
used, .was.used ina way to create an 
idea of quality, quantity or value that 


the product advertised or exploited did 


not actually possess. Often the writer 
of advertisements has been so imbued 
with the idea that the product he de4 
scribes is “the best,”.“the gr est, 
“thé eheapest,;” that he has ued pm 
and phrases “that actually mislea@ th 


-buying; pubtig? Sometimes this is doné 


through carelessness, but ofttimes 


tion now-in. the’ South” African. legis===-thraugh ignorance—from-the-fact-that 
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the writer does not know the qualities 
of the competing products. This eyij 
is growing and is one of which 
jewelers, in particular, should take 
cognizance; they should be especially 
watchful when the advertising and 
publicity announcements are prepared 
by professional writers who do not 
understand the relative methods of the 
products about which they write. 

There is a growing resentment on 
the part of the public to this wave of 
misrepresentation, and our merchants 
and even our manufacturers can in no 
way afford to be classed with those 
who do not tell the truth and the whole 
truth about the things they advertise, 
The jeweler’s reputation (in fact, his 
chance of future success in business) 
is tied up in the confidence that the 
prospective customer has in him. This 
confidence extends to the printed as 
well as the spoken word of the mer- 
chant. Once shaken, it is hard to re- 
gain. For this reason, those in the 
jewelry trade more than those of any 
other industry should see to it that the 
products they offer are described ac- 
curately and not flamboyantly, and that 
every statement as to quantity, quality 
and value that is either directly made 
or can be inferred from their an- 
nouncement is possessed by the prod- 
uct advertised. 





S noted in the 

last issue of 

Tue JEWEL- 

ER’s CIRCULAR, an 
attempt is being made in Georgia to 
have the legislature pass a law allowing 
jewelers to sell articles left with them to 
be repaired and not called for, after one 
year. The bill, which is said to be re- 
ceiving the support of the Georgia Re- 
tail Jewelers Association is different in 
its text from the New York [Law passed 
in 1914, but, in effect, will give the 
jeweler the same relief if enacted and 
signed by the governor. Both laws 
provide for a written notice to the 
owner of the property, the New York 
statute providing for a 30 days’ notice 
in writing and that of the proposed 
Georgia statute, 10 days in advance of 
the sale. But the New York law pro- 
vides that the article may be sold at 
public or bonafide private sale to satis- 
fy the account, while the Georgia law 
provides the sale must be made by 
“public outcry before the court house 
door of the county where the person, 
firm or corporation making such sale 
had his business at the time of recetv- 
ing the article or goods to be sold. 
Both statutes provide that the residue, 
if any there be after the lien for repairs 
has been satisfied, shall be held to the 


(Continued on page 79) 
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A. Weingarten, of Frederick & Wein- 
garten, San Francisco, Cal., is an out-of- 
town visitor in this city. 

During the months of July and August, 
the office of Linhart & Morton, Inc., manu- 
facturing jewelers, 37 W. 57th St. will 
be closed all day Saturday. 

Leo Kobrin of Kobrin .Bros., Inc., im- 
porters of diamonds, 49 Maiden Lane, left for 
Europe on the France for a purchasing trip 
to the foreign diamond markets. 

According to a notice issued recently at 
Albany, N. Y., the name of the Continental 
Jewelry Importing Co., this city, has been 
changed to Continental Lomania. 

L. Hirsch, of L. Hirsch & Co., Los 
Angeles, Cal., is here on a buying trip and 
while in this city is making his head- 
quarters in the Hotel Pennsylvania. 

Joseph D. Little, manager of the sterling 
silver galleries of the International Silver 
Co. returned to his office last Friday, after 
a 10 days’ sojourn at his Summer home in 
Newbury, Mass. 

Louis Whitelaw, of Whitelaw Bros., im- 
porters of diamonds, 68 Nassau St., returned 
from Europe, several days ago, on the Aqui- 
tania. While abroad he made extensive pur- 
chases for his concern. 

Lee Bach, of Lee Bach, Inc., 527 Fifth 
Ave., sailed for Europe last Saturday on the 
new French liner, Jle de France, accom- 
panied by his wife. While abroad, he will 
visit the European markets. 

R. Scherer, importer of pearls and pre- 
cious stones, 527 Fifth Ave., was a passenger 
on the Leviathan, which sailed recently for 
Europe. Mr. Scherer has gone on a pur- 
chasing trip to the diamond markets of 
Europe. 

Michel Barmache, of Barmache-Dubrowin, 
Inc., platinumsmiths, 36 W. 47th St., sailed 
for Paris on the Ile de France on Saturday, 
July 2. Upon his return, Mr. Barmache will 
hrine with him some new ideas in Parisian 
jewelry. 

Louis B. Masin, of the Masin Watch 
Co., 65 Nassau St., will leave shortly for 
his territory including the middlewest. At 
the present time Mr. Masin and his brother, 
Murry Masin, are preparing their new Fall 
line of watches. 

Miss Rhea Silver, for eight years with 
L. W. Rubinstein, 15 Maiden Lane, returned 
from her honeymoon last week. Miss Silver 
was married several weeks ago to Samuel 
Eig, Jersey City, N. J., where she is now 
making her home. 

James G. Donavan, president of Donavan 
& Seamans Co., 743 S. Broadway, Los 
Angeles, Cal., accompanied by Mrs. Donavan 
and their daughter, has been in New York 
during the past week and left on Friday 
for a visit to Boston and other cities. 

The many friends of Sol Esch of Kaspar 
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& Esch, manufacturers of platinum mounting 
at 350 W. 57th St., who was operated on for 
appendicitis at Park West Hospital on 
June 26, will be glad to learn that he is re- 
covering so rapidly that he will shortly leave 
for his home in Far Rockaway. 

Herman Oppenheimer, formerly of H. Z. 
& H. Oppenheimer, who recently retired 
from the diamond business, will sail at mid- 
night tonight (Wednesday) on the New 
York accompanied by his wife for a pleas- 
ure trip to Europe. Mr. Oppenheimer will 
visit relatives in Germany and make a tour 
of the continent, but has no definite plans as 
to his itinerary, 

L. W. Rubinstein, 15 Maiden Lane, is 
continuing his trip around the world and 
was heard from recently in Paris. Mr. 
Rubinstein left New York, June 11, on the 
Leviathan and on this leg of his world 
cruise will visit Germany, Spain, Austria, 
Switzerland, England, Scotland, Norway 
and Sweden. He expects to return to New 
York early in December. 


The annual fishing trip of the Maiden 
Lane Fishing Club was held yesterday 
(Tuesday) after THE JEWELERS’ CIRCULAR 
had gone to press. The boat as usual left 
Pier 2, Sheepshead Bay, early in the morn- 
ing and took the members and their guests 
as far out as Ambrose Lighthouse. This 
club holds weekly fishing trip, but once a 
year the members are allowed to bring along 
guests. 

Joseph Jacobs, of I. & J. Jacobs, jewelers, 

122 Newark Ave., Jersey City, N. J., died 
on Sunday, July 3, after having undergone 
two operations for mastoids. Mr. Jacobs 
was born in New York and was 45 years 
old at the time of his death. His mother, 
the late Sara Nathan, founded the business 
about 40 years ago. Mr. Jacobs and his 
brother, Isadore, who will continue the busi- 
ness, were associated in business with their 
mother. 
- William King, 34 years old, and his wife, 
Lillian, 21, of 110 W. 64th St., were held, 
Sunday, in $500 bail each for hearing today 
by Magistrate Albert Vitale in West Side 
Court, charged with petit larceny. Detec- 
tives of the 68th St. Station arrested them 
Saturday midnight on complaint of Isadore 
Parnass, said to be a jeweler, of 32 Willett 
St. Mr. Parnass charged the woman “bor- 
rowed” a $600 diamond ring and then made 
him pay $20 to get it back. 

Sales representatives of L. Heller & Son, 
15 W. 47th St., have left for their respective 
territories after attending the sales con- 
ference held recently at the Hotel McAlpin. 
The men were all at the main office for a 
week. A banquet was held on the night of 
June 30 when an enjoyable entertainment 
program was presented. The salesmen left 
with their lines on July 5. The Heller 
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concern at present is preparing for its na- 
tional style show. The date and place 
where it will be held have not as yet been 
announced. 

Israel Platzer, dealer in diamonds and 
jewelry, 87 Nassau St., filed a voluntary 
petition in bankruptcy in the United States 
District Court, this city, last Friday. Under 
the new bankruptcy law, the alleged bank- 
rupt was not required to file his schedules 
with the petition, but the order appointing the 
receiver placed his assets at approximately 
$5,000, including merchandise, furniture, 
fixtures and equity in merchandise. The 
liabilities are claimed to be about $25,000. 
Judge Bondy’s order, signed the same day 
the petition was filed, appointed Frances A. 
Ballard as receiver under a bond of $2,500. 

The Manufacturers’ Credit Union filed 
suit in the Supreme Court on Tuesday last 
against Robert Schwerter and Robert 
Schwerter, Inc., to set aside the transfer of 
Schwerter’s retail jewelry business at 52 Ful- 
ton St. to the Robert Schwerter Corpora- 
tion, on the ground that it was in fraud of 
the creditors. The complaint alleges that 
the plaintiff obtained judgments for $592 on 
July 23 last, and for $374 on Aug. 26 last, 
against Schwerter, which have not been paid. 
Schwerter was examined in supplementary 
proceedings, it is alleged, and testified that 
he had been conducting the jewelry busi- 
ness for 30 years at 52 Fulton St. prior to 
June 18, 1926, and at that time he had prop- 
erty worth about $5,000, and also owned the 
machinery and a lease to 1934. It is alleged 
that Schwerter said that on June 24, 1926, 
he organized a corporation and turned over 
all his property, including the good-will and 
the lease, and that his wife is the principal 
stockholder, while he owns two shares and 
another stockholder has two shares. He 
testified that he received $1,000 for the prop- 
erty transferred. The complaint alleges that 
at the time of the transfer Schwerter owed 
other creditors more than $5,000 and that 
the transfer was in violation of the law, and 
in order to prevent the creditors from col- 
lecting their claims. A motion was made 
by the complainants for a receiver for the 
corporation on the ground that the transfer 
was in violation of the Bulk Sales laws. 
The motion was up Monday in Speciat 
Term, Part I, but argument was postponed. 
On behalf of the jeweler, Paul Jones, his 
counsel, claimed the transfer was made ir 
good faith, was legal and was done to pro- 
tect his wife, who was a bona-fide creditor 
for money loaned. He said the suit to set 
aside the transfer would be fought to a finish. 

The Roland Watch Co., which opened 
offices on the 15th floor of the French build- 
ing, 551 Fifth Ave., New York city, is now 
operating and showing its new line to the 
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trade. Leo Graubart, president of the con- 
cern, and A. R. Goodman, secretary and 
treasurer, are in active charge of the show- 
rooms. The Roland Watch Co. will spe- 
cialize in the importation and sale of high- 

ade Swiss watches only, of unusual and 
special design. Mr. Graubart and Mr. Good- 
man returned from Switzerland recently with 
a line of watches of quality that they state 
are of unusual value. Mr. Goodman is now 
covering his usual western territory in the 
interests of his new concern, 

The firm of Bongiovanni Bros., 19 W. 
30th St. will hereafter be known as the 
Bongiovanni-Deauville Corp. 

R. C. Kitzinger, Inc., jewelry manufac- 
turer, has moved from 36 W. 47th St., this 
city, to 530 Mulberry St. Newark, N. J. 

L. S: Meyer, of L. S. Meyer & Bro., 25 
Maiden Lane, returned from Europe several 
days ago on the Majestic after touring the 
Continent for three months. 

Barnett Robinson, of Robinson & Sverdlik, 
Inc, 527 Fifth Ave. will return on the 
Berengaria, Friday, July 15. After an ex- 
tensive tour of the European markets, he 
has decided to return, and leaves Aaron 
Sverdlik to continue the purchasing for the 
firm. 

In the report of the New England Jewel- 
ers’ Golf Tournament, published last week, 
H. R. Benedict was credited with having 
offered to give a silver cup to the next 
player, member or guest who made a hole 
in one. This was an error, as “Bob” Bene- 
dict; of South Norwalk, made the offer to 
the association. 

The Diamond Merchants Association, 15 
Maiden Lane, reports considerable progress 
and the officers are making many improve- 
ments in the quarters occupied by the or- 
ganization. They have developed in the 
Silversmith’s building service to members 
to a considerable extent and among other 
things have installed an office secretary, es- 
pecially for the benefit of out-of-town mem- 
bers that the latter may have all facilities 
for making the club rooms their headquar- 
ters. They will now have the benefit of 
a stenographer and will be able to have tele- 
phone messages or appointments arranged 
for them at the association. A number of 
out-of-town diamond men have recently 
joined this body. 

J. P. V. Heinmuller, of the A. Wittnauer 
Co., watch manufacturers, 30 W. 36th St., 
was the recipient of one of the first’ letters 
carried over seas by an aeroplane. The 
letter was sent to Mr. Heinmuller in care 
of the Agassiz factory in Switzerland and 
Was carried over the Atlantic on the plane 
Miss Columbia which flew recently from 
Long Island to Kottbus, Germany. This 
letter was postmarked in Hempstead on 
June 4 at 5 a. M., and stamped upon arrival 
in Berlin on June 6. It arrived at the 
Agassiz factory on June 7, late, and un- 
dcubtedly established a record for speed in 
the transmission of aviation mail from New 
York to Europe. Chamberlin and Levine's 
Plane was the first one to take mail across 
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the Atlantic to Europe. Beside receiving 
this letter Mr. Heinmuller met Chamberlin 
and Levine in Kottbus, upon their arrival. 

Colored diamonds, although rare, are not 
unknown to the jewelry trade. Although 
many jewelers possess diamonds that look 
like rubies, sapphires or topaz, few if any 
jewelers have ever seen a diamond that re- 
sembles an opal. However, a stone of this 
kind is now in New York and is in possession 
of Alfred Meyerowitz, 15 Maiden Lane, 
secretary of the Diamond Merchants Asso- 
ciation. The gem which is cut with four sides 
diamond shaped, measures about ** by * of 
an inch and weighs about 1.83 carats. It 
is milky white with a strong iridescence 
with red fire and shows up the coloring 
very pronouncedly under artificial light. The 
stone is believed to have come from Bahia, 
Brazil as it came here with a shipment of 
commercial diamonds from that country. 
Mr. Meyerowitz said that he would be glad 
to show the stone to any members of the 
trade who are interested in seeing a curiosity 
of this kind. 


An appraisal filed on Monday of the 
estate of Aaron Rodack, known as _ the 
“fighting jeweler of Washington Heights,” 
who was killed and his clerk severely 
wounded when his store at 3630 Broadway 
was robbed on July 22 last, shows that he 
left debts of $15,376, mostly for merchandise, 
and assets of only $7,219. His merchandise 
remaining after the robbery was appraised 
at $6,725. Mr. Rodack Ieft no will, and 
his estate was administered by his wife, Mrs. 
Rebecca Rodack, of 462 Old Orchard Ave., 
Montreal, who survived him, with two 
children, age 13 and nine years. Mrs. 
Rodack said in her affidavit to the State 
Tax Commission: “I have been unable to 
ascertain what property was stolen at the 
time of the robbery. From my knowledge 
of his business and his stock, I know that his 
loss was large.” Mrs. Rodack said that the 
business had been going three years and that 
the profits were merely sufficient to give her 
husband his living expenses. She said that 
after the greatest efforts with the assistance 
of friends, and through advertising in THE 
JEWELERS’ CIRCULAR, she could get only 
$6,500 for her hushand’s business. He had 
a bank account of $285. 

Announcement was made last week by the 
Adjustment Committee of the National 
Jewelers Board of Trade at a meeting of 
creditors of the Bailer Jewelry Mfg. Co., 
Inc., Memphis, Tenn., held at the board’s 
room July 8, that it had withdrawn from 
this case because the debtor had rejected the 
committee’s recommendation of an extension 
of time to pay creditors 100 cents on the dol- 
lar, embracing the provision that all obliga- 
tions of the debtor be endorsed by the Bail- 
ers. To safeguard the interests of creditors 
the undersigned committee was appointed to 
investigate the case further and to report 
its recommendation to creditors as soon as 
that will be possible, with power to take 
such action in the interim as counsel may 
deem necessary. The committee consisted 
of Fred Finkelstein, chairman; Joseph Ber- 
land, Albert Ellbogen, Veit Hirsh and Max 
Michelson. A resolution was unanimously 
adopted that all creditors refrain from tak- 
ing any individual action until the commit- 
tee will have reported and that all creditors 
co-operate to support its recommendation. 
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The committee has instructed counsel, Stern- 
berg & Rosen, to investigate the case and 
expects to report to creditors in the very 
immediate future. 


The Gem Club of New York held its third 
annual outing on Wednesday, June 29, at Idle 
Hour Inn, at Syosset, L. I. Members left in 
the morning from 6 Maiden Lane and drove 
to Syosset in time for luncheon. Shortly af- 
ter the luncheon everyone went to the golf 
course where an eccentric putting contest 
had been arranged. This was won by George 
E. Waid, who received a very handsome 
cigar lighter, suitably engraved. Runner up 
was John Bodenheimer. The committee then 
announced the ball game between the married 
men, captained by J. E. Herwig, and the 
single men, captained by John Wirth. The 
single men beat the married men by a score 
of 9 to 6, after an up-hill battle. The game 
was full of spectacular plays and the married 
men only lost because of a five run rally in 
the ninth by their opponents. After the ball 
game everyone went to Cold Spring Harbor, 
where water sports were enjoyed for a few 
hours. At this time the committee an- 
nounced meal time. A short speech was made 
by the President, F. Eugene Simonson, in 
which he thanked the committee for its hard 
work in arranging such a wonderful day for 
everybody. After dinner the committee an- 
nounced the last event of the day—a guessing 
contest, which was won by Henry Rieg. The 
prizes for the other events were then awarded 
and everybody started for home after voting 
that it had been one of the best outings they 
had ever attended. The arrangements com- 
mittee was composed of John Bodenheimer, 
John Wirth and George E. Waid. 


About 60 people, representing the office 
forces from the general office in New York 
and the office force in the Bridgeport and 
Providence plants, attended the outing of 
Handy, & Harman at Briarcliff Lodge, Sat- 
urday, which proved to be unusually en- 
joyable. The trip was made in private auto- 
mobiles and with the arrival of the em- 
ployes, about noon, a series of field events 
were staged. The golf putting contest was 
the first on the program, Miss Mabel Flower 
being the winner of the ladies’ event and 
G. H. Niemeyer of the men’s contest. Gold 
golf pins were awarded to each. In the 
quoits contest the prize was a_ beautiful 
sterling silver cup, donated by Mr. Brush. 
It will belong permanently to the person 
who wins it twice. This year’s winner was 
Howard Boynton. In the archery contest 
Miss Evelyn Ruthenberg was the most ac- 
curate and received a sterling silver slave 
bracelet. The peanut race created a great 
deal of merriment. Miss Irene Gilligan won 
this event and received a sterling silver per- 
fume container. In the three-legged race, 
for men only, Judson Travis and Robert 
Gillbanks finished in the lead. They re- 
ceived whisk brooms with sterling silver 
tops. John Egan. showed his supremacy in 
the baseball throwing contest and received 
a sterling silver ash tray. In the Harlequin 
race Roy Pride won a sterling silver belt 
buckle and in the deep sea fetching con- 
test William Bechtold won a sterling silver 
pocket knife. The last event of the day was 
won by Miss Mary Kenny and Henry 
Coons. Following the conclusion of the field 
events an enjoyable dinner was served to 
the picnickers. 
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NATIONAL PARK BANK 


of NEW YORK 


214 BROADWAY 





Uptown Offices 


ParK AVENUE and 46TH STREET 
SEVENTH AVENUE and 32ND STREET 


Banking 
In All Its Branches 


Commercial and Travelers’ 
Credit issued; Correspondents 
in all principal Cities in the 
World. Foreign Exchange 
bought and sold. Corporate 
and Personal Trusts; Safekeep- 
ing of Securities; Collection of 
Income. Investment Service 
for Customers. Safes in our 
Safe-Deposit Vaults at moderate 
rental. 


CAPITAL, SURPLUS and 
UNDIVIDED PROFITS, $34,000,000 





DIRECTORS 





Charles Scribner 
Richard Delafield 
Francis R. Appleton 
Cornelius Vanderbilt 
Gilbert G. Thorne 
Thomas F. Victor 

John G. Milburn 
William Vincent Astor 
Joseph D. Oliver 
Lewis Cass Ledyard, Jr. 
David M. Goodrich 
Eugenius H. Outerbridge 
Kenneth P. Budd 

John H. Fulton 

Frank L. Polk 
Benjamin Joy 

George M. Moffett 































GRACE NATIONAL BANK 
Fills a Real Need in the Trade 


Admirably equipped to advise and 
assist jewelers in all their requirements. 


HANOVER SQUARE Capital and Surplus $2,500,000 


We extend a courteous and sincere welcome 


NEW YORK 



































Gems jh. Orient 


Rubies Star Rubies 

Emeralds Star Sapphires 

Sapphires Cats-Eyes 
Lapis-lazuli 


Starlite (Blue Zircon) 


LUCIAN M. ZELL 


522 Fifth Avenue 
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Charles T. Evans, of Brayton’s, Inc., left 
Sunday night to attend a three-day conven- 
tion in Chicago of the National Association 
of Retail China and Glassware Dealers. 

The following out-of-town jewelers vis- 
ited the wholesale trade here last week: A. 
Aaronson, Dunkirk; C. D. Barnes, Silver 
Creek; Charles M. Schopp, Tonawanda; E. 
C. Kinere, Middleport; R. S. Mills, Akron; 
Mrs. A. M. Thomas, Niagara Falls, and 
George Kingan, Angola. 

Falk H. Carlin, who sold out his busi- 
ness last May and left for the Pacific Coast, 
returned to Buffalo last week after visiting 
California, Oregon and Washington and sat- 
isfying himself that Buffalo offers better 
prospects for the jewelry business than the 
far west. He has leased a store on Main 
St. near Oakwood Place, and will re- 
enter business at an early date. 

Plans for an annual Summer outing, to 
which members of the 24 Karat Club will 
be invited, will be discussed at the regular 
meeting of the Buffalo Retail Jewelers’ As- 
sociation, to be held in Hotel Statler on the 
evening of Thursday, July 21. As an ex- 
pression of opinion is desired regarding the 
place to be selected for the outing, a large 
attendance is requested by President Jerome 
A. Scherer. 

Two local jewelers were victims of rob- 
beries during the past week. On Thurs- 
day evening, while the family were away 
from home, burglars entered the home of 
William L. Russell, William St., jeweler, 
and took jewelry and household goods 
valued at between $700 and $1,000. Emil 
Block, who has offices in the Crosby build- 
ing, was held up by two young bandits 
early Saturday morning while on his way 
home from the club and was robbed of $69 
in cash and some safety deposit box keys, 
after being struck on the head with a blunt 
instrument. 











Traveling salesmen in New Orleans the 
past week included: George H. Rover of 
Quality Jewelry Co.; P. J. McGovern, the 
Napier Co.; C. F. White, Mulholland Silver 
Co.; Herbert L. Gardner, L. & M. Kahn 
& Co.; H. B.- Bliss, of Allsopp Bros.; A. 
H. Guertin, Gorham Co.; Harry C. Nie- 
land, C. F. Rumpp & Sons; C. T. Van 
Hise, Taylor & Co.; R. M. Blake, of 
Krementz & Co. 

The arrest of two youths wanted in Dallas 
for robbery and burglary was effected in a 
Canal St. pawn shop on July 4, by Captain 
Thomas DePaoli, head of the pawn shop 
squad, when the two boys tried to pawn 
a diamond brooch valued at $3,000 for $400. 
Captain DePaoli came upon the men as 
they were offering the brooch to the owner 
of the shop. It was of platinum and .con- 
tamed four large diamonds and 43 small 
ones. Questioned about where they had ob- 
tained it, they said first they had bought it 
in England, later, changing their story to 


say that they had been given the brooch by - 
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a boy in Texas. They were arrested and 
taken to the First Precinct station, where 
they were searched and a woman’s wrist 
watch found in their possession. Later in- 
vestigation of their room revealed a string 
of large pearls, a 38-caliber pistol and a 
black jack. Confronted with the material 
obtained in their room, they confessed that 
they had stolen the watch, brooch and pearls 
in Dallas, Tex., and had fled here. 











All of the retail jewelry stores of Birming- 
ham were closed on July 4. A number of 
the jewelers and their families went to the 
resort places and to the country on private 
picnics, while others spent the day at home 
resting. 

The Tarrant City Jewelry Co., Tarrant 
City, a Birmingham suburb, has joined other 
merchants of that suburb in a co-operative 
advertising campaign. The merchants there 
are using page advertisements in the 
Birmingham newspapers co-operatively. 

A bill has been introduced in the State 
legislature raising the amount of wages 
exempt in cases of garnishment from $25 
to $50. The Birmingham Credit Association 
and merchants generally are opposing this 
bill. Some merchants say with the right 
of exemption raised to $50 it would be im- 
possible to collect many bills in Birmingham. 

A new city ordinance which eliminates 
parking along Second and Third Aves., be- 
tween 19th and 21st Sts., is objected to by 
merchants in those blocks. Some mer- 
chants, especially dry goods merchants, say 
the parking elimination has reduced their 
business anywhere from 10 to 70 per cent. 
A committee of merchants called upon the 
city commission and requested that parking 
be restored in these blocks. It is probable 
that parallel parking of automobiles may be 
allowed by the city commission for one 
hour along these blocks, it is said. In the 
four blocks affected there are a half dozen 
or more retail jewelers stores. Some of the 
jewelers say the non-parking ordinance has 
injured their business. Others say it has 


not affected their business one way or the 
other. 














People of Portland have had brought 
home to them the importance of dealing 
with jewelers direct by the arrest and con- 
viction of a peddler who has been selling 
“fake” diamonds which turned out to be 
glass. A number of women were victimized. 

The specialty stores of the city have 
banded together recently in an organization 
which has for its primary object the build- 
ing up of prestige with the public, and secur- 
ing new customers. To that end they are 
paying for some page ads in the news- 
papers, emphasizing the service of the spe- 
cialty store. These ads are the work of 
advertising experts, and are well written 
and’ well illustrated. The fast one was 


79 


headed “Is that a genuine stone?” and por- 
trayed a woman consulting a jeweler. While 
it was not, as was emphasized, an advertise- 
ment for a jeweler, it made a pretty good 
one. A number of the advertisements were 
cut out, mounted on cardboards, and dis- 
played in jewelers’ windows. Carle Greve, 
jeweler, is the president of the association. 








EDITORIALS 


(Continued from page 74) 











order of the owner of the merchandise. 

The New York law has proved dis- 
tinctly satisfactory in the 13 years 
which it has been on the statute books 
and though not often resorted to, has 
given jewelers a remedy for a condition 
which formerly was almost intolerable. 
That the jewelers of all other States in 
the Union have not agitated such a law 
as our New York brothers enjoy, has 
been somewhat surprising and we are 
glad to see that the jewelers of Georgia 
have taken action on these lines. Jus- 
tice and equity should favor the enact- 
ment of the statute and we believe that 
if the Georgia jewelers can show their 
legislators what it has meant for the 
jewelers in the States that have such 
legislation (particularly New York), 
that their demand for the law will not 
be in vain. As far as we can see, the 
law works no hardship to the public, 
but protects the customer’s interest to 
the full extent, while saving the jewel- 
ers the hardship of having to carry un- 
called for repairs for an indefinite time 
during which they are responsible to 
the owners for their value. 











Newark jewelers started their Saturday- 
closing schedule last week for the Summer. 

R. C. Kitzinger, Inc., jewelry manufac- 
turer, is now located at 530 Mulberry St., 
this city, having moved from 36 W. 47th 
St. New York. 

Philip Stumpf has announced the cessa- 
tion of all business connections with the 
firm of Stumpf & Binder, Inc., effective im- 
mediately. Starting at once, he will enter 
business for himself, under the name of 
Philip Stumpf, at 449 Washington St. 

Conrad J. Brotherly, president of the 
American National Retail Jewelers’ Asso- 
ciation, accompanied by John Drake, execu- 
tive secretary of the National Publicity As- 
sociation, went on to Providence, R. I., from 
the Asbury Park convention this week. 

Robert Gordon, 33 years old, pleaded 
non vult recently to the charge of breaking 
a window of the Diamond Bros. Jewelry 
Co. at 863 Broad St., and taking jewelry 
valued at $345. He was sentenced in Judge 
Flannagan’s court to 18 months in the 
county penitentiary. The theft occurred in 
June, 1925. He was apprehended about two 
years later. 











Clarence Weylman, weil known Vineiand, 
N. J., retail jeweler, who was reported seri- 
ously ill, is said to be on the road to recovery. 

J. M. J. Costello, well known diamond 
dealer of Sansom St., and his cousin, George 
Costello, are on a motor trip through Canada. 
They have been heard from at Montreal and 
Quebec. 

C. W. Oakford of J. E. Caldwell & Co., 
returns this week from a long trip abroad 
during which he visited the jewelry centers of 
Europe to look over silverware of which he 
purchased a large quantity. 

Robert J. McConway, for several years 
employed in the watch materials department 
of M. Sickles & Sons, is now in business for 
himself in room 350, Burd building, 900 
Chestnut St., where he has a line of watches, 
diamonds and general jewelry. 

William Bunt, one of the city’s veteran 
watchmakers and jewelers, who for many 
years has had his shop and store at 1204 Fil- 
bert St., opposite the Terminal market, has 
moved to a suite in the Heed building directly 
across the street from his former place. 

Advices from his residence at Bryn Mawr, 
a suburb of this city, are that Charles H. 
Schlacks, president of the Keystone Watch 
Case Co., with a plant at Riverside, N. J., 
is convalescing from a severe attack of 
influenza which has confined him to his bed 
for some time. Mr. Schlacks is expected to 
be able to resume his post soon. 

‘J. E. Caldwell & Co. have exhibited several 
beautiful silver trophies in their display win- 
dows, which they designed and made for the 
annual tournament of the Pennsylvania Golf 
Association here this week. One of the 
trophies is a handsome silver loving cup on 
the graceful lines of a Grecian vase and 
beautifully engraved. Other trophies are 
silver flasks, shakers, leather kits, etc., all at- 
tracting much attention. 

Furman L. Shaw, well known Camden 
jeweler, whose store is at 514 Federal St., in 
that city, received many congratulations on 
his rescue of his son, Furman L. Shaw, Jr., 
from drowning in Great Egg Harbor bay 
near Ocean City following a gasoline explo- 
sion aboard the Shaw yacht, Friendship. Mr. 
Shaw and his two sons, the other, Harry, had 
just returned from a short cruise outside the 
bay and was making the craft fast to a buoy 
when the explosion hurled his oldest son into 
the water. Smoke enveloped the boat and 
Shaw, unable to locate the boy, leaped into 
the water and finally saw him struggling in 
the deep water. He seized the lad and swam 
to shore with him. Harbor policemen rescued 
the other boy and all were unharmed. The 
yacht was damaged badly. 

Final steps in the passing out of existence 
of the S. A. Macqueen Co., for years in the 
retail jewelry business on Walnut St., near 
17th St., have been taken in a petition filed 
in common pleas court for the dissolution of 
the company. A hearing will be held July 26. 
The company discontinued its store and dis- 
posed of its stock several months ago, Mr. 
MacQueen retiring from business. The store 
was robbed by bandits several years ago, 
goods valued at more than $20,000 being 
taken. Two men were convicted and 
sentenced to terms in the Eastern peniten- 
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tiary here for the crime but were paroled 
after serving only a short portion of their 
terms. A third bandit, the leader of the 
gang, escaped with the loot but was killed 
while engaged in another burglary. 

As a result of a meeting of creditors of 
Joseph Press, trading as Carlton’s at 1503 
Chestnut St., a committee was appointed 
with Max E. Gordon, Aisenstein & Gordon, 
chairman, to investigate the condition of the 
business, which had been supposed to be 
prospering until a short time ago. The com- 
mittee recommended acceptance of an offer of 
a composition at 20 per cent, 10 per cent in 
cash, the balance secured by notes payable 
within a year. The liabilities were given as 
approximately $80,0000, this being for mer- 
chandize while banks hold paper aggregating 
some $11,000. The assets were about $27,000. 
It is reported that a majority of the creditors 
have signed acceptance of the composition 
offer and that the business will be continued 
at the same address for the present at least. 


Philadelphia jewelers have been interested 
this week in statements by scientists attending 
the Chemical Institute of the American 
Chemical society at Pennsylvania State col- 
lege about experiments showing how the x-ray 
can be used to distinguish between the natural 
and the cultured pearl. According to Dr. 
George L. Clark, associate professor of 
chemistry at the University of Illinois, 
Japanese scientists are devoting much time to 
x-ray study of pearls, the ray showing the 
difference in structure between the natural 
pearl and the one induced to grow in the 
oyster by the introduction of an artificial irri- 
tant. According to Dr. Clark no secrets of 
manufacture are now safe from the penetra- 
tion of the x-ray which reveals every line of 
structure of the product, natural or artificial. 

Summer dullness has settled upon the 
jewelry trade here, both wholesale and retail 
and but little improvement is looked for un- 
til after the end of August. Leaders in the 
wholesale trade express confidence of a re- 
vival in business starting in the early Fall 
which with the business done in the first six 
months of this year will make for 1927 a 
better showing than 1926. The great major- 
ity of wholesale firms here in analyzing their 
June business found it well ahead of the same 
month last year and a large number of enter- 
prising retailers report the same experience. 
Consistent and persistent advertising is given 
by the majority of the latter as-one of the 
main reasons for increased June business. 
Jewelers must advertise and keep at it if they 
want to do business, is the advice of several 
larger retail firms. 

Quickness and agility of a 65 year old 
jeweler’s clerk resulted in the arrest of a 
watch snatcher after an exciting chase of 
several blocks through crowded streets in 
the central part of the city. The clerk, M. 
S. Voorzanger, was busy in the Philadelphia 
Jewelry Exchange at 102 S. 8th St., when a 
negro, who afterward gave his name as Ar- 
thur Butler, entered and asked to be shown 
a white gold watch. The clerk set a tray of 
watches in front of the negro and turned his 
back for an instant to get another tray. As 
he did so, Butler seized several watches and 
dashed out of the door. Voorzanger, active 
and agile, despite his age, ran after him 
through the streets crowded with shoppers 
and shouting “stop thief” pursued the negro 
to Market St. and then to 9th St., both dodg- 





July 13, 1927 


ing through the crowds. At 9th St., a traffic 
policeman, who heard Voorzanger‘s cries 
joined in the chase and captured the man 
near Filbert St., several blocks away from 
the store. Butler was taken to the 15th and 
Vine Sts. station where he was held for a 
hearing. He told the police he was starving 
and desperate. 








Canada Notes 





A. Crettien & Co., of Quebec, Que., have 
dissolved partnership. 

Patterson Bros., Ltd. jewelers of Sault 
Ste. Marie, Ont., have sustained a fire loss, 

W. E. Wilson, jeweler of Eston, Sask,, 
has sold out his branch store at Leader. 

Sam Pearlmutter, jeweler of Windsor, 
Ont., has sold out his business to Nathan 
Lifshitz. 

The jewelry store of Fontaine & Bros., 
Hart St., Three Rivers, Que., was broken 
into on the morning of July 7. Watches to 
the value of $400 were stolen. 

Out-of-town buyers calling on the To- 
ronto trade recently included: S. R. Diller, 
Thedford; J. S. Smith, St. Catharines; Miss 
N. Brown, Galt; P. H. Stock, St. Thomas; 
N. E. Nelson, St. Thomas, and N. F. Bas- 
sett, Oshawa, all Ontario. 

Much attention was attracted by the dis- 
play in the window of Ryrie-Birk, Ltd., of 
Toronto, of a large diamond valued at $30,- 
000 from South Africa. It is of the sap- 
phire blue variety, pear shaped and weighs 
8.25 carats. And it is especially valuable on 
account of the rarity of stones this color. 

Adrien T. Pommier, jeweler of Timmins, 
Ont., is having a run of hard luck. On 
July 1 his Summer cottage on a small island, 
near Butler Lake, was burned to the ground 
while he was on a fishing expedition, entail- 
ing a‘loss of about $6,000. Three weeks ago 
his jewelry store was damaged by fire when 
the Reed block was burned out, and a few 
weeks earlier the store was visited by bur- 
glars and about $800 worth of jewelry was 
stolen. 








Reading, Pa. 


Alexander Kagen, 627 Penn St., has been 
elected a member of the grounds and greens 
committee of the newly organized Berkleigh 
Country Club. 

Arthur Schwemmer, 214 N. 9th St., left 
on Saturday for Europe, where he will tour 
Germany, France and Switzerland. He ex- 
pects to visit the Junghans and Kienzle clock 
factories in Wurtemberg. 

Dr. H. M. Clunk, optometrist, was elected 
second vice-president of the Pennsylvania 
Optometric Association during the sessions 
of the American Optometric Congress held 
in Washington, D. C., recently. Dr. Clunk 
will control ali educational activities and 
enlarge the work during 1927. 











The Sanderson Jewelry Co., Kissimmee, 
Fla., gave a wrist watch as a first prize in 
an automobile parade contest held at Kissim- 
mee on July 4. There were 20 prizes given 
by representative firms in the town, and the 
Sanderson company was selected to give the 
most valuable and first prize. 
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Chicago Notes 





J. Wiler, of the W. R. Anderson Co., 
returned last week from Manitowoc, Wis., 
where he spent two weeks with his family 
resting. 

O. M. Skovsted, retail jeweler at Racine, 
Wis., spent a day in Chicago during the past 
week, looking over the markets and attend- 
ing to special business. 

Leonard B. Lewy and T. Leonard Good- 
man, of the Israel-Lessing Sales Co., left 
recently on a short business trip through 
the middle west territory. 

Ed Lang, of the former J. W. Cary Co., 
which was succeeded by the Ilch-Radecke 
Co.. St. Louis, is spending 10 days in Chi- 
cago visiting with old friends. 

Edward L. Stern, of the Jacques Kreisler 
Co. of New York, arrived in Chicago this 
week, after spending three weeks at the 
Pacific Coast visiting the trade. 

John T. Minder, of the Peoria Jewelry 
Co., manufacturing jewelers at Peoria, IIl., 
spent a few days of the past week in Chicago 
visiting the markets and calling on the trade. 

George Weidig, manager of the Chicago 
office of Joseph Fahys & Co., is spending a 
couple of weeks in the east visiting at the 
home office and factory and attending sales 
conferences. 

Park V. Bovyer, San Francisco repre- 
sentative for Buss-Linthicum-Thorson, has 
completed his traveling for this season and 
is now resting at his home in California 
for a few weeks. 

Howard Seebeck, Chicago representative 
for Barnett Daniels & Co., and the Arm- 
brust Chain Co., is spending 10 days at 
Greenville, Mich., with his wife visiting with 
relatives and frends. 

Joseph T. Brennan, western representative 
for Buss-Linthicum-Thorson, will return to 
Chicage very shortly after spending a 
couple of weeks in Wisconsin with relatives 
visiting and fishing. 

W. R. Anderson, ef W. R. Anderson 
Co., manufacturing jewelers at 32 N. State 
St, left last week for Heyworth, Wis., 
where he will enjoy a rest and do some 
fishing with some of his friends. 

Jules Schwob, of Adolphe Schwob, Inc., 
New York, arrived in Chicago last Satur- 
day and is spending a week here visiting 
with “Jim” Tice, the firm’s Chicago man- 
ager, and also calling on his many friends 
here. 

Gus Weinfeld and Bernard Drach, of the 
wholesale firm of the Block-Weinfeld Co., 
will leave this week for their respective ter- 
ritories. This is their first trip for the Fall 


season and they will be gone for several 
weeks, 

Sol Schweitzer, of Milton L. Ernst, Inc., 
diamond importers of New York city, left 
Chicago last week for home after spending 
a few days here. Mr. Schweitzer just com- 
pleted an extended business trip through the 
middle west. 

Ed Spears, of the C. H. Knights-Thearle 
Co., just completed his traveling for the sea- 
son and is now spending a few weeks in 
northern Wisconsin, fishing and enjoying a 
much-earned rest. Mr. Spears is accom- 
panied on this trip by his wife. 

The Corona Jewelry Mfg. Co. is now 
located in new enlarged offices on the 12th 
floor of the Capitol building, 159 N. State 
St. This firm specializes in fraternity 
jewelry, and have been located at 7 W. 
Madison St., for more than a year. 

Otto C. Hanisch, assistant to the super- 
intendent of the George H. Fuller & Son Co., 
factory at Pawtucket, R. I., arrived in Chi- 
cago last week in his automobile 
en route to Omaha, where he and Mrs. 
Hanisch will spend a couple of weeks visit- 
ing at the home of his wife’s parents. 

J. Wm. Thorson, of the wholesale watch 
firm of Buss-Linthicum-Thorson, Jewelry 
Mart, is spending 10 days in New York 
visiting with R. C. Linthicum. Both Mr. 
Thorson and Mr. Linthicum will return to 
Chicago some time this week, when a semi- 
annual sales conference will be held. 

“Al” Andrews, buyer and manager of the 
watch department for Spaulding & Co., re- 
turned to Chicago last week from a seven 
weeks’ business and buying trip in Switzer- 
land and other countries of Europe. Mr. 
Andrews called on the various watch fac- 
tories and visited with a number of friends 
while abroad. 

Charles P. Sippel and John Blaa, asso- 
ciated with the Juergens & Andersen Co., 
is expected back this week from a two 
weeks’ stay in northern Wisconsin where 
they enjoyed fishing. In order to sub- 
stantiate their fishing tales they sent in a 
box of fish to be divided among their asso- 
ciates. 

“Toby” Stern of Jacques Kreisler Co., 
and manager of their Chicago office, located 
at 27 E. Monroe St., accompanied by his 
wife, left this week for the home offices at 
New York. This is one of Mr. Stern’s 
regular trips through the east and he will 
be away for about three weeks. 

P. Scharsig, United States factory repre- 
sentative for the Gustav Becker clock fac- 
tories, Frieburg, Germany, returned recently 
from a three weeks’ business trip through 


the east and reports business as favorable. 
Mr. Scharsig will leave again some time 
next week on a trip through the middle west 
when he will call on wholesale distributors. 

Herman Kurzon, president of the Kurson- 
Saiken Co., purchased the entire interest of 
Jacques Saiken in that corporation. The 
business will be continued under the same 
name as heretofore. Jacques Saiken is now 
negotiating for space on W. Madison St., 
where he will engage in the wholesale jewel- 
ry business under the name of the Jacques 
Saiken Co, 

“Billy” Little, in charge of the New York 
office of the George H. Fuller & Son Co., 
arrived in Chicago last week, accompanied 
by his wife and their son Ward. They made 
the trip via motor and are making their 
headquarters at Lake Bluff, the home of 
Mrs. Little’s parents. Mr. Little is spending 
some time visiting at the Chicago office and 
renewing old acquaintances, 

The W. R. Anderson Co., platinumsmiths, 
announce that on or about Jan. 1, 1928, 
they will remove their office and shop to 
the new Pittsfield building, on the south- 
east corner of Wabash Ave., and Washing- 
ton St. During the past five years that this 
firm has been in business they have steadily 
grown and enlarged their space just two 
years ago. In making the move from their 
present location at 32 N. State St., they 
will greatly increase their space. 

Last Thursday morning about 9 o'clock 
two young men entered the office of Maurice 
Godefrin, diamond setter and manufacturing 
jeweler on the seventh floor of the Stewart 
building, 108 N. State St., and asked to see 
a Mr. Kelly. Mrs. Godefrin, who is asso- 
ciated in business with her husband, told the 
spokesman, the smaller of the two, that there 
was nobody there by that name. When he 
insisted that he had the right place, Mr. 
Godefrin, who was working at a bench near- 
by, tipped his chair in order to have a good 
look at the man. While doing that he was 
attracted by the reflection on the outer door 
of the private office door slowly opening. 
He immediately set off the “buzzer” burglar 
alarm. By that time one of the men gained 
entrance and with revolver drawn ordered 
the Godefrins to put up their arms and keep 
quiet. When they realized they were trapped 
one of the men threatened to kill Mr. Gode- 
frin, but thought better of it and they made 
their escape down the stairs, hollering “stop 
thief” and posing as officers. 

Major J. B. Caughey, of the Elgin Na- 
tional Watch Co., will leave this week for 
Asbury Park, N. J., where he will deliver 
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; 
an illustrated lecture before the New Jersey 
Retail Jewelers’ Association. 

J. W. Kirkpatrick, retail jeweler at St. 
Joseph, Mo., was a visitor to the Chicago 
markets during the past week. 

In the matter of S. J. Freedman, 2959 
Milwaukee Ave., the Chicago Adjustment 
Committee of the National Jewelers’ Board 
of Trade sent out the second dividend of six 
per cent. under the composition settlement. 

Leo J. Yeoman, retail jeweler at Wau- 
kegan, Ill., reported to the Pinkerton detec- 
tives and to the Chicago police last Friday 
that during the early morning hours the 
large display glass in his store was broken 
and several thousands of dollars’ worth of 
merchandise taken. Three men were seen 
to do the job, but they escaped before police 
arrived. 

Predicting that its business will be tripled 
within the next six months, the Sheets- 
Rockford Silver Co., 1008-12 Mulberry St. 
Rockford, Ill., has acquired a 250-foot 
frontage adjoining its present plant and 
Paul B. Bennett, vice president, announced 
plans for immediate construction of a large 
addition to the plant. The annual conven- 
tion of sales managers and executives was 
held here June 7-9 with R. W. Sheets, 
president and treasurer; Mr. Bennett, vice- 
president; B. B. Burgess, secretary, and J. 
A. Gulbrandsen, sales manager, leaders in 
the convention discussions. 











J. A. Conn, auctioneer, is now at Logan, 
O., conducting a sale. 

Harvey Hahn, Cowell & Hubbard Co., has 
been reelected president of the Ohio Germain 
Conference of the United Brethern Church. 

Mr. Grant, representing Baer & Wilde Co., 
Attleboro, Mass., was among manufacturers 
representatives calling on the trade last 
week. 

William Cohn, of the Wagner Gilger & 
Cohn Co., wholesaler, has left for his vaca- 
tion which he is spending at his home at 
Buffalo. 

B. H. Shephard and E. B. Gilbert of the 
Scribner & Loehr Co. will represent the com- 
pany at the State convention this month at 
Cedar Point. 

Mrs. Jordan, formerly with the Gorham 
Co., and now in business for herself was a 
visitor to Cleveland last week prior to her 
return to Europe. 

Among out of town jewelers in Cleveland 
last week were E. Krongold of Ashtabula; 
Sidney High, Medina; Max Smith, Lodi; F. 
H. Schinke, Dayton. 

George Nelson, retail jeweler of Hayden 
Ave., East Cleveland, has left for his vaca- 
tion. He has departed for Canada and is 
hunting and fishing. 

J. Brightman has completed the remodel- 
ling of his store at Woodland Ave., a few 
doors from E. 55th St., that was formerly 
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occupied by the Liebowitz jewelry store, and 
is now open for business. 

W. H. Kenyon and H. J. Cawein, of the 
W. H. Kenyon Co., wholesalers, are getting 
ready to start out on their respective terri- 
tories. Incorporation papers have been is- 
sued the company and they anticipate good 
business from all indications. They are 
Cleveland’s youngest wholesale house. 

William Martin retail jeweler of St. Clair 
Ave., at E. 125th St., has opened a branch 
store at 17112 Lorain Ave., and has placed 
J. H. Holkenborg in charge. He was form- 
erly connected with the St. Clair store and 
has had a number of years’ experience 
in the business. The formal opening was held 
on Saturday, July 9 and many floral pieces 
were received from friends in the trade. 
There was a good attendance on the part of 
the public. 

Klivans, Inc., was again the victim of a 
window smasher last week. The thief threw 
a large stone wrapped in newspaper through 
the window, scooped up jewelry within reach 
and escaped. The theft was discovered by 
a passerby who notified the police. The store 
which is at 507 Euclid Ave. is in the heart 
of the downtown retail section and even 
after midnight there are people around. 
Klivans has had its window smashed on 
several previous occasions. 

Stephen Tomasic, a retail jeweler at 6967 
Broadway, caused the arrest of two men 
cn a charge of swindling. According to the 
evidence presented’ the men tried to sell him 
half a dozen supposed diamonds, only one 
of which was genuine. Mr. Tomasic fol- 
lowed the pair to a restaurant and then called 
the police. It is believed by the authorities 
that the men have been working their game 
in Cleveland for several weeks and they 
have asked members of the trade to report 
if they have been approched on a proposition 
to buy diamonds by strangers. 

Charles Saunchgrow employed by the city 
street cleaning department picked up a brace- 
let last January that he thought was of the 
10 cent variety and put it in his pocket to 
give to one of his children. He forgot all 
about it until one day this week when he 
sent it over to Weigand Bros. retail jewelers, 
11010 Superior Ave., to see if it was worth 
anything. It proved to be made of platinum 
and was set with 45 diamonds and worth 
several thousand dollars. Police were noti- 
fied and are holding the bracelet to see if any 
trace can be found of its owner. 

The question of a State auction Jaw will 
undoubtedly be one of the chief questions to 
be considered at the coming convention of the 
Ohio Retail Jewelers Association at Cedar 
Point this month. The Cleveland Better 
Business Bureau has been asked for its 
opinion by Secretary Jack Moore of the 
association. and it is the opinion that the 
existing Cleveland ordinance fully covers 
every phase of this matter as far as Cleve- 
land is concerned, and therefore if a State 
law is enacted covering jewelry auctions, 
Cleveland will not be affected. It will be of 
interest to a number in the local trade to 
know that under the Cleveland ordinance an 
auctioneer or other person not a resident of 
the city, can purchase a stock from a Cleve- 
land jeweler and auction it off. The im- 
pression has prevailed that it was necessary 
for the person to be a resident of the city for 
six months before being eligible to hold an 
auction. A case came up this past week 
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along these lines, and it was the contention 
of both the license commissioner and also the 
attorney for the Cleveland Better Business 
Bureau that the purchaser need not be a resj- 
dent, but that he could only purchase and 
auction but one stock in a year. 















ites eee LO rr 











Among the activities of Fox & Son, in 
the Schmidt building, E. J. Fox, head of the 
company, left Saturday for Georgia and 
Alabama. He left soon after George S, 
Fox returned from the Carolinas. Fred 
Ullman, of the same firm, is now touring 
the Virginias. 

Edward Schumer, who formerly was iden- 
tified with the Schumer Bros.’ Co., in the 
Walsh building, has started an establishment 
of his own on the fourth floor of the Wig- 
gins block, 5th and Vine Sts. He will de- 
vote all of his activities to special orders in 
platinum work. 

Arno Dorst, president of the Dorst Co., 
was renamed chairman of the credit protec- 
tion committee of the Cincinnati Association 
of Credit Men. The list of appointments 
was given out by A. T. Woodward, newly 
chosen president of the association, Thurs- 
day. E. C, Brunst, of the Gruen Watch Co., 
was selected as State Counselor for the asso- 
ciation. 

Albert Wallenstein, of the Wallenstein- 
Mayer Co., was a busy man over July 4, as 
he is steward of the Miami Country Club, 
on the Little Miami river, near Loveland. 
Among Mr. Wallenstein’s duties is that of 
providing a full larder for the club, and as 
the entire membership was there from Sat- 
urday through to Monday evening, the ice 
chest was bulging. He came through with 
his task well completed. Mr. Wallenstein 
left Monday for a motor tour that will in- 
clude fishing and business through Michigan 
and the northwest. 

Ed H. Croninger, veteran jeweler, under- 
went a second draining operation at St. 
Elizabeth Hospital, in Covington, Sunday, 
July 3. Surgeons drained off more foreign 
matter this time than they did in the first 
operation and it was reported at Mr. Cro- 
ninger’s office Thursday that he will be 
somewhat weak. Although the physicians 
worked on him Sunday, Mr. Croninger in- 
sisted upon returning to his home, Monday. 
He simply refuses to take things easy, al- 
though efforts have been made to compel 
him to do nothing but rest until he makes 
a complete recovery. 

The new establishment of the Dorst Co., 
on Reading Road, south of McGregor Ave., 
is fast being remodeled into an enlarged 
jewelry manufacturing headquarters. The 
firm expects to move from the Walsh build- 
ing'at 3rd and Vine Sts. early in August 
and become settled in the new place during 
the slack season. While moving, all em- 
ployes will be given their annual vacation. 
Arno Dorst bought the three-story brick 
structure several weeks ago and he is re- 
arranging it so that the first floor will be 
devoted to the presses and heavy machinery, 
while the second floor will consist of offices 
and the remainder of the factory. It will 
be necessary to install all new electrical 
equipment, as the power changes from direct 
to alternating current in the new district. 





































TRADE CONDITIONS 


Milwaukee wholesale jewelers report that business 
at this time is good, considering the season. Most 
of the jewelers declare that they are ahead of 1926 
and state that things look excellent for Fall. Novel- 
ties of all descriptions are expected to be extremely 
popular judging from the interest so far displayed 
in them by retail jewelers, and by the fact that 
manufacturers are showing a lot of them. Jewelers 
state that they believe colored stone combinations 
in necklaces and other costume jewelry will be 
popular and say that they have noticed a consid- 
erable demand for men’s scarf pins. 


J. F. Rehfeld, Keusel Bros., has been con- 
fined to his home during the past week be- 
cause of illness. 

Ray Millington, Plainfield, Wis., visited 
Milwaukee wholesale jewelry houses for a 
short time last week on his way to Chicago. 

C. E. Lugviel, who formerly conducted a 
retail jewelry establishment in Oconomowoc, 
is now associated with W. F. Notbohm of 
the same city. 

The Milwaukee golf courses found favor 
in the eyes of Henry N. Marks, jeweler at 
Appleton, Wis., when he visited the city 
during the past week. Mr, Marks called on 
a number of Milwaukee wholesalers while 
he was in the city. 

Members of the Milwaukee Wholesale 
Jewelers’ Association spent a sociable eve- 
ning together at the Tuckaway Country 
Club here during the past week. The jew- 
elers enjoyed a game of baseball, after which 
a dinner was served. A short business meet- 
ing was conducted. 

Jack T. Montgomery, Reliance Silver Co., 
is spending his Summer vacation at the pres- 
ent time in northern Wisconsin. When he 
returns, John R. Montgomery will take his 
vacation, which he expects to spend in In- 
diana. Herbert Johnson and Tillie Bower, 
of the company, will also be away on their 
vacations at that time. 

Among the out-of-town retail jewelers 
who called upon Milwaukee wholesalers 
during the past week are: Mrs. William 
Liulevich, Racine; E. E. Chady, White- 
water; Mrs. A. Estberg, Waukesha; C. E. 
Lugviel, Oconomowoc; John Brhely, Cud- 
ahy; Mrs. R. Hille, Menomonee Falls, and 
Maurice Schneider, Burlington, 

Edward M. Wals, of the Reliance Silver 
Co, reports that satisfactory adjustments 
have been made with insurance companies 
following the fire which caused serious dam- 
age to the inside of his store. Within three 
or four days, according to Mr. Waals, the 
company will be back to normal and wiil 
be doing business on its. usual scale. 

L. J. Thomcy, 1012 Muskego Ave., Mil- 
waukee, has bought out the jewelry store 
of Stanley & Anderjeski. Mr. Anderjeski 
has been in the jewelry business about three 
years and is now retiring because of ill 
health, He is going to Colorado. Mr. 
Thomcy is well known among retail jewel- 
ers. He was established in the downtown 
district as a trade watchmaker for a number 
of years, 

‘Henry F. Stecher, treasurer of the 
National Jewelers’ Mutual Fire Insurance 
Co., has announced that a new system of 
books has been started which divides all 
the accounts by States. “Each State wants 


THE JEWELERS’ CIRCULAR 


to know what is done in each individual unit, 
so we are inaugurating the new system,” 
said Mr. Stecher. “It can really be desig- 
nated as a sort of expansion program which 
shows that the company is growing, and 
growing fast.” 

The automobile of E. H. Warnke, Sr., of 
the E. H. Warnke Co., here, which was 
stolen from his garage last week, has been 
found and the thief has already been sen- 
tenced to from one to five years in prison. 
The car, as before stated, had been taken 
from Mr. Warnke’s garage, and it was 
found in a yard behind a bakery shop, where 
the thief kept it during the day. In the 
evening it was used for social purposes. De- 
tectives were notified of the fact that a car 
was being kept in a yard during the day 
and only taken out at night. They waited 
until the man called for the car in the eve- 
ning, when they arrested him. It proved to 
have been his third offense. 
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W. F. Taylor, of Hugh Connolly & 
left this week on a two weeks’ rest up in 
Northern Michigan. 

Arthur Senave, 14526 Charlevoix Ave., 
passed the week-end and the Fourth with 
friends in Chicago. 

Jack Williams, of the W. F. Broer & Co., 
at Toledo, left this week for New York 
City. He is on a buying trip. 

Mrs. W. FP. Hawley, a retail jeweler in 
River Rouge, a suburb of Detroit, is en- 
joying a two weeks’ pleasure trip. 

Mr. and Mrs. Ackstein, the former of the 
Bell Jewelry Co. in New York, were guests 
of friends in Detroit over the Fourth. 

Roy Niedermiller, formerly with Hugh 
Connolly & Son, has recently joined the sales 
forces of Alva Hunn, 4614 Grand River 
Ave. 

Peter Walters, a member of the sales staff 
of 1. Fredman, wholesale jeweler, passed the 
week-end on Catawba Island, out in Lake 
Erie. 

Frank Neipp and Gerald Nay, of the De- 
troit branch of the Scribner & Loehr Co., 
passed the Fourth with friends over in 
Ontario. 

Harry Merry, of E. H. Pudrith & Co., 
has returned from a two weeks’ motor trip 
that took him through Illinois and Northern 
Michigan. 

Norman Krause, formerly a manufactur- 
ing jeweler in Chicago, has recently joined 
the sales forces of the Maiden Lane Jewelry 
Co., in Detroit. 

A. F. Crongeyer, at Wyandotte, is now 
busy making a number of improvements. A 
new store front is being constructed and the 
place otherwise improved. 

Stewart Green, of Mt. Clemens, was a 
caller on the Detroit wholesale jewelers this 
week. He caters to a large Summer trade 
and reports that business in this line is 
starting favorably. 

An attempt to rob the Joseph Gumm 
jewelry store at Jackson, Mich., as made 
recently when a thief hurled a brick wrapped 
in a newspaper through the large plate glass 
window. He became frightened and ran 
away before he could gather up any of the 
jewelry. 
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It has been recommended by the board of 
directors of the Retail Merchants’ Associa- 
tion that through July and August retail 
stores, including jewelry establishments, will 
close each week day at 5 p. M. This policy 
was adopted in response to numerous re- 
quests from members of the organization. 

H. T. Monroe, of the Wallace-Monroe 
Mfg. Co., has returned home from an ex- 
tensive sales trip that took him through 
most of the southwest. He expects to leave 
shortly for another extensive trip. C. E. 
Wallace, of the same organization, and 
family, passed the Fourth in an inland lake 
near Kalamazoo. 

The DeMaestri Jewelry Co., 16547 Hamil- 
ton Ave., has rented the store that adjoins 
the present one and after remodeling has 
taken place will have doubled its floor space. 
The company is installing new equipment 
and also considerably increased the size of 
its stock. The location is adjacent to a pros- 
perous residential section. 

Hugh Connolly & Son now expect to be 
established in their new Woodward Ave. 
store on July 8. The work of remodeling 
is now well along towards completion. Miss 
Bessie Boyce, formerly with the J. L. Hud- 
son Co., and Miss Sally Smith, formerly 
of the Newcomb-Endicott Co., have recently 
joined the sales staff of Hugh Connolly & 
Son, 

Two men, one armed with a pistol, and 
the other with a razor, entered the retail 
jewelry store of Manelli Bros., 7709 Harper 
Ave., recently and held up Adolph Manelli. 
Sixteen watches, three diamond rings and 
$100 were taken. They made their way to 
the street and boarded an automobile in 
which a third man was waiting. Then they 
quickly disappeared. 

E. W. Berg, of E. H. Pudrith & Co., and 
Mrs. Berg, passed the week-end and the 
Fourth at Niagara Falls. Al Kanberg, of 
the same organization, and C. Klink, another 
jeweler in the Metropolitan building, put in 
a good share of the Fourth of July umpir- 
ing a baseball game at the Turner Summer 
home near Mt. Clemens. Garner Sly, also 
of the Pudrith organization, sat in a boat 
most of the day out in Little Crooked Lake, 
near Brighton, Mich., where he landed a fine 
string of bass. 


Louis Wasserman, operating a retail 
jewelry store at 9129 Jos Campau Ave., in 
Hamtramck, a suburb of Detroit, reported 
to the police that two men entered his place 
about 4 o'clock one afternoon this week, 
held it up and escaped with merchandise 
valued at approximately $1,500. The men 
first asked to look at some rings and as soon 
as trays were placed before them, covered 
Mr. Wasserman with pistols. Then grab- 
hing the jewelry they made their escape into 
the street. The police were called but no 
trace of them or the merchandise was found. 


Several representative members of the 
National Association of Credit Jewelers met 
in Detroit Tuesday morning for the pur- 
pose, it is stated, of considering the matter 
of government tax on uncompleted credit 
sales. These jewelers feel they should not 
be taxed on the entire amount of a sale where 
a person pays only a part of the purchase 
price and then disappears and makes no 
further payment. They claim they should 
only be taxed on the actual amount that 
was paid in the transaction. 








































































J. V. Rollins and wife enjoyed the Fourth 
at Lake Winona. 

A. W. Gray and wife are visiting relatives 
and friends in several Ohio cities. 

F. M. Dale, Sullivan jeweler, was here 
last week visiting the wholesale houses. 

Edward Watts, of Hoffan & Co., Inc., is 
out of the city on a two weeks’ vacation. 

Allen Pickett, watchmaker for Henry 
Andersen, 33 Monument Circle, spent a 
most enjoyable Fourth of July in Chicago. 

The Standard Jewelry Co., 405 Illinois 
building, is enjoying a brisk business. Two 
new men have been added to their staff of 
workmen. 

A. R. Gray, of Gray, Gribben & Gray, 
has just returned from a motor trip to 
Dayton, Cincinnati and points in Kentucky 
and southern Indiana. 

Fritz Fromm, Baldwin-Miller Co., at- 
tended the meeting of the Indiana jewelers 
at West Baden last week. Mr. ‘and Mrs. 
Fromm and daughter are now visiting 
relatives in Ohio. 

The Federal Loan & Jewelry Co. has 
opened a store at 219 W. Washington St. 
M. Olschewitz and I. C. Davis are partners 
in this company. It will continue to operate 
its other jewelry store at 246 Indiana Ave. 

J. P. Mullally has decided to continue in 
business. His new location is on the fifth 
floor of the State Life building. Albert 
Zink, associated with Mr. Mullally for the 
past 15 years, and P. E. Smith, who has 
been in Mr. Mullally’s employ for three 
years are with him. 

Harry A. Sebel, W. F. Regan and Q. 
Austin East have organized a company which 
will be concerned with importing and 
wholesaling jewelry, watches and diamonds. 
The new firm is known as Harry A. Sebel, 
Inc., and is located at 420 Illinois building. 
Miss Beatrice Burge, of Beech Grove, is 
assisting in the office. 

Smashing the plate glass window of the 
Wilson & Co. jewelry store at 114 N. 
Illinois St., thieves made their get-away 
with much valuable jewelry from the dis- 
play window, about 12:15 a. m. Sunday, 
July 3. A man saw the thieves at work and 
immediate report was made to the police but 
they were unable to catch them. The loss 
has not yet been ascertained, however, it 
is covered by insurance. 

Mr. and Mrs. Schlagel, of the American 
Optical Co., delightfully entertained the 
employes of the local branch and their 
friends to the number of 35 at a picnic 
at Brendenwood Estates, Thursday, June 
30. The store closed early in the after- 
noon and the workers and friends motored 
out to the delightful place where sports 
and pastimes were indulged in until the 
dinner hour when all did justice to the 
delicious repast provided. Later the guests 
assembled in the house and a social evening 
was enjoyed. 

Thieves carried off diamond rings valued 
at $270 from Rites jewelry store, 45 S. 
Illinois St., recently. Access was gained to 
the merchandise by smashing a front dis- 
play window with a padded brick. The 


theft was thought to have taken place about 
Evidently 


5 aA. M. the thieves were 


THE JEWELERS’ CIRCULAR 


away before completing the job, 
valuable pieces within easy reach 
taken. This is the third time 
months that this store has been 
robbed of its window display. Richard D. 
Evans, manager, said that the loss was 
covered by insurance. 

John E. Keller, proprietor of a pen shop 
at 41 W. Ohio St., is one of the outstanding 
successful business men of this city. His 
pen shop is one of the largest and best fitted, 
owned by one individual, in the entire United 
States. Until last Fall Mr. Keller conducted 
his shop cn the second floor of the building 
where he now has a street location. He 
asserts that during the first month at the 
present location he enjoyed a business equal 
in volume to one-third the volume of busi- 
ness of the entire preceding year. Mr. 
Keller receives orders for repair work 
from all parts of the country. 


Oklahoma City 


The Koetsch Jewelry Co., Guthrie, Okla., 
has added A. F. Faulkner, watchmaker, to 
its mechanical staff. 

Ray Deveraux, Peoria, Ill., has opened a 
jewelry store at Edmond, Okla. The latest 
and best fixtures have been installed. 

R. L. McMinn, proprietor of the McMinn 
Jewelry Co., 219 S. Main St., Tulsa, Okla., 
has taken his brother into partnership with 
him. 

Gray’s Diamond Shop, 109 N. Bell St., 
Shawnee, Okla., has recently been newly 
decorated and new fixtures have been added 
and indirect lighting installed. 

M. R. Tanne-Hill, proprietor of the Tanne- 
hill jewelry firm, Drumright, Okla., has 
sold an interest in his business to C. L. Roun- 
Tree, Cushing Okla. The firm will be 
known as the Tanne-Hill-RounTree Jewelry 
Co. The firm has added an optical depart- 
ment. 

T. S. Terry, Bartlesville, Okla., has added 
a gift shop. Some changes in the interior 
of the store have been made. A clock room, 
which is 10 by four feet, has been built in one 
side in the rear of the store. Mr. Terry, told 
a representative of THE JEWELERS’ CIRCULAR 
that, since he has installed his clockroom, he 
has not lost a single customer from any out- 
side attractions or interference of a friend. 
A similar booth has been added to care for 
the flat ware. 


Salt Lake City 


John W. Peters, Brigham City State sen- 
ator and prominent jeweler-optometrist, has 
returned from a vacation in Idaho, where he 
has been fishing. 

Recent local visitors include, M. Mendoza, 
Fulmer & Gibbons; Lawrence C. May, Law- 
rence C. May & Bro., Inc.; and Joseph H. 
Rogers, Alphonse Jeddis Co. 

Raymond D. Boes, manager of the Boes 
jewelry store, South Main St., and son of 
John Boes, former president of the Utah 
Jewelers’ Association, was last week elected 
president of the Utah Lodge of Eagles. 

A co-operative buying association has been 
started in Salt Lake City. One jeweler, do- 
ing business on South Main St., has already 
been signed up to allow members of the 
club a discount on purchases. About 150 


frightened 
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members have been enrolled to date 
announced by the officers. 

E. D. Harrison, proprietor of the Har- 
rison Jewelry Co., Pocatello, Ida., has dis. 
posed of the business to his son, Parry Har. 
rison, Mr. Harrison, Sr., went to Pocatello 
from Logan, Utah, in 1892. For some years 
prior to that he was head of the watch in- 
spection department of a Utah railroad, For 
the present, Mr. Harrison will reside jp 
California. 


it is 
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The Fourth of July was generally cele. 
brated here by the jewelers and their friends, 
Automobile tours were made to Yosemite, 
the Big Bear country and the beaches. Most 
of the trips were to the mountains where 
the road conditions are ideal. 

Feagans & Co., 7th and Olive Sts., are 
advertising that they will retire from busi- 
ness at that address and that the entire 
stock of $1,500,000 worth of merchandise 
will be closed out at auction. The advertise- 
ment states that as yet the concern is not 
ready to announce its plans for the future 
but it is stated that the store at 7th and 
Olive Sts., will be discontinued. 

Champ Vance, vice-president of the Los 
Angeles Gas and Electric Corporation, had 
words of praise for the action of the Los 
Angeles jewelers in giving such decided im- 
petus to the work of the Forest Fire Fight- 
ers Reserve. The three trophies donated are 
only an emphasis of what southern Cali- 
fornia is doing in the work of conservation 
and in the task of making our forests safe 
for the campers. 

Dorothy Robertson, who was to serve a 
sentence in San Quentin for the robbery of 
one of the Los Angeles jewelry firms, will be 
given probation. The jewels were returned 
and the mother of five children is to be given 
a chance to make good by Judge Hardy be- 
cause he says she was tempted to steal 
because of over indulgence of her children 
due to her goodness of heart. The jewelry 
firm agreed to the probation and everybody 
is happy. This is one of the series of rob- 
beries which have worried the iocal men. The 
jewelers of ‘Los Angeles are only anxious to 
protect their own business and prevent the 
recurrence of robberies and the action of 
Judge Hardy meets with the approval of the 
leading jewelers here. 

The tragic end of the transcontinental rec- 
ord breaking trip has dampened the ardor of 
the Los Angeles jewelers who were prepared 
to receive the Kleins, father and son, here in 
this city. Young Klein was killed neat 
Kansas City and his father so seriously in- 
jured that he died. The fact that a well- 
known Chicago jeweler was out to make a 
record by automobile stirred up considerable 
enthusiasm here. It was deemed advisable 
to make a real event of the novel tour and 
there was to have been a reception in which 
leading men of this city would have had an 
important part. Now all of the plans must 
be abandoned and an otherwise remarkable 
journey has been ended abruptly. The 
course of the machine was being watch 
carefully and it was thought they would 
have arrived here in ample time to make 
the Fourth of July holiday season eventful. 
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TRADE CONDITIONS 


There has been some improvement in trade with 
both the wholesale and retail jewelers in Evansville 
and towns in southern Indiana, southern Illinois 
and western and northern Kentucky during the past 
few weeks with the coming of better weather condi- 
tions. Retailers express the opinion that their volume 
of trade will be as large, if not larger, during July 
and August than it was during the corresponding 
months of last year. General business conditions 
are as good now as they were this time last year. 
Reports from the rural communities are to the 
effect that farmers have been making great headway 
in their work, and that they are in much better 
humor than they were a month or two ago. 





William Artes, of the Charles F. Artes 
Co., 324 Main St. has returned with his 
wife from a visit to New Harmony, Ind. 

A great many retail jewelers from south- 
ern Indiana towns went to Lincoln City, 
Ind, on Sunday, July 10, to attend the 
fourth annual picnic and patriotic gathering 
of the Boonville Press Club, of Boonville, 
Ind. This event generally attracts from 
8,000 to 10,000 people from many counties 
in southwestern Indiana. The picnic is held 
in Nancy Hanks Park, which was named in 
honor of the mother of Abraham Lincoln 
and whose ashes are buried in the park. 
William B. Carleton, local correspondent of 
THe JEWELERS’ CIRCULAR, owner of the 
Boonville Enquirer and president of the 
Boonville Press Club, presided at the cere- 
monies at the last annual picnic and made 
an address on “Motherhood” at the grave of 
Lincoln’s mother. Following this address, 
a large floral wreath was placed on Mrs. 
Lincoln’s grave. Then followed a program 
of sacred and patriotic music and two ad- 
dresses of a high order. Steps are now be- 
ing taken to convert the Nancy Hanks Park 
into a national shrine. 


A century and a quarter ago or there- 
abouts, a clockmaker at Plymouth, Conn., 
proudly turned out a household timepiece 
whose gears and entire works were of wood. 
Today the clock is still running and keeping 
perfect time in the furniture shop of E. W. 
Nash, 811 Chestnut St., this city. It is more 
than a grandfather’s clock, for it has out- 
lived a couple or more of grandfathers. 
Mr. Nash brought the clock with him to 
Evansville about a year ago, when he moved 
here from New Harmony, Ind. It has been 
in his possession for 40 years and its early 
history is lost in the cobwebs of antiquity. 
“I know it must be at least 125 years old,” 
Mr. Nash declared the other day to the cor- 
Tespondent of THe JEWELERS’ CIRCULAR. 
“We have a record that the clock was 
brought from Butler county, Pa., in 1815, 
when William Hunter, brother-in-law of my 
father, Andrew Nash, came down the Ohio 
river on a flatboat to settle at New Har- 
mony. That was 112 years ago and Mr. 
Hunter had the clock for a number of years 
before coming down the river; so I feel safe 
in presuming that it is in the neighborhood 
of 125 years old.” This unusual clock, 
which has cog wheels of apple wood and 
bearings of the same material, is even ahead 
of some modern clocks in its completeness as 
a chronometer. It tells everything from 
seconds up to and including the days of the 
months. The hands are made of lead, while 
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the weights, which furnish the motor power, 
are zinc canisters filled with gravel. The 
lead and zinc comprise the.sum total of the 
metal used in its construction. Silas Hoad- 
ley, manufacturer and retailer of the clock, 
has this to say of his product, as evinced by 
a faded label posted inside the cabinet: “The 
public may be assured that clocks made at 
the above factory (Plymouth, Conn.) are 
equal, if not superior to any made in this 
country. The genuine are all marked ‘S. 
Hoadley, Plymouth’ on the face.” Mr. Nash 
says there is no price on this ancient time- 
piece of wooden machinery, as it is not for 
sale. It’s an heirloom in the same class with 
the genuine flaxen coverlet, hand spun and 
woven by his grandmother before the year 


1800. 











Carl Dossel, retail jeweler of Whitehall, 
Ills, was a trade visitor among the local 
wholesalers last week. 

Frank Simmons, well known north-side 
jeweler at 8114 North Broadway, is back 
again after enjoying a trip for several 
weeks. 

Joseph Mariner, well known in local trade 
circles, spent a few days here among 
friends. He was en route from Honolulu to 
New York city. 

O. C. Stegmaier, Jefferson City, Mo., was 
seen among the local wholesale houses dur- 
ing the past week placing some business for 
needed articles in his line. 

O. J. Fritsch, the west-end jeweler at 1016 
Hodiamont Ave., has been passing some of 
lis vacation superintending the construction 
of a clubhouse for himself and friends on the 
Big River, near Piedmont, Mo. 

E. A. Horstmeyer, of 5958 Easton Ave., 
is reported back to his store again from 
business after being laid up by illness. He 
was recently named vice-president of the 
newly organized organization of jewelers, 
both retail and wholesale, from all sections 
of the city. 

W. G. Drosten, president of the Drosten 
Jewelry Co., at 9th and Olive Sts., left last 
week on a business trip to New York city 
and other eastern points. He was called 
away suddenly and was unable to be present 
at the testimonial dinner given by the trade 
to Herman Mauch. 

Nova P. Logan, secretary of the Hess & 
Culbertson Jewelry Cc., at 9th and Olive 
Sts., left, July 2, with his wife on a three 
weeks’ vacation trip to points in Canada. 
Their first objective was Montreal where he 
attended for several days, the conference of 
Gorham dealers. Later they planned to visit 
Boston, New York, Philadelphia and Wash- 
ington, before returning home. 

Salesmen for the local wholesale concerns 
are all out now for the new season. The 
last of the men got into the field following 
the Fourth and the local wholesalers are re- 
porting some incoming business as a result 
of the men’s departure. Collections are re- 
ported improving in some sections and the 
general outlook seems to be good for an 
excellent business for the next three months. 

Among the local retail establishments 
which are co-operating in the St. Louis 
Times Atlantic City Beauty Pageant, from 
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the jewelry trade are the J. L. Freund 
Jewelry Co., 314 N. 6th St., and the Gerhart- 
Bauman Jewelry Co., 510 Washington Ave. 
This contest is an annual affair at which 
beauties from various cities all over the 
United States compete for honors. The local 
tryouts will begin at the Missouri Theatre, 
here, on Monday, July 11. 

Saturday trade has slowed down consider- 
ably and is not expected to revive for the 
next six weeks, with the large department 
stores closed all day in addition to some of 
the specialty apparel shops. This has been 
the custom for the past three years and re- 
sults in diminishing the number of shoppers 
downtown on Saturday, although a num- 
ber of the smaller stores keep open, some 
until one o’clock, others until five. The 
jewelry stores are closing at one o’clock so 
far as the larger retail shops are concerned. 











Ludwig-Fuller Jewelry Co., has just re- 
turned to Kansas City to stock up for the 


[Fall sales campaign in Texas. Mr. Majors 
reports that the situation in Texas is im- 
proved due to the advance in cotton prices 
and the increased export of cotton expected 
this year over last. Texas will be a much 
better market for the jewelry salesman this 
Tall than last, according to Mr. Majors. 

Ben Weinstein, clerk in jewelry and loan 
shops of Kansas City, opened a new store 
at 9th and Main Sts., July 1. This is Mr. 
Weinstein’s first venture on his own account. 
The new jewelry, trunk and loan shop is 
situated just across from the Westgate 
Hotel, the old site of the store of Max 
Daniels, widely known jewelry merchant 
who retired June 1 of this year. The store 
was completely renovated and redecorated 
and now has a floor space of 118 feet by 25 
feet. 

Manufacturing jewelers of Kansas City 
are largely occupied in getting their sales- 
men off to their territories with Fall lines. 
The Woodstock-Hoefer Watch and Jewelry 
Co. men departed last week. The C. A. 
Kiger Co. will send out its sales staff the 
first of next week, and salesmen for the 
other houses will be on the road soon. 
The Meyers Jewelry Co. reports that its 
sale of medals and sporting goods trophies 
has not abated during the past few weeks. 
Track trophies are most in demand at 
present, with the Fall sporting season already 
developing orders for seasonal trophies. 








More than $500 worth of watches were 
stolen one morning recently when a thief 
smashed the plate glass show window of the 
Ray W. Gumm Watch Co., 122 E. Douglas 
Ave., Wichita, Kans., with a brick wrapped 
in newspaper. It was the third robbery of 
the kind in the downtown section within three 
weeks. After smashing the glass, the thief 
evidently took his time to select the most 
costly watches on display. The robbery was 
discovered by a patrolman at 5 in the morn- 
ing. The window was robbed in a similar 
manner as were the windows in the Crown 
Jewelry Co. and Levitt Bros., about two 
weeks previously. 
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Minneapolis and St. Paul 





Matt Lyngaas, retail jeweler, New Rich- 
mond, Wis., was in St. Paul on July 1. 

Mack A. Hurlbut former president of the 
American National Retail Jewelers’ Associa- 
tion, Fort Dodge, Ia., was in Minneapolis, 
July 5. 

Ernest Schmidt, retail jeweler, Howard 
Lake, Minn., called on his acquaintances in 
the trade when he was in Minneapolis on 
July 5. 

John E. Mork, retail jeweler, Dawson, 
Minn., made a business trip to Minneapolis, 
July 6. Dawson is due west of the Twin 
Cities, about 120 miles. 

Mrs. F. H. Otto, wife of F. H. Otto, re- 
tail jeweler, Hastings, Minn., came to Min- 
neapolis, July 6, looking for some additional 
help in the watchmaking department. 

The Jeffery & Harris Co. wholesale 
jeweler, 704 Hennepin Ave., Minneapolis, 
has enlarged, rearranged and redecorated its 
showroom, giving it a much more attractive 
appearance. 

Frank A. Walters, of the manufacturing 
jewelry firm of Walters & Werner, 501 Ryan 
building, St. Paul, left July 2 for Duluth, 
Minn., where he spent the Fourth of July 
with relatives. His parents make their home 
in Duluth, 

F. G. Schloser and J. Ray Pierce, of the 
manufacturing jewelry firm of Barth & 
Schloser, 100 N. 7th St., Minneapolis, re- 
turned July 5 from a week’s pleasure trip 
to Montana. Mr. Schloser and Mr. Pierce 
visited the oil fields. 

Miss Theresa Thomason, of the wholesale 
jewelry firm of Louis C. Gaus & Co., 100 N. 
7th St., Minneapolis, arrived home, July 4, 
from the Pacific Coast, where she went on 
a pleasure trip. She was away four weeks 
and came back by way of Canada. 

Irving Brask, who represents the whole- 
sale jewelry firm of Thos. B. Wilson & Co., 
100 N. 7th St., Minneapolis, in the Twin 
Cities, has been away on his honeymoon. 
He expected to spend about two weeks at 
Island Park, Lake Minnetonka, near Min- 
neapolis. He left July 4. 

Roy Beard, traveling representative for 
Esslinger & Co., wholesalers of jewelers’ 
supplies, returned July 2 from a trip which 
took him through western Minnesota and 
North Dakota. He reported finding things 
favorable for a “bumper” crop, with pros- 
pects for a good Fall business. 

Clifford Smith, formerly of Brainerd, 
Minn., has opened a retail jewelry store at 
Port Angeles, Wash. Mr. Smith was em- 
ployed about two or three years in a Brain- 
erd retail jewelry store, and went directly 
from there to his new home in Washington. 
He had his new store ready to open about 
June 15, 

M. H. Goodman, M. H. Goodman Co., 
wholesale jewelers, 624 Ryan building, St. 
Paul, is expected to return about July 15 
from his present western trip. He left 
May 19, and went as far west as Havre, 
Mont. Reports from the St. Paul office in- 
dicate exceptionally good prospects for Fall 
business. 

Fred Wehler, retail jeweler, Algona, Ia., 
called on his friends in the jewelry trade 
when he was in town July 6 on a combined 
business and pleasure trip. He made it a 
point to attend the Minneapolis-Louisville 
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baseball game, and took added interest in 
the contest because of the fact that Louis- 
ville is his former home. 

William J. McKay, identified with the re- 
tail jewelry trade in Minneapolis for a num- 
ber of years, expects to open a new retail 
store at 143 Baker Arcade on Aug. 1. He 
is making arrangements for several unique 
features. to be employed in his new store. 
Mr. McKay was in the gold department of 
J. B. Hudson & Son, Minneapolis, for some 
time. 

James R. Hume, jewelry sales conductor 
for the T. K. Kelly Sales System, Nicollet 
Ave. at 26th St., Minneapolis, has returned 
to town after an extended business trip. He 
arrived July 1, and made arrangements to 
spend a large part of the Summer at a cot- 
tage at Island Park, Lake Minnetonka, a 
favorite Summer report for Minneapolis 
business men just west of town. 

A. L. Heuer, of the wholesale house of 
the H. E. Murdock Jewelry Co., 501, 100 N. 
7th St., Minneapolis, returned the first of 
July from an extended trip. He went first 
to Milwaukee, and then made side trips into 
northern Illinois, where he visited the fac- 
tory of the Western Clock Co., La Salle, Ill. 
He was away from town about two weeks, 
and was accompanied by his family. 

A. E. Madsen, president of Rettig, Hess 
& Madsen, wholesale jewelers, 100 N. 7th 
St., Minneapolis, returned July 7 from Chi- 
cago, where he visited the Chicago office of 
the firm a few days. Mr. Madsen expects 
to leave July 18 on an extended western 
trip through the States of Colorado, Idaho, 
Oregon, Utah and Washington, remaining 
away from Minneapolis a period of from six 
to seven weeks, 

James D. Dougherty, manager of the re- 
tail jewelry firm of J. B. Hudson & Son, 33 
S. 7th St., Minneapolis, returned the eve- 
ning of July 4 from a trip to Arcadia Lodge, 
just south of the Canadian border, where he 
did some fishing. He motored up, and was 
there four or five days. He was accom- 
panied by Mrs. Dougherty and a party of 
friends. On the return trip, he started early 
in the morning and reached home the same 
day. 

Oscar W. Jacobson, retail jeweler, Sand- 
stone, Minn., was a St. Paul visitor on July 5, 
and he was seen at a ball game at Lexing- 
ton Park, St. Paul, rooting for the home 
team. He had just been visiting his parents 
over the Fourth of July, and stopped in St. 
Paul on his way back to Sandstone. Mr. 
Jacobson reported a slight improvement in 
business in his community during the latter 
part cf June and during the early part of 
July. 

R. Saygol, R. Saygol Co, wholesale jewel- 
ers, 509 Ryan building, St. Paul, expects to 
leave in September for Europe. He intends 
to do some buying in the novelty markets, 
and before returning expects to travel 
through Czecho-Slovakia, England, France 
and Germany, remaining overseas for some 
time. Mr. Saygol was born in Sheffield, 
England, and it is his intention to stop here 
for a short visit with his many relatives who 
are living there. 

Jeffery & Harris Co., wholesale jewelers, 
704 Hennepin Ave., Minneapolis, expect to 
send their traveling representatives on the 
road July 11 with their Fall line of goods, 
“Ben” Harris going into North Dakota and 
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Montana, Roy Lowenthal going 
northern Minnesota, Wisconsin and upper 
Michigan, and E, E. Dykeman coverin 
western Minnesota and South Dakota, Me 
Harris expects to be away about eight 
weeks and drive part of the time. 

Games in the jewelers’ league of the Min. 
neapolis Municipal Amateur Diamond Ball 
Association, which were played on July 5 
left the teams with the following standings: 
The D. O. K. Jewelry Co., 10 won, none 
lost, 1,000 percentage; T. K. Kelly Sales 
System, 7 won, 3 lost, .700 percentage: 
Waters Genter Co., 6 won, 4 lost, .600 se. 
centage; Ostbye & Anderson, 4 won, 5 lost 
444 percentage; Barth & Schloser, 2 won, 
7 lost, .222 percentage; Max E. Bruhn, none 
won, 10 lost, .000 percentage. 


Roy Mickelsen, engraver, 612 Ryan build. 
ing, St. Paul, expected to leave July 2 on an 
extended fishing trip over the week-end and 
the Fourth of July, but he was taken seri- 
ously ill on the evening of July 1, and it was 
necessary for him to undergo an operation 
for appendicitis the following morning, 
Harold W. Petersen, manufacturing jeweler 
and diamond setter, visited Mr. Mickelsen, 
July 5, and found him rapidly recovering his 
strength. He is at the Midway Hospital, 
and may stay there about three weeks, 

James D. Dougherty, manager of the re- 
tail jewelry firm of J. B. Hudson & Son, 33 
S. 7th St., Minneapolis, gave the last of the 
series of his radio talks for the past season 
on June 27, when he spoke on “Jade.” These 
talks have been given at regular intervals by 
officials of the firm and members of the sales 
staff, over station WHDI, Minneapolis, and 
have been highly commented upon by the 
radio listeners. 

Jacob Garon, manager of the Minneapolis 
office of The Julgar Co., wholesale jewelers, 
100 N. 7th St., Minneapolis, and a party of 
friends narrowly escaped what might have 
been serious injury when the automobile in 
which they were riding, July 4, was struck 
from the rear by another car and thrown 
into a ditch, where it turned over. Mr. 
Garon and his friends were coming from 
Duluth, Minn., to Minneapolis, and were 
near Cloquet, Minn., when the accident oc- 
curred. The other car is reported to have 
gone on without stopping to aid those in the 
overturned automobile. It is believed that 
the identity of the other driver has been 
established. 


through 








Business Troubles 





Samuel J. Blumberg, Auburn, N. Y., is 
offering 20 cents on the dollar to creditors. 

An involuntary petition in bankruptcy has 
been filed against Perlman’s, Inc., Detrott, 
Mich. 

An involuntary petition in bankruptcy has 
been filed against the Climax Chain Co, 
Newark, N. J. 








Jewelry, novelties and notions are being 
sought by a firm in Berlin, Germany, 4 
cording to the bulletin of the Bureau 9 
Foreign and Domestic Commerce. File 
number 26219 covers this request and further 
information will be given by the Bureau at 
Washington, D. C., or any of its branches 
if reference is made to this number. 
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Mr. and Mrs. J. W. King spent the holi- 
days over July 4 in reconditioning their 


‘yacht, which was not ready for service, but 


soon will be. 

Leo W. Kaye, of Knox & Kaye, is on his 
way to the European diamond markets on 
the firm’s annual purchasing trip. He sailed 
from New York a few days ago. 

Mr. and Mrs. Fritz Barkan and family are 
spending the Summer in Mill Valley at the 
country estate of Dr. A, Barkan, Fritz Bar- 
kan’s father: Mr. Barkan commutes. 

After spending some little time here, 
Harry Kaufman, of the Kaufman Mfg. Co., 
New York, left for Los Angeles ‘to visit the 
trade there. William S. Fulton accompanied 
Mr. Kaufman south. 

Practically all the San Francisco whole- 
sale jewelry establishments were closed from 
Friday, July 1, at 5 Pp. M.,, till the morning of 
July 5.. This full three days gave people a 
chance to get out of town. 

Clyde J. Schoenfeld, who has just returned 
from a trip through the Napa Valley, says 


‘that he found crops were very good and 


business conditions quite fair. He is leaving 
to visit his customers in the Sacramento 
Valley. 

Frank L. Jeddis, of the Alphonse Jeddis 
Co., plans to take a short vacation at the 
Feather River Inn about the middle of July. 
J. G. Rogers, who is in Salt Lake, expects 
to be back shortly at the home of the Al- 
phonse Jeddis Co. 

Stanley J. Beard, of Kielty & Beard, is 
leaving for a 10 weeks’ trip through the 
northwest which will include Oregon, Wash- 
ington, Idaho, Utah and Nevada. James L. 
Callan is visiting the Coast cities of northern 
California for the firm. 

‘Jack Monasch, who travels for S. H. 
Friend, was out on the road over July 4. At 
the office it was not known exactly what 


point he had reached on his trip, but every- - 


one knew he would spend the day in fishing 
wherever he might be. 

Sydney Weinshenk, of Mayer & Wein- 
shenk, and Mrs. Weinshenk, are in the dia- 
mond markets of Holland on a purchasing 
trip and expect to be away a month or six 
weeks longer. Morris C. Mayer has just 
returned from a trip south. . 

Malcolm Campbell, of Campbell & Ginder, 
was visiting this city over the holidays. 
Other jewelers:from various California cities 
here the same week included: A. S. Shad- 
dow, Fresno: A. Seibak, Antioch; William 
Dupen, Sacramento and Carl Noack, of C. 
J. Noack, Sacramento. N. J. Silberstein, 
of Spokane, Wash., was also here. 

A wedding that has the good wishes of the 
trade was that of Miss Mollie Scribner, who 
was married to Walter Bullock at a quiet 
ceremony in Oakland, late in June. The 
young bride is the capable assistant and office 
manager for George Smith. Coast manager 
for the Keystone Watch Case Co., in the 
Jewelers’ building. 

_ Among recent representatives of New 
York jewelry houses to call on the trade 
were: William Schenkein, of Herman Klein- 
berg & Fils; Alfred Goldsmith, of Gold- 
smith & Loopuit; Leo Kahn, of L. & M. 
Kahn & Co.; Mortimer Conner, of Jacques 
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Kreisler, and A. Pretzfelder, of Bayer, 
Pretzfelder & Mills. 

E. B. Dukeman, well-known diamond 
broker of Los Angeles, was in San Fran- 
cisco a few days ago, on his return from the 
east. Some months ago he was held up and 
robbed in his office by diamond thieves, but 
he was fortunate in that one of the thieves 
was caught as he ran from the bujlding and 
the other thug was taken in a short time, the 
loot being recovered. One of the robbers is 
in San Quentin penitentiary and the other 
in Folsom. 


Pacific Coast Notes 


T. E. Westberg has taken possession of 
the jewelry business he purchased recently 
from A. H, Mealey in Walla Walla, Wash., 
and has settled with his family in that city. 

The David H. Kirk jewelry store in the 
Granada Theater block, Camas, Wash., has 
been opened for business. The proprietor 
has a nice stock of goods and his location is 
good from a business standpoint, as that part 
of town is going ahead. 

The Glendale, Cal., branch of the Lewis 
jewelry store, 137 Brand, Glendale, is re- 
ported by L. B. Alexander, manager, to have 
just completed the most successful six 
months in its history. 

After being associated for over seven 
years with Reddy & Co., Medford, Ore., 
Larry Schade is opening a jewelry store of 
his own in Medford. It is a very complete 
establishment for a town of Medford’s size 
and carries a watch repairing department, it 
is reported. ; 

The jewelry business in Berkeley, Cal., 
picked up with the arrival at the beginning 
of July of about 5,000 students for the Sum- 
mer school of the University of California. 
The majority of these students are teachers, 
and Walter Shaw, a leading jeweler of 
Berkeley, says that the coming of these 
students always stimulates repair work. 

Earl Bothwell, San Jose, president of the 
Northern California Jewelers’ Golf Associa- 
tion, won the tournament at the Lions’ Na- 
tional Convention at Miami, Fla. With two 
consecutive rounds of 89 and with a handi- 
cap of 18. Bothwell won the international 
title of golf championship with a net score 
of 141. Mr. Bothwell had been president 
of the San Jose Lions’ Club for the past 
year, turning over the reins to his successor 
in May last. 

Will F. Poole opened his new jewelry 
store at 325 D St., Marysville, Cal., on June 
23. He recently sold his interest as senior 
partner in the jewelry firm of Seward & 
Poole, Marysville, to Jack Seward, and is 
now launched out in business for himself 
in a store that he has spent considerable time 
and money in modernizing and making very 
attractive. He carries jewelry, with a spe- 
cial line of diamonds, watches and silver- 
ware and is specializing in jewelry-making 
and _ stone-setting. 

















A firm in London, England, is in the 
market for jewelry according to an an- 
nouncement made by the Bureau of Foreign 
and Domestic Commerce. The Bureau has 
given this request File No. 26221 and further 
information will be given by the Bureau at 
Washington, D. C., or any of its branches 
if reference is made to this number. 
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holding a successful auction recently. 

Clarence Cunningham, Council Bluffs, Ia., 
has returned from his vacation spent in Wis- 
consin. 

W. H. Reeves, Onawa, Ia., has gone to 
Chicago and will go on east for a trip of 
some weeks. 

Mr. and Mrs. O. C. Homan, Omaha, have 
gone to Providence and New York for an 
extended trip. 

Among the out of town jewelers who were 
in Omaha during the week were Mrs. Harry 
Stone, Malvern, Ia.; W. H. Reeves, Onawa, 
Ta. 

A silver cup which is the second prize 
for the winners of the Midwest Open 
Championship Horseshoe Pitching tourna- 
ment to be. held at King Lake, Sunday, 
July 17, has been furnished by T. L. Combs 
& Co. ’ 

The Jewelers’ Picnic at Krug Park, 
Omaha, last week was a big success, except 
that it rained at about 10 o’clock at night and 
cut the party short. People rushed for home, 
and this left the picnic incomplete. Immedi- 
ately the Omaha & Council Bluffs Jewelers 


- Guild, sponsors of the picnic, decided to hold 
an adjourned session of the picnic, Friday, ° 


at the same place. J. P. Byrne, chairman of 
the entertainment committee for the picnic 
and the other members of the committee re- 
ceived a lot of enthusiastic congratulations 
for the way they handled the picnic arrange- 
ments. 

A. F. Smith of Omaha did a little amateur 
detective work last week on a matter that 
may result in restoring a long lost Masonic 
ring to its owner. Incidentally THE JeweL- 
ERS’ CIRCULAR was instrumental in bringing 
this about. THE JEWELERS’ CIRCULAR pub- 
lished an item from Milwaukee | stating 
that a dealer in old papers and rags 
had found a Masonic ring among the 
old rags and papers accumulated, and 
that the ring contained the name presum- 
ably of the owner,-“Kykendahl” and the name 
presumably of the manufacturer, “Buechner.” 
Both names seemed dimly familiar to Smith 
and he pondered for some time. Then he 
remembered that Kykendahl was the name 
of a wealthy family, members of which still 
live in Denver, who have for generations 
owned a corner lot on the most valuable 
corner in Omaha, 16th and Farnam Sts., 
where the Securities building now stands. 
Then Mr. Smith began to work on the name 
“Buechner,” and finally remembered that this 
was the name of a manufacturing jeweler 
who held forth in Cheyenne, Wyo., many 
years ago. Mr. Smith immediately dictated 
a letter to the Milwaukee rag and paper 
dealer telling what he knew about the two 
names and it is presumed that the ring will 
find its owner from these clues. 








The Bureau of Foreign and Domestic 
Commerce announces that a firm in Lisbon, 
Portugal, is in the market for all kinds of 
jewelry. File No. 25666 has been given to 
this request and further information will 
be given by the Bureau at Washington, 
D. C., or any of its branches if reference 
is made to the file number. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tue 
JEWELERS’ CirRCULAR regarding any advantageous 
device or plan which they are utilizing in con- 


nection with their business. 











Making People Stop, Look and Listen 





A Selling Plan Described by A. F. Keast 


Editor’s Note—This article is published by special permission of the United States Post Office and subscribers are 
hereby notified that the advertising of this scheme through the United States mails is prohibited, being, according to the 
United States Post Office authorities “in conflict with Section 473, Postal Laws and Regulations, and when put in 
operation all matter having any reference to it is according y unmailable.” 
hibited should it conflict with any municipal or state ordinance concerning the distribution of anything by lot or chance. 


The plan would of course, also be pro- 




















ETTING passersby to look into your 
shop window nowadays is no mean 
accomplishment, but compelling them to lin- 
ger a while once they pause to look is quite 
another matter. 

A jeweler’s window may be ever so effec- 
tively dressed with seasonable merchandise, 
the draperies and throws may exhibit good 
taste in the choice of colors that harmonize, 
the generous use of price tags may evidence 
correct merchandising methods, and yet 
with it all probably only a small percent- 
age of those who pass the window will 
take time to pause long enough to make 
a mental note of all that the window con- 
tains, 

Frequent and striking changes of dis- 
plays does, however, tend to quicken the 
buying pulse of window shoppers, since it 
keeps alive their interest in what a jeweler 
has to offer from time to time in the way 
of new goods, as well as educates them 
to a better understanding of the value and 
utility of fine jewelry and silverware. 

As I have already intimated, it is not an 
easy matter at best to persuade any con- 
siderable number of people nowadays to 
linger around a jeweler’s window. Nor 
does the average jeweler expect such a 
circumstance to happen except upon the 
rarest occasions. 

Faust & Landes, the jewelers, 728 
Hamilton St. Allentown, Pa., have at- 
tempted to solve this problem for the past 
two years by dressing their window along 
about June commencement time in such a 
manner as to rivet the attention of old and 
young alike who pass their store. 
Parents in every walk in life are always 
vitally interested in anything that pertains to 
the advancement and welfare of their chil- 
dren, and this progressive firm of jewelers 
have turned this weakness on the part of 
Parents to good account. 

: This article will attempt to prove that-a 
Jeweler’s window can on occasions be made 
to register a one-hundred per cent. “bat- 





ting” average, and it will likewise describe 
in detail just how the thing is done. 

Last year, a few weeks prior to the date 
of the commencement exercises of the local 
high school, Faust and Landes caused a 


giant clock dial to be placed in their win- 
dow, around the circle of which was let- 
the name of every boy and girl in 


tered 








Special clock hands of suitable size and 
balance had to be made to conform to the 
size of the huge dial, and these were 
fashioned from sheet aluminum. A _four- 
teen day wall clock, the regular dial of 
which had first been removed, was screwed 
to a central upright support in the rear 
of the window, high enough, of course, 





ATTRACTIVE GRADUATION DISPLAY THAT DREW LARGE CROWDS TO THE STORE OF FAUST & 


LANDES, 


the graduating class. Although the dial 
measured approximately five feet in di- 
ameter, the circumference did not afford 
sufficient room in which to letter in the 
names of the 396 graduates, in letters large 
enough to read from the sidewalk. A way 
out of the difficulty was found by lettering 
the names in two complete circles around 
the dial, the boys’ names, being in the 
majority, occupying the larger circle, and 
the girls’ names the smaller or inside cir- 


cle. 


ALLENTOWN, PA. 


to permit the centre post of the clock move- 
ment to protrude through the hole in centre 
of the giant dial in order that the hands 
might be fastened thereto. The minute 
hand, being the longer, swept the outside 
circle of names, while the hour or shorter 
hand traveled over the inner circle. After 
the clock had stopped, the minute hand 
would necessarily point to the name of a 


boy graduate and the hour hand to the 


name of a girl graduate. 
This giant dial was placed on exhibi- 
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Storekeeping Department 








tion in the window some days before the 
clock was actually started, a neatly let- 
tered card close by announcing the exact 
date and time when the clock would be 
set in motion. This was done in order 
that the general public, the parents of the 
graduates and the boys and girls them- 
selves might more readily understand just 
what the dial was expected to accomplish 
and, incidentally, to serve as a window at- 
traction during the period when relatives and 
friends were planning what to give for com- 
mencement gifts. 

The setting up of the dial in the window 
was heralded throughout the city and sub- 
urbs through the medium of well-displayed 
newspaper advertisements. On the day the 
clock was actually set in motion, additional 
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advertisements were run in the papers ac- 
quainting the public with this fact also. 

Last year the clock ran beyond the four- 
teen day limit before stopping, which further 
served to stimulate the interest of parents 
and graduates alike as to which boy and 
girl were eventually to be declared the 
winners. 

When the clock did finally stop, the lucky 
graduates were awarded fine watches with 
the compliments of the store. The names 
of the winners were published in the daily 
papers, and the watches were presented 
to them by a representative from the store 
in connection with the Commencement Day 
exercises in the local high school auditorium. 
Needless to say Faust & Landes received 
no small amoywnt of word-of-mouth ad- 
vertising and worth-while publicity as a 
result of this timely undertaking, since 
every boy and girl in the school, as well 
as their parents thereafter knew the exact 
location of this popular jewelry store. 

At this point it might not be amiss to 
say a word with regard to the construc- 
tion and design of this giant dial. The 
accompanying illustration gives but a faint 
idea of the beauty and symmetry of the 
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finished dial, or the painstaking work re- 
quired to letter in all the names correctly. 
The dial complete was the handiwork of 
Frank Tater, a local sign writer, who is 
an expert with the brush. It is made of 
heavy Bristol board, set in a frame of pic- 
ture molding. The background of the dial 
is painted in white, yellow and blue, the 
frame being done in gold, the color scheme 
emphasizing the class colors of canary and 
blue. The spacing lines for the names and 
the names themselves were painted on the 
dial in drop black, affording a pleasing 
contrast against the white section of the 
background of the dial. The capital letters 
in the spelling out of the names measure 
about one-half inch in height, while the 
lower case letters are about one-quarter 
inch high. To space the two circles so as 
to accomodate 396 names all told, without 
leaving any unsightly gaps between the 
names required considerable care and pa- 
tience on the part of Mr. Tater, but he 
accomplished the feat to the satisfaction of 
all concerned. In the very centre of the 
dial was lettered the announcement shown 
below : 








Two Lucky Allentown 
High School Graduates 
to Win Fine Watches 


ROUND the dial of this giant 

clock we have inserted the names 
of this year’s Graduating Class of the 
Allentown High Sckool. This clock 
will be wound to run about fourteen 
days, and when it stops the minute 
hand will point out the name of the 
Lucky Girl and the hour hand the 
name of the Lucky Boy. They will 
each receive a fine watch with our 
compliments. 

Faust & LANDES. 





July 13, 1927 


number of high school graduates does not 
exceed 15 or 20 names, it is possible to 
paste small photographs of the students 
around the dial in lieu of lettering in their 
names. This plan would hardly be feagj- 
ble, however, in localities where several 
hundred young students are graduated 
each year. While Faust & Landes did not 
originate the idea of putting clock dials of 
this sort in jewelers’ windows, they did, 
nevertheless, elaborate upon the scheme pre- 
sented by the watch company by making up 
a dial suited to conditions as they obtain in 
a city the size of Allentown. 

In former years Faust & Landes have 
tried various means of attracting attention 
to their windows, but none have succeeded 
so well as the plan herein referred to. Pub- 
lic interest did not wane so long as this 
giant dial remained in their window. Even 
people who had no personal interest in the 








THE CLOCK HAS STOPPED! 
THESE GRADUATES OF THE ALLENTOWN HIGH SCHOOL 
ARE DECLARED THE WINNERS:— 

MYRON P. WEHR 
ISABEL A. BEITLER 





The two lucky graduates will indeed 
be very happy over these 

prizes. We know they will give great 
pleasure and serve a daily usefulness 
for years to come. 

For no other timepiece carries with 
it the prestige and social standing of 
the @ewer, Watch. 

Just think how thrilled your girl or 
boy would be. There is still time. 
Come and make your selection now. 


FAUST & LANDES 


JEWELERS 
728 HAMILTON STREET 














Faust and Landes do not take credit 
for originating the idea of setting up a 
clock dial of this description in their win- 
dow, although theirs was the first store in 
this locality to put the plan into execution. 
The suggestion was presented to them 
through the reading of advertising litera- 
ture sent out by a well known manufacturer 
to its dealers. The plan, however, has 
proven so successful to Faust & Landes 
as a means of getting their store talked 
about that a number of jewelers in neigh- 
boring towns have installed clock dials 
containing the names of high school and 
parochial school graduates in their windows 
this year. 

The excellence of this idea of getting 
favorable attention to a jeweler’s store and 
window resides in the fact that each suc- 
ceeding year’s high school graduating class 
expects, or shall I say demands a similar 
dial to be set up for their benefit. Con- 
sequently, the dial serves as a sort of per- 
petual sales stimulator and attention getter. 
Furthermore, once the dial has been con- 
structed, it can be used any number of 
times thereafter by simply painting out the 
old names and substituting others in their 
places. 

In small towns or boroughs where the 
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winners of the two watches glanced in 
the window from day to day, and as the 
time drew near for the clock to stop, specu- 
lation grew rife as to when and where the 
hands would stop. As a silent testimonial 
to the fact of the giant dial attracting con- 
siderable attention from passersby, each 
morning found the plate glass of the win- 
dow finger marked from one end to the 
other, proving conclusively that the dial 
was getting in its work. 

Although a list of all the names lettered 
on the dial was secured from the principal! 
of the high school, several errors in the 
spelling of names and the unintentional 
omission of one or two names came to light 
as a result of graduates coming into the store 
and acquainting the members of the firm 
with the facts. These errors were immedi- 
ately corrected in order that all fairness 
might be shown to those directly interested 
in the contest. 

Once the clock had been started the key- 
hole was sealed up and remained so until 
the dial was taken down. This settled all 
doubt in the minds of the graduates as to 
the possibility of any deception being prae- 
ticed in connection with the operation of 








Storekeeping Department 
——————— 
Over week ends, and partic- 
ylarly on Saturdays when the schools were 
closed, crowds of school children would 
congregate before the window watching the 
steady movement of the minute hand around 
the dial, many of them priding themselves 
upon the fact of their having located their 
own names as well as the names of ac- 


quaintances on the dial. 

The rising generation must necessarily 
be looked upon as becoming the future citi- 
zens in any community, and a merchant 
cannot begin too soon to cultivate their 
good will. Faust & Landes went to con- 
siderable trouble and expense to build and 
install this giant dial in their window. How- 
beit the publicity they have obtained and 
the prospect of future business accruing to 
them will far outweigh the expenditure of 
time and money required to promote such 


a venture. 

Last year the dial was placed in their 
window merely as an experiment, with 
scarcely any thought of carrying out the plan 
another year. This year’s class, however, 
clamored for a similar contest, with the 
result that Faust & Landes have about de- 
cided to make this an annual affair. 

It has been my experience that people 
will stop’ and view anything unusual in a 
merchant’s window, more particularly if 
there is life or action to the exhibit. Some 
days ago I saw a crowd parked before the 
window of a local furniture store, and upon 
closer investigation, I discovered that a 
certain make of automobile tire had been 
rigged up in the window and was being 
propelled at a rapid rate by a small elec- 
tric motor. In the foreground of the win- 
dow were a series of prizes to be awarded 
those guessing the nearest to the number 
of miles the tire will have traveled in a 
given time. 

On another occasion I found that the 
window of a furniture store further on 
down the street had been arranged to re- 
semble the interior of an _ upholsterer’s 
‘shop, and crowds before the window were 
watching an upholsterer build up a chair 
from the bare frame to the finished. product 
Such exhibits are educational, to say the 
least, and help materially to advertise a 
store and the class of merchandise it sells. 

In line with the idea of staging some- 
‘thing timely and out of the ordinary as a 
window attraction, Faust & Landes had 
a diamond polishing outfit installed in their 
window a year or two ago. A diamond 
‘cutter was brought on from New York, and 
he demonstrated to the crowds gathered 
before the window from day to day just 
how*a diamond was cut and_ polished. 
Neatly lettered cards were used to acquaint 
those who stopped to look with the vari- 
ous stages through which a diamond passed 
‘from the rough state to the finished brill- 
lant. People with chipped or imperfect 
“stones were invited to stop in and have 
their diamonds recut, -and many availed 
themselves of the opportunity. Further- 
More, the exhibit greatly stimulated the 
sale of diamonds, and added much to the 


’ . 
firm’s prestige as dealers ‘in diamonds and 
mountings. 








the clock. 
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The Power of Personality 











Written Expressly for The Jewelers’ Circular by Robert F. Nattan. 














ERSONALITY in a store clerk is 

something which counts for much. 
Personality might be defined as the sum 
total of all the traits which characterize an 
individual. Some have pleasing personalities, 
others the opposite kind. Every individual 
may cultivate a pleasing personality which 
is a genuine asset in social and business 
life. The clerk with the pleasing personality 
makes people happy when they come into 
the store, makes them feel glad that they 
came in and makes them want to buy. 
People have been known to keep away from 
a store which they actually liked because 
of the repellent qualities of a clerk. A 
case of this kind is known in which the 
proprietor did not become aware of the 
condition for a long time. In the meantime 
his business had been falling off. 


Habits, traits and characteristics, which 
might seem insignificant frequently have a 
powerful attractive or repellent power upon 
a customer. Customers vary in characteris- 
tics and temperament themselves and the 
tactful, diplomatic clerk will recognize this 
and handle them accordingly. Courteous 
customer treatment does not mean fawn- 
ing or cringing. Personal service may be 
overdone and develop into obsequiousness. 
The great gift of common sense will dictate 
the proper procedure, the proper approach 
and the proper treatment of every customer. 
A jeweler whose patrons consist largely 
of cultured people will see to it that his 


clerks are refined, use good English and © 


avoid slang or commonplace vulgarisms 
which are obnoxious to a large class of 
educated people. 

Gentlemanly demeanor is always appre- 
ciated; the willingness to assist in selecting 
and in helping a customer in every possible 
way, makes itself felt without any extreme 
verbiage or loquacious over-emphasis. Many 
sales have been lost by loquacity. “Just 
Enough” is a great virtue in selling. The 
youthful Lindbergh, well named “America’s 
Air Ambassador,” proved an_ excellent 
example to follow in this respect. Any 
one who listened to his talks when called 
upon to address the public could not help 
being impressed with his tactful, apt and 
adequate remarks. He said something worth 
saying and he stopped when his audience 
was in rapt attention and eager for more. 
He sold himself admirably. 

So with the salesman who will sell his 
article and sell himself by his personality, 
who will not overdo the job. Many a 
salesman has so dwelt upon his merchandise 
and has made so many unnecessary state- 
ments about it that these statements have 
elicited further questioning on the part of 
the customer even when that customer had 
already been sold. Unsatisfactorily answered 
questions caused doubt in the mind of 
the purchaser about buying and the sale 
was not completed. 

The expression—“Just Enough” means a 
great deal. It means adequate knowledge 


but not palaver. Every jewelry salesman 
should know his merchandise; he should 
know how to answer questions about 
diamonds, watches and jewelry intelligently. 
He should be able to answer them, not 
merely in a general way, but should have 
an abundance of technical information, 
which he can give out when asked. He 
will inspire confidence in his ability by 
volunteering a bit of interesting informa- 
tion, which the public always appreciates. 
The public will appreciate little booklets 
giving information about the origin of 
precious stones, the history of famous dia- 
monds, the meaning of the term carat, how 
the metric system came'ro be used, why it 
Protects the public, etc., etc. Helpful book- 
lets are already available, thanks to the 
enterprise of worthy manufacturers who 
distribute them as part of their dealer helps 
service. The average person knows very 
little about the little wonder box which he 
carries in his pucket or which she carries 
on her wrist and from which so much is 
expected. Facts about the wonderful 
geniuses whose efforts combined to perfect 
the watch would be read with interest. 
Most people are not aware of the vast 
number of persons engaged in various occu- 
pations outside of the watch and jewelry 
industry whose interest in horology is re- 
markable, and it became so only after they 
had learned a fact here and there about 
the watch from some enthusiastic jeweler. 


A well-known engineer who devoted the 
greater part of his life to building bridges 
and power plants is now a watch con- 
noisseur, having in his possession one of 
the finest horological collections in the 
world, for it shows the gradual development 
cf the watch from the crude form up to 
its present highly developed stage. Another 
instance is that of a man who made auto- 
mobile gearings and who after gathering a 
few facts from an intelligent watchmaker 
brought together a collection of clocks 
valued at $150,000 which is now a note- 
worthy exhibit in a well-known University. 


There is much interest behind your mer- 
chandise—romance, history and _ science 
surround it. The real merchant realizes this 
and sees more than the mere product when 
he places an article before the purchasing 
public. Let us, therefore, not be content 
merely as vendors but let us dig down 
deeper to the blue earth of human interest. 
Then will our job be much pleasanter. 
Profits will be greater and employer and 
employe will be happier. 








Little Henrietta, aged three, waxed face- 
tious. “Tell me,” she whispered coyly, 
“why is a policeman like a piece of music?” 
We puzzled for hours. Nobody could an- 
swer. Finally Henrietta confessed. “They 
both have beats.” Tea and cakes will be 
served immediately after the interment. 


—U. of S. Calif. Wampus. 
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How Hyde’s, of Appleton, Wis., Won Success 














Written Expressly for The Jewelers’ Circular 














HE attractive retail jewelry establish- 

ment of F. C. Hyde, Appleton, Wis., 
is illustrated below. This store was sold 
recently to Otto H. Fischer, Beardstown, 
Ill. Mr. Hyde, 28 years ago, started in 
business as a boy, with another young chap 
as assistant. His first store was located in 
the Douglas block, where he remained for 
25 years. The buying and financing of the 
first store was a difficult problem for such 
a young man, but by dint of hard work, ap- 


ter stecks were added. In January, 1924, 
the present corner was bought from the 
John Stevens Estate, and the building was 
completely remodeled and another new set 
of fixtures installed. Mr. Hyde has been a 
student of jewelry store interiors for many 
years and has always kept photos of jewelry 
store interiors so that he might get ideas; 
he also visited some of the finest stores in 
various parts of the country. 

He finally decided to employ an architect 
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INTERIOR OF THE STORE STARTED BY F. C. HYDE, APPLETON, WIS., AND RECENTLY SOLD TO 
OTTO H. FISCHER 


plication and study success came to him. 
In his early days Mr. Hyde adopted certain 
principles and has adhered to them very 
closely. Here they are: 

(1) A desire to carry the best selected 
stock of merchandise he could afford to buy. 

(2) To gain and hold the confidence of 
the people in his community. In order to 
do this he endeavored to give the best serv- 
ice possible. 

(3) He established a credit with the 
manufacturers and jobbers by discounting 
his bills so that he could call at any time 
for a “memo” selection of merchandise to 
show his customers and get it. 

In his early career he adopted the slogan, 
“If It Comes from Hyde’s It Will Be Good.” 
Later he changed this slogan to “The Store 
with the Selection.” 

Twenty-four years ago the old fixtures 
in the first store, which, by the way, con- 
tained a stove, were removed and an en- 
tirely new set of fixtures and new heating 
plant were installed. Then larger and bet- 





to draw plants to carry out his own ideas. 
Genuine African mahogany was chosen as 
the wocd to be used in the fixtures. His 
present store is acknowledged to be one of 
the most beautiful in the State of Wiscon- 
sin. In the store are incorporated many of 
Mr. Hyde’s personal ideas. 

The opening of this store took place a 
few years ago, and over 5,700 visitors reg- 
istered in one day. One of the main attrac- 
tions was an exhibit of diamond and plati- 
num jewelry worth half a million dollars. 

The new owner, O. H. Fischer, comes 
from a family of jewelers and has spent his 
life in the jewelry business. For several 
years he has acted as a buyer of American 
pearls for a large foreign concern. He is 
also a registered optometrist of large ex- 
perience and will devote much time to this 
department. His associates are A. W. 
Markman, head salesman; Donald White, 
watchmaker and engraver, and Miss Melda 
Radke, assistant buyer, bookkeeper and ste- 
nographer. 
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Selling Talks 
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A Tip from C. M. Hay, Coshocton, 0, 


HERE are two cards used by C. M. Hay, 
Coshocton, O. Mr. Hay says this little 
plan has greatly stimulated the sale of wed- 
ding rings and wedding gifts. “All we do” 
he says, “is to show the buyer the card and 
explain that the license will be our wedding 
gift. After the sale we hand him a card 
and a check made out for $1.00 to the County 
judge. This pays for the license. There 
is no red tape, no fake. It represents a 
genuine reduction in the price of wedding 
rings and the service is appreciated by our 
customers. ; 
“The second card is sent out to friends 
of the bride and groom in order to remind 
them that we can be of assistance.” 


The cards are paneled and the lettering 
is embossed. 








C. M. Hay 
requests the honor of your presence on the 
occasion of 
The Wedding 
gifts display being made throughout his 
store for the assistance of these who are 
seeking choice gifts for 


June Brides 





This Certifies That 


has purchased a Wedding Ring 
from 


C. M. Hay 


and is entitled to receive a Marriage License 
at our expense 
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What the Well Dressed Clock Family Is 
Wearing This Year 


YHE above heading was the wording ap- 
pearing on an artistically lettered card 
accompanying a window exhibit in a Con- 
necticut jewelry store. Surrounding this 
sign which was propped up in the center 
of the window were nine different clocks 
selected from his extensive stock and repre- 
senting the very latest in design and appear- 
ance. About three of them were very ex- 
pensive clocks and the remaining six rang- 
ing from low prices to those of reasonable 
nature. Before each individual clock was 
a little sign or lettered card describing the 
“lines” of the clock itself, calling attention 
to the fact that it had an “octagon shape— 
a style face—tapering graceful _lines’— 
there were similar descriptions which in 
wording and in the appearance of the 
clocks well interpreted the sign referred 
to. 
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Practical Publicity for the Retailer 





Written expressly for The Jewelers’ Circular by Robert F. Nattan 
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SS 
Summer Advertising 


HE Summer months offer the jeweler an 

opportunity to advertise beverage sets of 
all kinds. Beverage sets of glassware or 
silver should be featured in the advertising 
and in the show window. Glassware sets 
at modest prices will show the public that 
the retail jeweler is enterprising enough 
to secure dainty Summer requisites at prices 
that are equally as low as those shown by 
his so-called outside competitors. Many a 





A LELeP A pe = S 
DESEO SS SSS 


The Invincible 


The diamond derives its name from the Greek word 
given above, which has grown also into the English 
word adamant. The association of the two words is of 
course very apt, for the diamond is the hardest precious 
stone 

The diamond appears in the altar decorations of all 
the religions of the countries where it has been known. 

The diamond has been the principal gem of all royal 
jewels. - 

The diamond has been the jewel most liked by women 
through all the whims and changes of fashion. It was 
popular with hoopskirts and trailing dresses. It was 
worn with fichus and velvet throat-bands. ~~ 

The diamond continues to hold its hight place jn-the 
hearts of all ages of women. 

We have been diamond merchants for one hundred 
and twenty-sever years. 


Shreve, Crump and Low Company 


FOUNDED.IN s008 


Jewelers, Gem Merchants, Watchmakers 


167 Tremont Street 








A DASH OF GREEK MAKES IT ATTRACTIVE 


well chosen specialty, well advertised, has 
brought into the store people who then or 
soon afterwards made a purchase from the 
regular jewelry stock in the shape of a 
diamond, watch, necklace or something else. 
Get a reputation for securing attractive 
merchandise at moderate prices. The 
average retail jeweler cannot afford to be 
too high hat, as the slogan goes. 

_ Put the thrill of recreation and relaxation 
ito your Summer advertising. Ice tea sets, 
water sets, etc, may all be played up to 
advantage. Summer time is the occasion 
for Picnics, outings and vacations. Remem- 
ber this in your merchandising. If you 
have a luggage department, feature luggage 


for the traveler. Vacuum bottles and 
manicure sets are in demand. Those who 
have a camera department will find it ad- 
visable to feature cameras and accessory 
lines. Photographs of striking current 
events should be featured in the window 
display. Address your advertising to the 








What Some Retail Adver- 
tisers Say 


Retail advertising jewelers report 
among their best sellers during the 
past six months, women’s wrist 
watches, men’s strap watches, pearl 
necklaces, diamond bracelets, deco- 
rated wedding rings, men’s engage- 
ment rings and silver. 

“I .have increased: my business,” 
said one retail advertiser, “by try- 
ing constantly to improve my serv- 
ice to the public. I make a special 
effort to secure a better grade of 
goods and I advertise these and 
make a fair profit. A satisfied cus- 
tomer realizes that the seller is en- 
titled to a fair profit. I keep adver- 
tising continually and would no more 
think of stopping than I would think 
of taking my foot off the gas when 
motoring up-hill. I don’t let ’em 
forget jewelry.” 




















vacationist, the tourist and to the stay-at- 
home. Select useful novelties for the golfer, 
the camper, the trans-Atlantic voyager, the 
motorist and put into your copy some of 
the atmosphere of the great out-doors. 


* * OX 


THE trade is fairly familiar by this time 

with the impressive advertising of 
Black, Starr & Frost, of Fifth Ave., New 
York. One of the firm’s latest announce- 
ments is illustrated. Black, Starr & 
Frost are enthusiastic converts to advertis- 
ing after having continued in business for 
many years on a solid foundation of integrity 
and good will but they found that advertis- 
ing has considerably increased their turn- 
over, which is the desideratum of every 
progressive merchant. Advertising broadens 
a firm’s clientele and many a firm which 
now confines its sales to one class, might, 
with the proper application of the economic 
power of advertising, greatly enlarge its 
selling field. The public is more anxious 
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than ever to buy from the house with pres- 
tige behind it but sometimes holds aloof 





STORE HOURS: 
8:30 A.M. to $:30 Po 


SATURDAYS: 
8:30 A. M. to 9 PLM 







FOR THE BRIDE 


Gifts that the groom mag offer that are 
valuable, fashionable, and distinctively dit- 
ferent. The fashionable new pendants in 
odd and fancy shapes of solid platinum en- 
crusted with fine Diamonds or Diamonds aud 
blue Sapphires, 


$735.00, $800.00 to $1000.00 


Pendants of white gold with heavy plati- 
nam front set with Diamonds and worn on 
a dainty florentine chain of solid white gold. 
— These are equipped with pin and may also be 
worn as a Breoch, 


$50.00, $125.00 to $225.00 


= x Circle, Bar and fancy Pins of solid plati- 
num paved with Diamonds or Diamonds and 
Sapphires, 


$250.00, $350.00 to $750.00 


Circle, Bar and fancy Pins of solid So a 
white gold with heavy platinum front 2 . 
set with Diamonds or Diamonds and 
semi-precious stones are offered from 


$40.00, $50.00 to $300.00 


Those in solid white gold set with 
fine full cut Diamonds from 


$20,00, $30.00 to $100.00 


Fe the New Home 











Why worry about the Wedding Gift you must send? From 
our wonderful assortment of Seth Thomas and other good 
Clocks, you can select a gift that will be appreciated, serv- 
iceable, and enduring In size and shape to suit any room in 
the house, in Period designs to conform with all decorations 
and at a price range to suit every Occasion and purse. 


Chime Clocks, Tambour, Gothic, and Period designs, melo- 
dious Westminster Chimes pluying every fifteen minutes, 
eases of hand-rubbed mahogany, 


$45.00, $50.00 to $150.00 


Mantel Clocks of every description, some with hour and 
half-hour strike on mellow toned gong, others with two toned 
or Normandy Chimes, -the prices 


$10.00, $15.00 to $45.00 


Banjo Clocks, the popular wall clock, in variety of pleas- 
ing designs, from 


$10,00, $15.00 to $60.00 


Boudoir and Desk Clocks, reproductions of Period designs 
and fancy Standard or Swihging Clocks, a most complete 
assortment from i 


$3.50, $5.00. to $30.00 
Fancy Bedrvom Cluck, dainty shape with polished marble 
base and fancy enameled dials, $20 


Cackoo Clocks, hand-carved im- 
ported designs in a variety of pleas- 
ing shapes, 


$16.50, $20.00 to $55.00 


Traveling Clocks in fancy col- 
-ored leather folding case, a fine 
watch movement, from 


$15.00, $18.00 to $46.00 

Sangamo Electric Clocks, guar- 
anteed accuracy which interruption 
of current will not effect, 


$60.00 and $70.00 


JOHN M. ROBERTS & SON CO. 
429.431 WOOD STREET 


At Diamond Street 
Foremost Aathority on Diamonds Since 1832 


BRIDAL GIFTS FROM $3.50 to $1000 





Sech Thomas Boadolr No.2 
Height 10°— Bese 8k" 


under the false impression that prices are 
too high. Advertising can correct this im- 
pression. The public moreover will appre- 





Intelligent retail advertising backed by good service, reliable merchandise and responsibility, wins. 
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Retail Advertising Department 








ciate being made familiar with the many 
beautiful creations in jewelry and kindred 
lines that add to the happiness and com- 


fort of the world. 
x * x 


The Udall & Ballou announcement, an- 
other Fifth Avenue house, has much charac- 





The emerald choker necklace and the emerald bracelet were designed by Black, 
Starr <> Frost to create the ensemble effect which is new and in fashion. 
Beautiful Indian carved emeralds are connected, by a decorative motne 
paved with diamonds, and rondelles of black onyx. Small matched pearls 
add to the attractiveness of the prece. The bracelet has an emerald pendant. 


BLACK STARR & FROST 


MEVULARS POR 117 YEARS—FIFTH AVE, CORNER gStw ST, NEW YORK PARIS - PALM BEACH - SOUTHAMPTON 


Gifts That Suit The Needs of Every Taste and Purse 


THE LAST LINE IN ITALICS WILL HAVE A 
POWERFUL INFLUENCE 


ter about it. In thirty-one words under the 
caption—“An Isle of Enchantment’”—the ad- 
vertisers have painted a beautiful and al- 
luring picture of the desirability of possess- 
ing worthwhile gems. 

x * * 

Shreve, Crump & Low’s copy writer does 
the unusual to attract the public by fea- 
turing the Greek word—‘‘Adamas’—which 
means adamant or hardness. This copy is 
excellently written and gives the reader 
something interesting. The announcement 
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occupied a space of 10 inches, triple column. 
x ok x 

Father’s Day was remembered by Lambert 

Bros. who featured in a space five inches, 

double column, cuff links at $11.50. Class 
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Isle of Enchantment : 
Tue Upatt & BaLiou | 
store is a lovely grotto | 
of gems—an unusual col- ra 

| 


lection shown in crescent 
beauty—a glowing assem- 
blage of the flower of the 
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mines mounted with 
gracile skill 


Voolle Ballou 


Jewelers 
FIFTH AVENUE 


AT FIPTY -SEVENTH STREET 


NEW YORK 


NEwPorT, &. f. MIAMI BBACH, FLA. 
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GRACEFUL SET-UP. POETIC TEXT 
rings are well advertised by the same con- 
cern under the caption—“Time is Short.” 
In another announcement the firm features 
at $65, a 15-jewel wrist watch in a beauti- 
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ful white gold case containing four diamonds 
and two saphhires. 

Lambert Bros.’ announcements are pub. 
lished on different pages of the newspapers 
and the firm wisely calls attention to the 


$150 ENGAGEMENT RING 

Dome style, platinum top 
mounting, with six full-cut, pure 
white di ds surr di 9 a 
large center diamond. A ring that 
will bring pride to the giver and 
enduring happiness to the fortu- 
nate recipient. 


Ask the Advice 
of Your Jeweler 


You may make a costlier pur- 
chase than your engagement ring, 
but you seldom make a more 
important one. Take your -jeweler 
into your confidence. Let him help 
you select a ring that is suitable to 
such a momentous occasion—yet 
suitable to your purse, too. 





Our 4-Store Buying Power 


Saves woney for you Because we buy 
in considerable quantities and sell a great 
volume we cau take a smaller profit on 
each item 

Make Lyous your jeweler. His sales- 
folks always have a courteous welcome for 


2258 North Front St. 2635 Germantown Ave. 
2846 Kensington Ave. 4612 Frankford Ave. 
Open Monday, Friday and Saturday Evenings 





GOOD ADVICE—“ASK YOUR JEWELER” 


fact in small type at the top of each an- 
nouncement. 
* * x 

A comprehensive announcement advertis- 
ing personal—“Gifts for the Bride” and 
“For the New Home” was used recently by 
John M. Roberts & Son Co., of Pittsburgh, 
Pa. The announcement measured 16% 





See another Lambert. advertisement in today's Evening World 


Read other Lambert advertisements in today’s Evening World 








$65 
BUNKER HILL 


was fought 152 years ago today in order 
that we of this generation might be free. 
Celebrate the day by selecting a Lambert 
watch for yourself or your friend. We 
carry all. the better movements in stock. 
Shown above is the best vatue in watches 
obtainable at the price. It is of 18-Kkarat 
white gold, beautifully carved and deco- 
rated with four diamonds and two. sa 
phires, with 15-jewel Swiss works that fit 
the cdse-and are guaranteed-to keep’ time. 


LAMBERT BROTHERS 
Diamonds Jewelry Watches 
Third Avenue corner 58th Street 











The store is open from 9 2.'m. td ® p, m. 








$11.50 a pair 


Sunday Is Father's Day 


[Fever member of the family is not to 
give father sométhing individually to 
commemorate Father's Day Sunday, it is 
suggested that all “chip in” and buy him 
a good pair of cuff links, a stick pin, an 
emblem ring, a wrist or, pocket’ watch’ or 
something else in appropriate jewelry. 


The cuff links shown above are of 14- 
‘karat green gold, lined and engine turned. 


LAMBERT BROTHERS 


Diamonds Jewelry Watches 
Third Avenue corner 58th Street 














The store iz open from 9 a. m. to 6 p. m. 














THREE RECENT ANNOUNCEMENTS BY THE PROGRESSIVE ALL YEAR ROUND ADVERTISERS, 


Read another LamBert advertisement in the Evening World today 








Time Is Short 


in which to select class rings for 

scholars whose schools close next 

week, Send your class president in 

today to order, one of our exclusive 

design rings for every member of the 

class. Come in to select for yourself. 
The sample pictured above is of rose gold 


with raised figures. In 10-karat gold the 
price is $3.75; in 14-karat gol $7.50. 


LAMBERT BROTHERS 


Diamonds Jewelry _ Watches 
Third Avenue corner 58th Street 





— 








The store is open from 9 a. m. ta 6 p. m. 








LAMBERT BROS., NEW YORK 
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SS . 

inches, set in double column width. 
* * % 


The S. J. Lyons Go., Philadelphia, Pa:, 
offers a good suggestion to the public when 
it says concerning engagement rings: “Ask 
the Advice of Your Jeweler—Take your 
jeweler into your confidence—let him help 
you select a ring which is suitable to such 


a momentous occasion, yet suitable to your 
purse too. 
Helpful Direct Advertising 


‘ier sale of: silverware has been facili- 
tated by the excellent dealer helps given 
by manufacturers. The extent of this co- 
operation is exceptionally broad, It com- 
prehends every desired stimulating device 
from advertising to neatly bound and 
beautifully finished books on silver for dis- 
tribution to the consumer. One book en- 
titled—“The Book of Solid Silver”—is 
bound in blue and white—the title being 
printed in black on a silver background. 
The purpose of the book is to assist the 
purchaser in planning, selecting and using 
silver. A feature of the book is a planning 
chart and silver record. 

Everyone who takes pride in adding to 
the silver collection will value these records. 
Further contents of the book are—‘“How 
the Connoisseur Judges Solid Silver”; “Ar- 
ranging the Table for Various Occasions” ; 
“Solid Silver’s Gift to Our Daily Life’; 
“How To Choose Silver Dishes”; “Im- 
portant Definitions”; “How To Select Your 
Own Ideal Set”; “How To Care For Solid 
Silver.” 

Under the caption—“Arranging the Table 
for Various Occasions”—is found informa- 
tion on the principles of table setting—The 
breakfast table, breakfast tray, the formal 
luncheon table, the bridge party, five o’clock 
tea, the formal dinner, the buffet supper. 
This little volume is more than an adver- 
tising vehicle, so useful it deserves a place 
in any library. 

* *k x 


Another noteworthy volume distributed as 
a dealer help is entitled—“Silver—The 
Autocrat of Every Table.” This is bound 
in paper and cloth. The front cover shows 
a reproduction in dainty colors, of a colonial 
wedding. Under the  title—“Silver--The 
Gift Metal”—are mentioned the numerous 
occasions on which silver is presented as a 
fitting gift. It describes the correct setting 
of the table for different occasions, the text 
being illustrated by appropriate photo- 
graphs. Illustrated are a number of attrac- 
five patterns. The back of the book has 
several pages providing for a complete rec- 
ord of wedding gifts. A space is allowed 
for the number of the gifts, the name of 
the donor and a description of the article. 

Every jeweler might profitably take ad- 
vantage of the remarkable dealer helps 
offered by the manufacturers in all lines and 
reinforce these helps by constructive news- 
Paper and direct advertising of his own. 








ae blame the telephone company for 
— the poles so near the curb. Those 
Poles never hit a motor car except in self- 
defense. 


—Minn, Ski-U-Mah. 
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How to Advertise Jewelry 








An address delivered by J. F. MacLean, Advertising Manager Daniel Low & Co.. Salem, Mass., 
before Massachusetts & Rhode Island Retail Jewelers Asscciation in Boston, Mass. 

















(Continued from issue of June 29) 


After attracting attention, a saleman 
strives to create interest and that is the 
next problem in writing this mythical ad- 
vertisement. Practically every advertise- 
ment has a headline. A headline should 
serve two purposes . 

1. Attract attention. 

2. Create interest in what is to follow. 

We may use the newspaper style of 
headline that is a synopsis of what is to 
follow. This type of headline is swift, 
full of verbs that move, live, act. 

E. G. Thrown from high Office Build- 
ing Blank Pen still writes perfectly. 

It may be in the form of a single word 

or phrase, E. G. 


DIAMONDS 
on the DIAL 
It may be a timely headline and seek 
a point of contact through the season or 
particular event of common interest, E. G. 
Six more days, then Christmas 
Set your clock ahead one hour tonight 
(Daylight saving) 
Curiosity—Asking a question that cannot 
be answered by Yes or No. 
“How much does a good watch cost?” 
“What is sterling silver?” 


The Copy 


Time does does not permit, nor do I feel 
that I can add anything to the many splen- 
did text books that have been written on 
this most important subject. So I rather 
briefly state a few thoughts on Copy and 





pass on. 
Advertising copy is all important 
it is the ammunition that sells . . . that 


induces action that makes buyers 
out of readers. All the care you have 
taken in selecting the right merchandise 
to advertise, all the plans you have made, 
all the money you will spend in buying 
space is wasted . if your copy is not 
right. 

Copy should be sincere, interesting, easy 
to read. Written from the You attitude 
rather than the We attitude. Use good 
English, avoid slang. Use simple short 
sentences, rather than long involved ones. 
Weigh your words carefully, that the ex- 
act shade of meaning you wish to convey 
is expressed. Copy should be brief. 

Frequently we can eliminate the open- 
ing paragraph. Most of us take a para- 
graph or so to warm up, as it were. Try 
eliminating your first paragraph and see if 
your ad loses any of its effectiveness. 

If you find copy writing an unpleasant 
task, an undertaking you do not feel quali- 
fied to handle get some one to do 
it for you. There are many ad writers, who 
will welcome the task as spare time work 
‘ and their charge is insignificant 
when compared to the cost of your ad- 
vertisement. 


As our final step in advertising as in 
selling, we must secure action. 

Your closing paragraph should contain a 
positive suggestion to do something. 

To buy now before prices advance 
Limited quantity, so come early 
Dollar day sale, prices will go back to 
regular on Monday 
See the merchandise in our windows 
Any statement that expresses a real rea- 
son for following the course of action 
you have outlined. 
The Tone or Style of the Advertisement 

There are many different styles or tone 
qualities in copy. Dignity, refinement, ex- 
clusiveness, cheapness . . . and we should 
strive to make our copy truthfully reflect 
our store. Three very prominent examples 
come to my mind. 

Shreve Crump and Low . 
quality, integrity. 

Smith Patterson . 
fair prices. 

Ovington . . 
ritzy. 

An advertisement, like an apple pie, 
leaves a better taste in the mouth after 
it has cooled off. In the first flush of 
enthusiasm, an advertisement may seem 
perfect. But in the cold, analytical light 
of the morning after it may seem 
absurd, extravagant, ridiculous. Hence the 
desirability of letting your advertisement 
cool off before rushing it to the newspaper 
office. - 


. . dignity, 
. quality, variety, 


. Unusual, bizarre, clever, 


It is a good policy to have some one 


else read your ad before running it. For 
the other fellow may interpret your state- 
ments in an entirely different manner than 
which you intended it. At Daniel Low’s, 
an advertisement is OK’d by the Depart- 
ment Head for prices and truth of state- 
ments . . . and by the store manager 
for its style and content. 
The Test of Good Advertising 

is whether or not it pays. Does it make 
the bell on the cash register ring with 
unaccustomed frequency? 

I -am frank to admit that the direct 
returns on jewelry advertising are quite 
likely to be most discouraging. They are 
not to be compared with department store 
results. For we are advertising merchan- 
dise that is bought only when the occasion 
prompts it. It was six weeks before we 
sold the 50 $15 clocks I mentioned pre- 
viously. Yet, last Friday, we advertised 
60 inch pearl ropes, displayed them in our 
windows and store . and at the close 
of Saturday’s business, we sold 42 of them. 
The ad is still pulling. 

We must content ourselves with a 
reasonable return content that per- 
sistency in advertising, provided it is done 
with the idea of serving our customers’ 
best interests will pay . . . and pay well. 


(THE END] 
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A Substitute for Your Lungs. 


Don’t use your lungs for a waste trap. If you 
do you're going to regret it. In your daily work 
of grinding and polishing you can’t help but breathe 
in the dust. The smallest amount of work pro- 
duces dust which you should guard yourself 
against. 

Just the outfit you have been dreaming about, 
Strong, silent, powerful air suction drawing away 
the polishing dust as you work, preventing it from 
flying up into your face and covering your clothes, 
not to say your entire surroundings. 

And then think of the waste of gold, platinum 
and other precious metals that are lost in the dust. 

You can very easily have a dustless lathe. You 
can save all this wasted precious metal. You can 
have the pleasant working conditions that a clean 
shop makes possible. 


‘ewe’ Polishing Dust Collector 


Your lungs, like a sponge soaking up water, absorb the 
dust you breathe. It cakes there the same as it does on your 
automobile. You can see it can do you no good. You can 
see that it can do you a great deal of harm in there inside 
your lungs. 

Even the automobile people are now using a dust collector 
to protect the motor. How infinitely more important to you 


is your own personal internal motor? 
Even though these dust 


23 (B727) Walker St Therefore the importance is plain. 
N Vosk * collectors were costly affairs, you would get one. But happily 
° ew tor they are not. So decide to get one by making the first move 


now. 


Makers of Good Machinery for 35 Years Get the Free Illustrated Catalog 


THOMAS J. D ) > ) > & CO. 
REFINERS 
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ASK ANY OLD TIME JEWELER 


Refining Plant 


Sales Office 
CHICAGO 317-319 East Ontario St. 


5 South Wabash Ave. 











Foot Blowers 


Supplying air for blow- G ol d > S ilver 
nd 





pipe work, 
Genuine Buffalo Dental a 
Foot Blowers, Fletcher 
pattern, are widely im- e 
itated at lower prices. fed | t 

No imitators use the a Inum 
same quality of boards, 


selected sheepskin bellows, Refiners and Assayers 


or Up-River Para Rub- 














a oh ber disks. 
casa Ee fi) Quality goods last longer. 
aula ENS - Send for Catalog B-J a. B. HAGSTOZ @ SON 
Buffalo Dental Manufacturing Co. | 709 Sansom St., Philadelphia 
Box 979. BUFFALO, N. Y. — 
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The Lepaute-Tavan Escapement 





Written expressly for the JeweELEeRs’ CrxcuLar by Major Paul M. Chamberlain 




















A. LEPAUTE in his Traité d’Hor- 

« logerie, published in 1755, says that 
“at the beginning of the year 1753, after an 
infinity of research, of attempts and trials, 
the escapement which we have described is 
much superior to all the others——” refer- 
ring to what we now know as the Amant* or 
Lepaute’, or pin-wheel escapement, frequently 
found in Swiss regulators. He thought that 

















Pic. 1 


Movement of watch by Pichon a Genévé with pin 
wheel escapement. 


he had improved upon the Graham escape- 
ment, but Time has given the verdict to the 
Graham. His adaptation of the escapement 
to watches was what eventually came to be 
known as the double virgule®, and which 
Caron (Beaumarchais) successfully con- 
tested the priority of in the French Academy 
of Science. The application of his escape- 
ment to watches was, however, much more 
neatly effected by Tavan, who employed the 
lever and fork, obtaining a free escapement 





‘Amant, a watchmaker of Paris, referred to by 
Thiout in 1847, Saunier says Amant invented the 
pin escapement prior to 1740, and that it is be- 
lieved that Robert Robin (1742-1799) was the first 
to apply it to watches, but that he has no precise 
knowledge on the point. 


"Jean Andre Lepaute, born 1709, at Montmédi, 
died at St. Cloud, 1789. 


8See “The Double Virgule,”’ 


Tue JEWELERS’ 
Circutar, Dec. 12, 1923. 





and, in effect, a close analogy to the Lever- 
escapement. The model made by Tavan, 
now in the Museum of /’Ecole d’Horlogerie 
of Geneva, is described and illustrated in 


this report that Fig. 2 has been taken. 

This report indicates that the escapement 
was employed by Tavan and others early in 
the Nineteenth Century, and was satisfactory 
if very well made, save for the trouble of 
keeping oil on the pins. It was pointed out 
also that by having pins on both sides of the 
escape wheel the drop could be diminished. 
It is evident that to make a wheel with pins 
as accurately as is required would be more 
expensive than making the regular lever 
escape wheel; and with no advantages over 
the lever in cost, it soon lost in the contest 
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Pree 3 


Escapement in Pichon watch. 


The escape wheel C has a brass pin G resting on pallet E, the pin 


11 having escaped from pallet F having given impulse through fork D to impulse pin K. The return of 
K’ unlocks through the fork D’ the pallet E’ and G’ is giving impulse through lever fork to K’ in 


direction of arrow. 
against displacement during excursion of balance. 


The staff is flattened to allow horns of the fork to pass and which serve as safety 
There is no draw on pallets which have slightly 


different lifting angles to equalize for difference of radial length. 


“Description of the Escapements Most Used 
in Horology,” containing the reports of the 
Institute of France of 1806, and the Society 


of Arts of Geneva, 1827, published in 1831, 
and again in 1851, in Geneva, and it is from 





I doubt whether many were 
ever made. I have never seen but two ex- 
amples; one in the Museum of 1’Ecole 
d’Horlogerie in Geneva, and the other here 
illustrated, which I found in Beasangcon, 


for survival. 
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Unbreakable Fancy Watch Crystals 





made in 50 numbers which will take Dozen—$1.25 

care of any Fancy Shape Crystal job. Display Card of 50 numbers—$5,09 
Note These Features : sae on 

The crystals are flexible—highly transparent ew ‘ ross, $29 

—with a hard glossy surface. Will not 


shrink, expand or lose color. Edges are 
STRAIGHT, with a fine finish, enabling 
crystals to hold securely in bezels. Where 
slight filing is necessary the edge allows 
crystal to keep its original shape. 


Shape of Crystals Assures Free Movement of the 
Hands of the Watch. 





Ask for catalogue and Free Sample Tey 
UE y> Standard Unbreakable Watch Crystals, Inc. ae 


~~ 71 Nassau Street New York City 
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WE as YOUR BUSINESS— 


We solicit your business and urge you to have the 
assay determine the exact value of your job. 





We refine gold, silver and platinum in any form 
—no lot too small, none too large. 


We pay the highest market prices and our 
charge is reasonable. In determining the Karat of 
Gold, the Fineness of Silver, or the Quality of Gold 
Plate, our assays are dependable. 














We are in business over thirty years and value the good will of our customers as our greatest asset,. 
and we strive at all times to protect their interests. 





CONLEY & STRAIGHT, Inc. provinence’r 1 


Gold, Silver and Platinum Refiners—Assayers and Sweep Smelters 
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France, thanks to the assistance of Mr. Al- 
phonse Belin of the School of Horology of 
that city. ; 

The dial of enamel carries the name, 
Pichon a Genévé, the hands of bright steel 
and blued pointers, resemble those on the 
Tavan watch recently described in these col- 
umns. The case of silver, engine turned, 
carries what I presume to be the Paris punch 
mark of Minerva, adopted in 1835, and some 
sort of an insect together with a lozenge, 
including an uncertain emblem. I have never 
seen any published French punch marks cor- 
responding to those I am familiar with in 





Pye. Z 


Drawing from description of Tavan’s escapements, 
showing perspective of rcller table and lever fork. 


French watches. The movement is very well 
executed and might easily have come from 
the hands of Tavan himself, but the screw 
threads are different from those in his prize 
watch —Brisé a Surprise. The steel work 
is exquisite in its perfection of flat finish and 
chamfering, or angling. 





Learning from the Watch Repairer 





Written Expressly for the JEWELERS’ CIRCULAR 
by Marvin M. Walters 

ES, the watchmaker is human. He 

knows a lot and knows it technically 
to that degree that the average layman 
cannot ever expect to come up to him or 
ever be able to share fully with the repair- 
man in that special knowledge. The same 
may be said of a good physician, They 
have special knowledge that they cannot 
communicate to inexperienced laymen. Yet 
it remains a fact that the better the phy- 
sician and surgeon are the more they are 
eager to share their knowledge with their 
patients, especially with respect to keeping 
their own bodies well after the physician 
and surgeon have done their best for them. 

In exactly that manner and in that very 
same sense do the good watchmakers and 
repairers wish to help their patrons. If a 
man has really done a fine bit of work on 
a watch and delights to hand it back to 
his friend, the owner, then he feels pretty 
anxious about how that carrier handles the 
watch so as to insure the best results. 

All through the years since I have been 
a jewelryman and watchmaker I have left 
my trade journals on the counters for the 
perusal of those thoughtful ones of my 
trade who really care to “learn a little more 
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about the business in which they and I 
are engaged.” 

All over the world the customer is being 
more and more educated in the use of those 
beautiful cars, those finé pianos, those fine 
frigidaire institutions. Why not educate our 
watch carrying customers as to how to handle 
their watches so as to get the best results? 
Some think if we did so then we would 
give away “the tricks of the trade.” Well, 
if we haven’t anything more than tricks to 
the trade of watch mending then I for 
one will lose interest in it. Some doctors 
take precisely that same “shut mouth” at- 
titude toward their patients and often 
lawyers take the same view of clients. But 
it is all wrong. 

We must educate the people who trust 
themselves and their precious property to 
us for anything whatever. Picking up a 
Chicago paper today I noticed a certain 


Wabash Avenue jewelry concern listed 
there in a big whole page ad. In this ad 
there was but one point made. That point 


was that this concern had been in Chicago 
for ninety years, picturing there the little 
old first shop in which it did business and 
now the larger one in which with multi- 
tudes coming to that shop yearly they do 
business. Confidence was the one big idea. 
And to even tell of this confidence cost the 
firm perhaps five hundred dollars that one 
issue, 

Ah! how hard it is to create and main- 
tain confidence. I would not advise free 
and unsolicited talkativeness on the part 
of the watch repairman. Certainly I would 
not “clam” when the owner of a watch 
asked me some sensible question about his 
watch. The watch repairman knows in- 
finitely more about the watch than the 
maker does. If the repairman is the sort 
of fellow he ought to be then he knows 
every move and motive in the making of 
that watch. He knows much more than. 
that. He knows how this particular watch 
behaves in ever so many pockets and about 
ever so many wrists. He knows more than 
that. He knows more still if he be a good 
repairman. He knows how to repair that 
watch when it is broken or how to clean 
it when dirty. The watch repairman knows 
infinitely more than that. He knows about 
what the result is of all that line of ex- 
posure to which the average watch is put. 
It is in this last field that he can and 
should share with the wearer of the watch 
his definite knowledge. A man ought to 
know before he drops a watch about what 
to expect. He should know that simply 
because a dropped watch will often con- 
tinue to run, how foolish it is to let it 
run till the watch repairman has looked 
into it and at least found out whether or 
not the hole jewels one or both are 
cracked. If upon the event of every 
serious bump a watch gets, the wearer 
would take his watch to his true friend, 
and I want all watch repairmen to be 
thought of as true friends of the watch 
users, the cost of a reasonably fixed amount 
made for examination and small repair 
would insure against further damage being 
done by letting the pivots continue to run 
in cracked jewels. 

I think the user should know that 
watches are badly injured by nearly every 
wetting they get. I think that users should 
know that kerosene and gasoline and syrup 


99 


of figs should not be put into a watch by 
a layman. It has always seemed fitting to 
me to warn gently against garage mechanics 
taking down watches with crowbars and 
monkey wrenches. Oh! I recall the fact 
that we really get a mighty big repair 
bill when offtimes we have to furnish the 
fork complete. “It flew away when Johnny 
tore the watch to pieces.” Yes, and we 
had to put in a new mainspring. Somehow 
the thing got broke when the watch went 
“whiz, biz, bang.” I know it is a good 
lesson for some at times and despite all we 
watch repairmen say many will continue to 
“tinker,” but yet I feel certain that if we 
were men enough to take a tinkerer into 
some of the secrets of how infinitely 
delicate the parts of his watch are, and 
how many chances are against him where 
there is not a single one in his favor with 
a jackknife and a “three in one” oil can 
and a tooth pick and turkey feather, for 
actually making his own watch run, spe- 
cially if the roller jewel is broken, then we 
might help the “adventurous fool” to not 
repeat his folly at least. 

I began to rebuild a watch once that 
“Willie had just taken to pieces last Sun- 
day while the rest of us were at church. 
Just go ahead Mr. Walters and repair it. 
It is a watch that his Aunt Cammilio got 
him for not smoking cigarettes till he was 
of age. You know Willie has only had 
the watch two weeks. No, no, there wasn’t 
nuthin’ the matter uv it, but Willie sorta 
of wanted to look into it. You know how 
boys are.” Yes, I know how boys are. 
At least I know how I was and am yet so 
my wife and children say. Nothing to brag 
of I tell you yet. 

“Wad some power the giftie gie us 
To see oursels as ithers see us.” 

That applies to taking watches apart with 
tire irons and manicuring instruments. Oh! 
That’s different! I wouldn’t give much for 
a repairman who couldn’t put in a roller 
jewel with a bit of his wife’s sealing wax 
and a hairpin and a penknife and a lighted 
match, specially if he is lucky enough to 
find the old jewel. I did that trick once 
when I was on vacation sixty miles away 
from civilization in the fishing woods in 
northern Wisconsin. I had to have the 
time so as to know when to quit fishing 
and come to camp to eat. But I’m a 
watchmaker, you see! Twenty years ago 
I could not do that well. But for me to 
inspire all those budding boys of mine and 
yours there in the woods to go home and 
start to repair watches with hairpins I 
think I would be a great sinner. I would 
fail and certainly they would. I am cer- 
tain that we have a trade that is fine 
enough, technical enough, studied enough, 
truthful enough, permanent enough to at 
least share it with those owners of the 
watches with which we are entrusted. 

There is just about as much truth in 
that statement about a one-jewel watch or 
a seven for that matter as there is to 
the great daily’s headlines about some thief 
stealing some actress’ jewels. The actress 
had put the jewels away and had thrown 
her pretty head on the bed and had put 
out this little bit of advertising. Well, the 
poor coward who accused the watchmaker 
of stealing his watch’s jewels didn’t know 
as much as the pouting actress—that’s all 
the difference. 
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pleasant measure of return that will 


painstakingly rendered to you. 
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HOOVER & STRONG, INC, 


4 

9 os? —Netallurgists 

SSUvER Orrice ann Works, |19 West TUPPER STREET 
BUFFALO, N.Y. U.S.A. 





A Pleasant Measure 
of Return | 


Your accumulation of scraps and 
sweeps shipped to Hoover & Strong 
now—will bring back to you a 


show—a reliable, efficient, “Golden 
Rule” refining service has been 


Try us with your present accumulation 
of scraps and sweeps. Ship to Hoover { 
& Strong today. 














Golden Putle Refiners - Since 19/2 





July 13, 1927 











aa 





Refiners 


Gold 
Silver 
Platinum 








HANDY @ HARMAN 


Fulton 2 Gold Sts., Bridgepert, 
New York City Conn. 


425 Richmond St., Providence, R. I. 
SHIP TO ANY ONE OF OUR THREE PLANTS 

















@We wish to call your attention to the fact that 
we are in a position to do your melting of gold, 
silver, platinum, or any waste that contains 
precious metals, while you wait. We will return 
your metal or pay you full market price for same. 


@A trial will convince you. 


M. WALLACH 
Gold, Silver and Platinum Refiner 
ASSAYER and SWEEP SMELTER 


26 Forsyth Street New York 
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If You Make White Gold Jewelry 
You Need the Hoke-Phoenix White Finish 


White gold jewelry without the Hoke- 
Phoenix White Finish, is like a peacock 
without feathers. 

The Hoke-Phoenix White Finish will 
give your white gold the beautiful plati- 
num color. Directions and anode accom- 
pany each package. Easily stripped if 
article is to be repaired or soldered—and 
then easily refinished. 

1 -Qt.—$5.00 will finish several hundred 
small articles. 
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Try it—it pays. 
Ask for free Circular C. W. F. 








Platinum—White Gold—Precious Metals 
Analyses 


LUCIUS PITKIN, Inc. 
47 Fulton St. New York, N. Y. 
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WOOLWORTH CHEMICAL CO., Lititz, Pa. 
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[Patents Granted by the United States and 
the Registered Trade-Marks] 








UNITED STATES PATENTS 





Issue of July 5, 1927 
RING GAUGE. Sipney O. Mountrorp, 
Newark, N. J., assignor to Mountford Bros., 
Newark, N. J. Filed March 25, 1926. Serial 
97,178. 8 Claims. 
A ring gauge comprising a frame having a 
channel shaped guideway and a support portion at 
one end having an opening registering with the 


1,634,378. 
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Henry C. Krrx, Baltimore, Md., assignor to 
Samuel Kirk & Son, Inc., Baltimore, Md. 


ew 


ae 











WA 


Filed Jan. 20, 1927. Serial 20,436. Term of 


patent 14 years. 


73,003. CANDLESTICK. Er1K MAGNUSSEN, 
Providence, R. I., assignor to Gorham Mfg. 


CIRCULAR 
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Ser. 246,510. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Stein & ELLBOGEN 
Co., Chicago. Filed March 28, 1927. 

Particular description of goods.—Jewelry and 

Novelties—Namely, Gold, Silver and Novelty 

Jewelry for Personal Wear Not Including Watches; 

Necklaces and Beads; Beaded Silk, and Leather 


@cile 


Bags; Fans, Jewel Cases, Vanity Cases, Toilet 
and Manicure Sets and Articles, Cigarette Cases 
and Holders, Photograph Frames, Leather Novelties, 
Canes, Pencils, Pocketknives, Powder Boxes, Jewel 
Cases, Perfume Atomizers and Bottles, Shoe Buckles 
and Combs, All Made Wholly or in Part of Pre- 
cious Metal or Plated Therewith. 


Claims use since July 1, 1925. 





Ser. 247,795. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) INTERSTATE SMELT- 
Inc & Rerininc Co., Inc., Newark, N. J. 
Filed April 21, 1927. 

The words “The Perfect Finish’’ are disclaimed 
apart from the mark shown in the drawing. 


guideway, a flexible member circularly formed and 





having one end fastened to said support portion and 
its free end passing through said opening into the 
: guideway closely adjacent said fastened end, a 

hand operated member slidably carried on the frame 
and attached to the free end of said flexible member 
for the purpose described. 


1,634,447. WATCHCASE. Gerorce W. Bowen, 
Elgin, Ill., assignor to Illinois Watch Case Co., 
Elgin, Ill. Filed Sept. 25, 1925. Serial 58,532. 
4 Claims. 

In combination, a watch case center, a dial plate 
extended in part to overlie one face thereof, and 
ribs upstanding in spaced relation on the case center 























Co., Providence, R. I. Filed March 21, 1927. 
Serial 21,242. Term of patent 14 years. 





73,010. RING OR SIMILAR ARTICLE OF 
JEWELRY. Georce F Riper, Chicago. Filed 


Particular description of goods —Wedding Rings. 
Claims use since Jan. 11, 1927. 


Ser. 247,888. (CLASS 28. JEWELkY AND PRE- 
CIOUS-METAL WARE.) Coun & RosEN- 
BERGER, Inc., New York. Filed April 23, 1927. 


ee da, 


Particular description of goods.—Necklaces, 
Brooches, Bracelets, Finger Rings, Earrings, Bar 
Pins, and for Vanity Cases Made of or Plated. 
with Precious Metal. 

Claims use since Feb. 15, 1927. 

Ser. 247,889. (CLASS 28. JEWELRY AND PRE- 


CIOUS-METAL WARE.) Coun & RosEn- 
BERGER, Inc., New York. Filed April 23, 1927.. 





April 5, 1926. Term of patent 


14 years. 


Serial 17,188. 





UNITED STATES TRADE MARKS 





Issue of July 5, 1927 


The following trade-marks are published in com- 
pliance with Section 6 of the Act of Feb. 20, 1905, 
as amended March 2, 1907. Notice of opposition 
must be filed within 30 days of this publication. 

Marks applied for “under the ten-year proviso” 
are registrable under the provision in Clause (b) 
of Section 5 of said Act as amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a fee of 
$10 must accompany each notice of opposition. 


Ser. 244,080. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Katz & Ocusu, Inc., New 
York. Filed Feb. 9, 1927. 


~~ 


Particular description of goods.—Watches, Watch- 
cases, and Watch Movements. 
Claims use since April 12, 1923. 
Ser. 245,902. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Go.psmitH, STERN & Co., 
New York. Filed March 17, 1927. 


GOSCO 


Particular description of goods.—Watches. 
Claims use since Feb. 7, 1927. 





with their ends adjacent the edges of the dial plate 
to position the same upon the case center, and a 
bezel shaped to cover the periphery of the dial plate 
and removably connected to the ribs, substantially 
as described. 


1,635,135. BELT BUCKLE. Epwin S. Mix, 
Rochester, N. Y., assignor to Hickok Mfg. 
Co., Inc. Filed April 9, 1923. Serial 630,682. 
6 Claims. 

A buckle comprising a buckle frame, a clamping 
member pivoted to the buckle frame and means 
held in a rigid relation to the frame and having 








a resilient portion for engaging that side of the belt 
Opposite the side engaged by the clamping member 
and directly opposite the portion engaged by the 
clamping member. 


goods.—Necklaces,,. 


description of 
Brooches, Bracelets, Finger Rings, Earrings, Bar 
Pins, and for Vanity Cases Made of or Flated 
with Precious Metal. 

Claims use since Dec. 15, 1926. 


Particular 


DESIGNS 


72,999. SPOON OR SIMILAR ARTICLE. 
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American Manufacturers of Trade 
Marked Products Find Better 
Marketing Conditions 
Abroad Than at Home 


“In its laudable zeal to protect American 
industries against ruinous competition from 
abroad, Congress has overlooked the need 
for protection against troubles at home,” 
says Edmond A. Whittier, Secretary-Treas- 
urer of the American Fair Trade Associa- 
tion, in a bulletin just issued to the members 
of the association, comprising about 1,000 
leading manufacturers and merchants in al- 
most every State of the Union. 

“The chief menace to American business,” 
continued Mr. Whittier, “is not the products 
cf cheap foreign labor against which our 
tariff laws are a safeguard, but lack of 
legal power to protect trade-mark good will 
created by years of satisfactory public serv- 
ice. Through a series of more or less con- 
flicting legal decisions our manufacturers of 
branded products are now helpless to pre- 
vent the use of their goods as bargain bait 
to delude the consumer and_ dislocate 
economical systems of marketing. 

“A recent survey by Bernard A. Kosicki, 
Chief of the Patent and Trade Mark Section 
of the Bureau of Foreign and Domestic 
Commerce of the United States Department 
of Commerce, shows that in this respect the 
foreign manufacturer has far more latitude 
than his American rivals. America and 
China stand almost alone in denying to pro- 
ducers the right to stipulate the prices at 
which their branded, trade-marked goods 
shall be resold and to enforce the con- 
tract. Relieved of the necessity of guard- 
ing his base, so to speak, from the in- 
sidious assaults of price cutters, the Eu- 
ropean manufacturer is able to devote to 
his export trade an amount of attention be- 
yond the power of his American competitor, 
whose first concern must be the protection 
of his home markets. Congress, at this 
time, can best help American industry to 
capture the trade of the world by relieving 
it of its domestic worries. 

“We have much to learn, in this respect, 
from our trade rivals abroad. In Great 
Britain, and throughout the British Empire, 
contracts among producers, jobbers and re- 
tailers to stabilize business by establishing 
standard resale prices are permitted all along 
the line of distribution. In the United King- 
dom the government does not attempt to 
interfere with efforts to regulate such mat- 
ters, which are efficiently handled by the 
large British trade associations. Canada 
permits price regulation contracts by agree- 
ment subject only to anti-monopoly restric- 
tions similar to the provisions in the Capper- 
Kelly Bill introduced in the last American 
Congress, these restrictions being designed 
to safeguard the interests of the consumer 
against unfair combinations in restraint of 
trade. The principle, recognized by the 
leading supporters of price maintenance in 
the United States, is that there must be no 
combinations against the public interest. 

“France allows resale price contracts and 
in cases of violation permits the injured 
party to cancel the contract and recover 
damages. In Germany violation of a price 
agreement is actionable as a breach of con- 
tract. Regulation of resale prices hy agree- 
ment is not only permitted in Italy, accord- 
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ing to the department’s report, but a com- 
mon method of doing business and the price 
contracts are enforceable by law. In the 
Netherlands many articles have the resale 
price marked on the container and resale 
price contracts are very common in certain 
lines of trade. Other foreign countries 
where standard price contracts are an every- 
day business method are Switzerland, Spain, 
Sweden, Turkey, Austria, Czechoslovakia, 
Greece, Venezuela, Brazil, Egypt, Japan and 
Mexico. 

“It is significant that such privileges ac- 
corded to producers and distributors in these 
countries have not resulted from special 
legislative enactment but are a natural de- 
velopment in commercial methods with 
which neither the government nor the courts 
have ever seen fit to interfere. In this re- 
spect the situation is quite different from 
the condition prevailing in the United States. 
In this country the right to make resale 
price contracts was not questioned until 11 
years ago when the Supreme Court in- 
terpreted the anti-monopoly laws as a denial 
of this right then established by long custom. 
With this decision on our legal records 
American business has only one remedy and 
that lies with the law-making body of our 
government. 

“Makeshift relief measures such as private 
agencies and the consignment system have 
been resorted to by a few corporations of 
vast capital and resources; but these 
remedies are a hardship to the consumer 
because they are admittedly more expensive 
than the regular scheme of distribution 
through jobber and independent retailer. 
They are also actually a restraint upon 
trade and an added burden on the pro- 
ducer because of the inevitable restriction of 
his market through the enhancement of 
price.” 








Why One Company’s Employes Serve 
for Generations 





When one man follows a craft for three 
score years and seven, you expect to find 
him a good craftsman. When he and 
77 other employes serve one company for 
more than 35 years you expect to find it 
a leader in its field. Your expectation is 
proven correct in the case of the New Haven 
Clock Co., which is celebrating this year the 
110th anniversary of its founding. 

The ’49 Gold Rush had scarcely subsided 
when the man longest with the company, 
Noble Camp, started to help make New 
Haven clocks and watches—already well 
known for more than a quarter of a century 
and destined to become recognized as leaders 
throughout east and west and even overseas. 
Two other employes have been in the service 
of the company for 61 years, while twelve 
have served for more than half a century. 
A group of 78 have rendered a combined 
service of 3,383 years, each having been 
with the company for more than 35 years. 
Two of the 78 are women. 

Edwin P. Root, the president, has been 
with the company for 52 years, and heads 
the list of eight executives included in the 
service roll of honor. 

“Conscientious craftsmanship is never a 
mushroom growth. It finds its finest flower 


when it is rooted in a long tradition of 
loyalty to an ideal and trained by extensive 
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experience in making the ideal a fact 
Craftsmen develop best and are happiest 
when they feel an ingrained responsibility 
to meet and surpass the records of preceding 
generations who wrought in the same spot 
Under such circumstances workers become 
craftsmen, inspired with the guild spirit, 
They take a pride in their work. The 
longer their service the better their work 
and the greater the satisfaction and pleasure 
they gain from their work,” this is how 
President Root explains why so many New 
Haven employes remain in one spot sc 
many years. 

“The guild spirit has been fostered by the 
New Haven Clock Co. for more than five 
reneratiors. It is this spirit which has 
fostered, in turn, the growth of our com- 
pany from a one-man industry in 1817 to its 
present 2,000 workers and output of 3,000,000 
timepieces a year. 

“Watchmaking is an art. It demands 
hair’s-breadth accuracy and precision. There- 
fore, experience and painstaking responsi- 
bility tell. The management has appreciated 
always the interest and fidelity of the em- 
ployes and expressed this appreciation in 
practical ways. In fact, all associated with 
the New Haven Clock Co. are welded in 
one contented family, determined to make 
New Haven clocks and watches uphold and 
develop their reputation. The factory 
slogan is ‘Make New Haven Timepieces True 
Time Tellers That Are Tip-Top Notchers.’ 

“That I am not exaggerating the interest 
taken by our employes and their zeal is 
proven by the fact that they frequently come 
forward with suggestions for further im- 
provement both in our products and our 
methods of manufacturing. The older em- 
ployes are as enthusiastic for new develop- 
ments as the younger; they know we have 
been pioneers from the start and are pioneers 
today.” 


VETERANS OF THE NEW HAVEN CLOCK CO, 


Years Years 

Service Service 
Office and Sales: Wilson Porter ..... 43 
Edwin P. Root..... 52 Fred Scranton...... 43 
Julius Miller ...... 47 Ed. Beauton ...... 42 
Michael Grace..... 45 Wm: Rompt «...<.. 42 
George A. Whitney. 40 Frank Bush ....... 42 
Rachel Brooks ..... 39 Frank Keller ...... 42 
fhe Go ae 37._—~*-B. Knoeppel ....... 42 
James W. Ross.... 37. Noah Pomeroy..... 42 
Fred L. Bradley.... 35 Fred Gruener ..... 41 
Factory: George Luft ...... 41 
Noble Camp ....... 67. J. P. Johnson...... 41 
John Bannon ...... Gi ° Cy Bieaee co cscses 41 
Henry Martin...... 61 Fred Langbein .... 40 
ee i ee 59 W. Washburn ..... 40 
Andrew Newman... 56 C. Korn ......+-++> 40 
Thomas Campbell... 55 J. Martin ......... 40 
Albert Checkerin... 55 Frank Duffy ...... 39 
Frank Welch ...... 54 Robert Bradley..... 39 
A. THM ogee 0% 54 Robert Lane ....... 39 
F. Gilligan ........ 53 Anson Seeley ..... 39 
Wee, EMBE 2820506 50 W. Lawler ........ 3 
George Oldershaw.. 49 PP. O’Connell ...... 39 
Wm. Walbridge.... 49 Dan Deegan .....- 38 
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